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INSURANCE COMPANY OF NORTH AMERICA 
THE ALLIANCE INSURANCE COMPANY OF PHILADELPHIA 





MERIT RATING MEANS 
MORE RENEWALS 


Indemnity’s Merit Rating Plan* was not a war casualty! Started seven- 
teen years ago to give the careful automobile driver an incentive to 
continue his accident-free record, Merit Rating has been continued 
uninterruptedly since 1929. 

It is one of many progressive steps in Casualty Insurance, pioneered 
by North America and acclaimed by agents and the public. 

Under Merit Rating, private passenger car owners receive a discount 
of 10% upon the renewal of their policies if no claims resulting in 
losses have been filed. Succeeding years of “‘no accident” driving earn 
them a 15% discount. Commercial car owners earn 5% on the first 
renewal, 10% on the second. and 15% thereafter. 

Today, Merit Rating gives a powerful sales weapon to Indemnity In- 
surance Co. of North America Agents, competing for postwar automobile 
liability business. It’s only one of the many “‘firsts’” credited to North 
America —a leader in the trend toward modernizing American Insurance. 


*Sorry, Merit Rating is not permitted in Louisiana, Massachusetts, New Hampshire, 
New York, North Carolina, Oklahoma, Texas, Virginia and West Virginia. 
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INDEMNITY INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA FIRE AND MARINE INSURANCE COMPANY 
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Can we help you 


TO KEEP FIRE 
DAMAGE DOWN? 
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We have specialized, for many years, in the manu- 
facture and application of equipment designed for 
the rapid extinguishing of fires in flammable liquids 
| and electrical apparatus —with minimum damage by 
fire or by extinguishing agent. 


-_ 


We have, naturally, accumulated a wealth of expe- 
rience in dealing effectively with these Class B and 
Class C fire hazards. This experience is at your dis- 


LN 


posal whenever it can be helpful to you in recom- 
mending fire-protection equipment to the companies 
you serve. , 


Every Kidde representative is in a position to offer 
you this assistance, without charge, at any time. 
He'll be glad to work with you — why not call him in? 


Walter Kidde & Company, Inc., 321 Main Street, Belleville 9, New Jersey 














The word ‘’Kidde’’ and the Kidde seal ore trade-marks of Walter Kidde & Company, Inc. 
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Helping keep power equipment running 


is good business for your agency 


Manufacturers in your locality:face the problem of 
having to expand their production to capture markets 
while still using the same war-weary power units they’ve 
kept going the past four years. It is to their advantage 
to have their power equipment given the protection of 
planned inspections of the type made by Hartford 
Steam Boiler, for the equipment may not be readily 
replaceable for some time to come. 

Many insurance agents have recognized that this situ- 
ation offers an opportunity for service and profit. They 
are adding substantially to their writings by suggesting 


STOCK QUOTATIONS 


Closing Bid Prices 


Furnished through the courtesy of The First Boston Corporation 


1946 Range Feb, 

High Low 28, 14 
Aetna Casualty & Surety Company 104 89 
Aetna Insurance Company 59 5 
Aetna Life Insurance Company 57% 
Agricultural Insurance Company 4 
American Alliance Ins. Company 24% 
American Automobile Ins. Company 38m 
American Casualty Company 144% 
American Equitable Assurance Cgmpany.. 26% 
American Home Fire Assurance Company. 12% 
American Insurance Company (Newark) .. 21% 
American Re-Insurance Company 35% 
American Reserve Insurance Company .... 22% 
American Surety Company 79 
Automobile Insurance Company 47 
Baltimore American Insurance Company.. 73g 
sunkers & Shippers Insurance Company.. 8644 
Boston Insurance Company 80 
Camden Fire Insurance Association 24 
Carolina Insurance Company 3444 
City of New York Insurance Company .... 22 
Connecticut General Life Ins. Company... 78 
Continental Casualty Company 65% 
Continental Insurance Company 62 
Eagle Fire Insurance Company 2% 
Employers’ Group Associates 4534 
Employers Reinsurance Corporation 67 
Excess Insurance Company of America ... 
Federal Insurance Company 
Fidelity & Deposit Company of Maryland. 
Fidelity-Phenix Fire Insurance Company. 
Fire Association of Philadelphia 
Fireman’s Fund Insurance Company 111% 
Firemen’s Insurance Company (Newark) . 17% 
Franklin Fire Insurance Company 26% 
General Reinsurance Corporation 6 
General Reinsurance Corporation (New).. 4014 
Gibraltar Fire & Marine Ins. Company ... 
Glens Falls Insurance Company 
Globe & Republic Insurance Company .... 
Globe & Rutgers Fire Insurance Company 
Great American Insurance Company 
Hanover Fire Insurance Company 
Hartford Fire Insurance Company 
Hartford Steam Boiler Insp. & Ins. Co. ... 
Home Insurance Company 
Homestead Fire Insurance Company 
Insurance Company of North America .... 
Jersey Insurance Company of New York.. 
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Lincoln National Life Insurance Co. ...... 
Maryland Casualty Company 
Mass. Bonding & Insurance Company 


power-plant insurance in Hartford Steam Boiler. 
No wide technical knowledge is required of you to 


: 85 


sell boiler and machinery insurance. Agents have found 
that the Hartford Steam Boiler Special Agent provides 
this. He can and does work directly with agents in 
getting risks on their books and in servicing them after- 
wards. He is also being of great help in reorienting 
veterans, returning to insurance staffs, in the selling 
and servicing of the line. 

Hartford Steam Boiler has the largest field staff of 
specialists (both Special Agents and Inspectors) whose 
time is devoted solely to power-plant protection. This 
staff draws upon the experience gained. by the Company 
in 80 years of concentration on this one line. 

There is a lot of potential boiler and machincry 
business right in your own back-yard. The 
Hartford Steam Boiler Special Agent can 
help you set up a program for writing it. 

Why not call him in today? 


The Hartford Steam Boiler Inspection 
and Insurance Company - Hartford, Conn. 


For Power-plant Insurance, It Pays to Choose the Leader 





Merchants Fire Assurance Corporation ... 
Merchants Fire Assur. Corp. (From 2/5)... 
Merchants & Mfgrs. Fire Insurance Co. ... 
Monarch Fire Insurance Company .. 
Monumental Life Ins. Company 

National Casualty Company 

National Fire Insurance Company 
National Liberty Insurance Company 
National Union Fire Insurance Company.. 
New Amsterdam Casualty Company 

New Brunswick Fire Insurance Company. . 
New Hampshire Fire Insurance Company. 
New York Fire Insurance Company 
Northern Insurance Company 

North River Insurance Company 
Northeastern Insurance Co. of Hartford .. 
Northwestern National Insurance Company 
Ohio Casualty Insurance Company (The). 
Pacific Fire Insurance Company 

Pacific Indemnity Company 

Paul Revere Fire Insurance Company 
Phoenix Insurance Company 

Preferred Accident Insurance Company... 
Providence Washington Insurance Co. .... 
Reinsurance Corporation of New York .... 
Republic Insurance Company—Dallas .... 
Rhode Island Insurance Company 

St. Paul Fire & Marine Insurance Co. .... 
Seaboard Surety Company 

Security Insurance Co. (New Haven) 
Springfield F. & M. Insurance Company .. 
Standard Accident Insurance Company ... 
Travelers Insurance Company 

U. 8S. Fidelity & Guaranty Company 

U. 8S. Fire Insurance Company 

U. S. Guarantee Company 

Westchester Fire Insurance Company .... 


“we 
= 
- 


FEStsheee~ 








Best's 


PUBLICATION OFFICE, BOX 1259, ALBANY, N. Y. 
EXECUTIVE AND GENERAL OFFICES 
Insurance News BEST BUILDING, 75 FULTON STREET, NEW YORK 7, N. Y. 


Entered as Secona Class Matter at Post Office at Albany, N. Y. 
Under Act of March 3, 1879. Subscription Rates: $3.00 Per 
Year in the United States. Publication Date: 10th of the Month. 





WHEREVER YOU GO, YOU SEE 
BURROUGHS MACHINES 
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Developing more efficient mechanized routines . . . providing 
more accounting information for management . . . saving time 
and reducing costs—these are matters on which Burroughs 
systems and installation men specialize in serving all lines of 
business. Working daily on the business machine problems 
of hundreds of organizations, they have the wide 
experience which—with the pooled experience 
and knowledge of many Burroughs specialists— 
enables them to analyze problems, develop efficient 
IN COUNSEL procedures . . . and follow-through to insure maximum 
IN SERVICE benefits. This superior counsel is another reason why 
you see Burroughs machines wherever you go. 


BURROUGHS ADDING MACHINE COMPANY « DETROIT 32, MICHIGAN 


FIGURING, ACCOUNTING AND STATISTICAL MACHINES e NATIONWIDE MAINTENANCE SERVICE e BUSINESS MACHINE SUPPLIES 

















When March Winds Blow 
FIRES Grow! ! 


March is a notoriously bad month for 
fires fanned by wind. It’s an ill wind that 
blows nobody good; and no one can afford 
a fire these days, particularly if he does not 
have adequate insurance to value. Agents 
are finding themselves in an embarrassing 
position through losses where there is in- 
adequate insurance. No honest person 
really wants a fire, and there is nothing 
which burns up a policyholder more than 
to learn that, after paying premiums for 
years, he is unable to collect the full in- 
demnity to which he feels he is entitled. 

Prudent, farsighted agents are preparing 
for this eventuality by reviewing renewals 
now and seeing that all insured have ade- 
quate insurance to value. The sale of such 
additional, needed insurance affords an 
opportunity to offset recent rate reduc- 
tions, and at the same time ring the cash 
register ! 

Our Advertising Department can be of 
assistance to you in bringing this timely 
subject of Increased Values and Increased 
Insurance to your policyholders’ attention. 
A wealth of material and suggestions are 
yours for the using if you will but write in. 
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NORTH BRITISH AND MERCANTILE 
INSURANCE COMPANY LIMITED 


THE PENNSYLVANIA FIRE INSURANCE 
COMPANY 


THE COMMONWEALTH INSURANCE COMPANY 
OF NEW YORK 


THE MERCANTILE INSURANCE COMPANY 
OF AMERICA 


THE HOMELAND INSURANCE COMPANY 
OF AMERICA 


150 William Street, New York 8, WN. Y. 


New York 
Detroit 


Boston 
Chicago 


Philedelphia 
Sen Francisco 




















BEST’S STOCK INDEX 





* Based on Standard & Poor’s ou stock price indexes of 50 industrial, 
20 railroad and 20 public utility stocks combined. 

Casualty Fire 

1944 1945 1946 1944 1945 = 194% 

deo. Zi..... 356.8 377.8 485.8 189.9 203.2 2454 

Feb. 28..... 352.4 389.5 454.8 189.5 211.7 2383 
oer. 31..... 348.6 375.8 190.8 205.6 
Ape. 20..:.. 344.7 386.4 188.4 211.0 
May 31..... 349.3 395.3 191.0 215.3 
June 30..... 347.9 402.9 192.1 213.1 
July 31..... 350.6 400.5 193.0 206.9 
Aug. 31..... 351.1 403.5 197.6 207.6 
Sept. 30..:.. 350.4 410.6 192.9 211.3 
mon. 20..... 354.1 433.8 197.7 228.0 
Nov. 30..... 361.9 448.2 196.2 227.6 
ec. 31..... 363.4 458.8 195.0 229.8 


Unsettled general market conditions during Feb 
ruary coupled with a decline in casualty earnings 
resulted in the sharpest setback in our monthly In- 
surance Stock Index since November, 1943. The 
index of twenty casualty stocks at the close of last 
month was off 31 points to 454.8, entirely offsetting the 
substantial advance recorded in January. Fire stocks, 
however, retained more than half of the previous 
month’s gain, our index of fifty stocks at the month 
end being 238.3 compared with 245.6 on January Jl, 
and 229.8 on December 31, 1945. 


Fire Stocks 


Eleven of the fifty fire stocks indexed resisted the 
downward movement last month chief among which 
were Home, Glens Falls, American Insurance and 
American Reserve with gains of one point. Among the 
sharper declines were the three Meserole companies, 
Continental, Fidelity-Phenix, Fidelity & Guaranty and 
Ins. Co. of North America with losses ranging from 
4 to 8 points. 

Casualty Stocks 


Casualty stocks were particularly weak and with ex- 
ception of three of the less active issues the list showed 
impressive losses. Aetna Casualty with a drop of 10 
points, New Amsterdam, American Surety, Continental 
Casualty and Standard Accident off better than 5 points 
and Maryland Casualty and General Reinsurance with 
3 point drops had the poorest market performance. 


BEST'S FIRE AND CASUALTY NEWS 
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A Survey by a Remington Rand Systems Technician showed 
that eight record keeping operations could be replaced with 
two records and their copies. A good start, but wait — 


Business Booming . . . but service was delayed when records 
had to be *‘looked up.’*’ Operating costs were high. The man- 
agement of this large-city general agency decided to act. 





To be safe, irreplaceable records were housed in Remington 
Rand Safe-File ‘60°’ for certified fire protection. Today tele- 
phone, counter, .and renewal service is faster, better, easier. 


Simpler, faster methods of filing and finding papers were 
needed. So duplicate dailies and other records were filed in 
simple, speedy Variadex . .. the rainbow-color-guided system. 











T does seem as though you’ve opened up shop on CASE HISTORY FOR AGENCIES 
“Easy Street” when, almost overnight, agency ... Ask our nearest Branch 
record-keeping is cut to a fraction of its former vol- Office to lend you Manage- 
ment Controller #515. Or 
ume... the papers you want are where they should aaiad' a cn aa 
be when you want them. . . customers are served with 
less effort... and with business building efficiency. 


SYSTEMS DIVISION 


An interesting ¢rue story showing how 
one agency improved its operations in 
many ways, with a Systems Technician 
cooperating, is detailed in our Manage- 
ment Controller #515. This study will 


be gladly furnished on loan from our 
Systems Research Data File. 315 Fourth Ave., New York 10, N. Y. 

















MEN WANTED 
Well Established 
INSURANCE ADVISORY 
ORGANIZATION 


Planning expansion of its staff in anticipation of continued 
rapid growth in the demand for the professional service it 
renders industrial and mercantile clients on a fee basis, invites 
applications from men with successful records who are inter- 
ested in entering the advisory field as Associates in charge 
of Regional Offices in 


Chicago, Cleveland and Atlanta 


under an arrangement that should be profitable and lead to 
full partnership as soon as ability is demonstrated. 


CANDIDATES QUALIFICATIONS 
1. Age 30-40. 


2. At least 10 years experience in all major lines of insurance 
(except life), preferably gained in production office or as 
insurance manager of large company. 

3. Satisfactory education, judicial temperament, well devel- 
oped analytical capacity, and highest ethical philosophy. 

4. Able to finance self for at least one year without selling 
insurance or collecting renewal commissions. 


Address: Box 86C—Alfred M. Best Company, Inc., 
75 Fulton Street, New York 7, New York. 














IN CLEVELAND 
IT’S THE 


HOME OF THE FAMOUS 


VOGUE ROOM 


1000 ROOMS WITH BATH 
RADIO IN EVERY ROOM 
FIVE FINE RESTAURANTS 
CENTRAL DOWNTOWN LOCATION 











COMPANY DEVELOPMENTS 


A SUMMARY of the insurance company developme; 
throughout the United States and Canada in recent month 
appears hereafter. This summary includes notices of examin. 
tions conducted, and also new, licensed and retired companig, 





















































ARKANSAS 
Licensed 
Louisville Fire & Marine Insurance Co. ...... Louisville, Ky, 
Service Casualty Company of New York....New York, N, Y, 
Surety Fire Insurance Company..........New York, N.Y, 
GEORGIA 
Licensed 
Surety Fire Insurance Company..........New York, N. ¥ 
ILLINOIS 
New Company 
Reserve Insurance Company.................+:: Chicago, Ill 
MAINE 
Licensed 
Ideal Mutual Insurance Company............ New York, N.Y, 
MARYLAND 
Examined 
Mutual Fire Ins. Co. in Garrett County......... Accident, Md. 
Mutual Fire Ins. Co. of Kent County...... Chestertown, Md 
MASSACHUSETTS 
Examined 
Pioneer Mutual Insurance Company...... Cambridge, Mass. 
West Newbury Mutual Fire Ins. Co.....West Newbury, Mass, 
MICHIGAN 
Licensed 
Bankers Life and Casualty Company.......... Chicago, Ill. 
MISSOURI 
Incorporated 
Farm Bureau Mutual Ins. Co. of Missouri. . Jefferson City, Mo 
Licensed 
Associated General Fire Company............. Detroit, Mich, 
Badger Mutual Fire Insurance Company...... Milwaukee, Wis. 
Stuyvesant Insurance Company............New York, N. Y 
Traders & General Insurance Company........ Dallas, Texa 
Examined 
National Protective Insurance Company....Kansas City, Mo 
MONTANA 
Licensed 
Southern Fire Insurance Company............ Durham, N. C 
NEW HAMPSHIRE 
Licensed j 
Surety Fire Insurance Company ............ New York, N.Y. 


NEW JERSEY 
New Company 


Industrial Insurance Company ............ Flemington, N. J. 
Licensed 
Consolidated Underwriters ...............- Kansas City, Mo. 
NEW YORK 
Examined 
Accident and Casualty Insurance Co. ...... Winterthur, Switz 
Cooperative Fire Ins. Corp. of Bergholz.. Niagara Falls, N. Y. 
Farmers Cooperative Insurance Service...... Cortland, N. Y. 


Jamestown Mutual Insurance Company....Jamestown, N. Y. 
Law Union & Rock Insurance Company Ltd... London, England 
Manhattan Mutual Automobile Casualty Co...New York, N. Y. 


New Amsterdam Casualty Company........ New York, N. Y. 
Sterling Fire Insurance Company.......... Cobleskill, N. Y. 
United States Casualty Company .......... New York, N. Y. 
NORTH DAKOTA 
“ Licensed 
Surety Fire Insurance Company............ New York, N. Y. 
OHIO 
Licensed ; 
Ideal Mutual Insurance Company .......... New York, N. Y. 
Surety Fire Insurance Company .......... New York, N. Y. 
Examined 3 
Athens County Grangers Mutual Insurance Co...Athens, Ohio 
Butler County Mutual Fire Association...... Hamilton, Ohio 


Central Mutual Fire Insurance Association.... Hillsboro, Ohio 
(Continued on page 12) 


BEST'S FIRE AND CASUALTY NEWS 
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THE TASK OF INSURANCE 


HERE is little difference between the tasks and the oppor- 

tunities of insurance. Keeping pace with progress is an old 
story to “the industry that protects. other industries.” Along 
with the bright promises of modern science, many new and un- 
looked for hazards will doubtless develop, but science itself 
has been a potent tool used by property insurance under- 
writers and the various agencies of public safety. 


It seems to me that the accomplishments of American 
idealism are very closely related to the accomplishments of 
American business. If that is so there is little to fear in the 
future if we maintain the same qualities to which our organiza- 
tion was dedicated ninety-three years ago. Any improvements 
in operating methods which may be required for the good of 
public service should be welcomed. Providing financial pro- 
tection to meet the exact requirements of the insuring public 
must remain foremost in our endeavors. 


People of the fire insurance business and of our own organi- 
zation can look with pride upon the achievements of 1945, 
the Year of Victory. In common with every American citizen 
and every American business they were a part of the solid 
home front behind our victorious fighting men. 


This report on the affairs of the company reflects the prog: 
ress made in a year of national transition from war to peace. 

















STATEMENT 
December 31, 1945 





ADMITTED ASSETS 
Cash in Office, Banks and Trust Com- 
panies 2. we eee eevee $ 21,252,662.44 
United States Government Bonds . . 43,311,100.25 
All Other Bonds and Stocks. . . . 93,759,025.46 


First Mortgage Loans . . . « + + 180,533.95 
Real Estate . 2. 2. 2 ee ee ee 3,464,339.81 
Agents Balances, less than 90 days due = 8,480,590.41 
Reinsurance 


Recoverable on Paid Losses . _1,567,724.71 
Other Admitted Assets. . . 4 « « 187,624.54 


Total Admitted Assets . . . $172,203,601.57 
LIABILITIES 
Reserve for Unearned Premiums . . $ 62,085,749.00 
Reserve for Losses . . . «+ + + + 17,528,837.00 
Reserve for Taxes . . . + + + +  4,299,218.20 
Liabilities under Contracts with War 
Ghip Adm. . 2... ee eee 2,719,717.62 
Reserve for Miscellaneous Accounts . 435,448.41 
Funds Held Under Reinsurance 
Treaties « « «0 0 2 0 0's 67,772.03 
Total Liabilities Except Capital $ 87,136,742.26 
General Volun 


tary 
Reserve . «~ $10,066,859.31 
as: - « « 15,000,000.00 


Surph - ~ 60,000,000.00 
ona as Resende Policyholders $85,066,859.31 
, ae a a eo ee $172,203,601.57 


Note: Bonds contest at $4,414,678.58 amortized value 
and cash $50,000.00 in the above statement are 
deposited as required by law. All securities 
have been — 2 in accordance with Oe re- 

of » 





surance Commissioners. cae adjusted to 
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HERE’S 


There is a reason why over thirty 
Fire and Casualty Companies use the 
Vari-Typer* Composing Machine -- 
and it can be summed up in one word, 
SAVINGS. Before purchasing Vari-Typer 
these companies investigated Vari- 
Typer’s possibilities for cutting 
their paper work costs, and found 
that the machine would reduce expenses. 
As a result, they now enjoy Vari-Typer 
low cost composition and they have 
made considerable savings. 

Why not look into Vari-Typer for 


and foreign countries. 





“INSURANCE” 


against the hi gh cost 
of Paper Work 


your company. Chances are that much 
of the paper work -- forms, reports, 
rate books, sales bulletins, -- that 
you now use can be composed more eco- 
nomically, more quickly, on Vari-Typer. 
It’s hundreds of different styles and 
sizes of changeable types enable your 
office typist to turn out work which 
looks like printing, yet costs far 
less. Savings run from 49% to 62% 
-- Vari-Typer usually saves its cost 
in less than a year -- sometimes 
on a single job. 


Send for your copy of a beautiful, interesting, 16-page, 
3 color booklet -- “ Vari-Typer - anew tool for 
business.’’ Please ask for booklet B-8. 
“pegiatered U.S. Pat. Off. 





Address 








_ Send booklet -- “ Vari-Typer, 
- a new tool for business.” 





a F 
oN City & State 
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xxx The average layman may well be confused by the 
apparent conflict between remarks of casualty insurance 
company executives avout unsatisfactory underwriting 
experience and the continued excellent underwriting 
returns being reported by most of the companies. The 
ditterences are wide and real and require explanation. 
In the 1945 annual statements, the excess reserves on 
1942 policy-year business are released and . carried 
through the statutory underwriting account which di- 
rectly augments reported underwriting profit. This hap- 
pens at the very time that companies are beginnning to 
experience higher-than-average loss ratios due to the 
exact reverse of the situation that faced them at the be- 
ginning of the war period. For further explanation and 
an outline of steps we are taking to interpret the con- 
fusing figures, see Paradox of 1945 on page 17. 


**x*x Once each year some of the chief executives of 
insurance companies comment on the condition of busi- 
ness generally and their own field of insurance in partic- 
ular in their annual reports to stockholders. Operations 
of companies during the period of reconversion to a 
peacetime economy and the many problems arising there- 
from have made some of the comments unusually in- 
teresting this year. With the thought that many of our 
readers do not have ready access to these comments, we 
present, beginning on page 18, selected paragraphs from 
the annual reports of a number of chief executives of 
leading fire and casualty insurance companies. 


xxx The exercise of multiple underwriting charter 
powers has been practically nullified as to most insur- 
ance companies operating on a nationwide basis by 
restrictive laws and and rulings of several important 
states. New York, which does not permit broad charter 
powers for its own domestic companies, has similarly 
restricted companies of other states which are licensed 
in New York from exercising broader charter powers 
anywhere by the application of the so-called “Appleton 
Rule.” There has been considerable speculation as to 
the attitude of Superintendent Robert E. Dineen toward 
multiple line underwriting bills which have been intro- 
duced in the New York State Legislature. His attitude 
is outlined in the article, Multiplé*Underwriting, on 
page 23. 


FOR MARCH, 1946 


MARCH, 1946 


**x*x Domestic airlines are carrying passengers at the 
rate of 8,000,000 a year and it is estimated that this 
figure will jump to 20,000,000 by 1950. The number of 
private pilots may reach 1,000,000 and there will be 
innumerable passengers flying with them for pleasure. 
They represent a large potential market. For an outline 
of the part that insurance has played in the growth and 


= development of aviation and future possibilities, see 
& Aviation Insurance, on page 29. 


xxx Adequate records are essential to the successful 
operation of any business, and yet in small-volume 
agencies the question of proper accounting and proper 
records is often one that is sorely neglected. The ques- 
tion of collections has a direct bearing on sales as well as 
profits as outlined in $100 Equals $1,000 on page 33. 


*xk* Briefly stated, credit insurance is a form of insur- 
ance to protect the merchant against loss arising from 
sales on credit to debtors who have one of the stipulated 
mercantile agency ratings. It is an agreement to reim- 
burse the policyholder for losses caused by the insol- 
vency of customers and comprises two divisions which 
are explained in Credit Insurance on page 37. 


*xkk In this issue we are running a composite set of 
answers to the June, 1945 Chartered Property Casualty 
Underwriter examinations given by the American In- 
stitute of Property and Liability Underwriters which 
has been prepared from the papers of examinees. The 
set having to do with general education appears on 
page 43, 


xxx Did you ever note that some manufacturing plants 
run along year in and year out with a good accident and 
fire record, while others are up and down, or mostly 
up? Is there something in the location of the plant? 
Is the equipment different? Are the people different? 
For the answer, see Inspections for Fire Control on’ 


page 57. 


xxx The liability imposed on the motor carrier for loss! 
or damage to property entrusted to its care is strict and 
hazardous, as outlined in our legal article last month and} 
as further developed in part two of Liability of Inter-' 
state Motor Carriers on page 63. 


xxx The man who buys a quality product soon forgets 
that he paid more for it and remembers only the satis- 
faction it gives him. Just as the man who buys the sub- 
stitute regrets it afterwards, so the man who buys a 
quality article will be a life-long booster for the man 
who sold it to him. Quality is the strongest backing 
you have. It means repeat orders. It means enduring 
success. Read How to Sell Quality from our special 
section, Sales Slants from Other Fields, on page 81. 
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COMPANY DEVELOPMENTS—Continued ; 


Clark County Farmers’ Mutual Protection & Aid Ass’n 
Springfield, Ohio 
Clinton Mutual Insurance Association ...... Wilmington, Ohio 
Farmers Mutual Fire & Lightning Ins. Ass’n.. Whittlesey, Ohio 
Farmers Mutual Insurance Company........ Winchester, Ohio 
Farmers Mutual Union Fire Ins. Co.....Madison Mills, Ohio 
Goshen Farmers’ Insurance Association... Mechanicsburg, Ohio 
Lordstown Farmers Mutual Fire Ins. Co.....Lordstown, Ohio 


Mennonite Mutual Aid Society .............. Bluffton, Ohio 
Mutual Ins. Co. of Richland Township........ Marion, Ohio 
Norton Mutual Fire Association .......... Barberton, Ohio 
Ohio Grangers Mutual Insurance Company.... Jefferson, Ohio 


Putnam County Farmers Mutual Ins. Co...... Ottawa, Ohio 
Richland Township Farmers Mutual Ins. Assn. . Bluffton, Ohio 
Springfield Township Mutual Fire Ins. Assn 

New Springfield, Ohio 


OREGON 
Examined 
Pacific Abstract Title Company........... Portland, Oregon 
TES DU. SE CI a ink io oivccnc6s cece Portland, Oregon 
PENNSYLVANIA 
Licensed ° 
Ideal Mutual Insurance Company.......... New York, N. Y, 
United Taurine SOONG 6 ici. 6c cas cede csccceses Chicago, Ill. 
Merged 
American Mutual Benefit Association ...... Philadelphia, Pa, 
Mellon Indemnity Corporation................ Pittsburgh, Pa, 
mined 
Germantown Fire Insurance Company...... Philadelphia, Pa, 
Lackawanna Casualty Company........... Wilkes Barre, Pa. 
National Union Indemnity Company .......... Pittsburgh, Pa, 
Transportation Mutual Insurance Company. . Philadelphia, Pa. 
Licensed 
Atlantic Mutual Indemnity Company ...... New York, N. Y. 
UTAH 
Licensed 
Service Casualty Company of New York....New York, N. Y. 
Surety Fire Insurance Company............ New York, N. Y. 
VERMONT 
Licensed 
Service Casualty Company of New York..New York, N. Y. 
Surety Fire Insurance Company........... New York, N. Y. 
WEST VIRGINIA 
Licensed 
Bankers Life & Casualty Company.............. Chicago, IIl. 
Service Casualty Company of New York....New York, N. Y. 
Surety Fire Insurance Company.....-...... New York, N. Y. 
WYOMING 
Licensed 
Planet Insurance Company ................+- Detroit, Mich. 
Republic Indemnity Company ................ Dallas, Texas 
Service Casualty Company of New York....New York, N. Y. 
Surety Fire Insurance Company............ New York, N. Y. 
Western Surety Company................. Sioux Falls, S. D. 
CANADA 
ALBERTA 
‘ Licensed 
New Zealand Insurance Company Ltd...... Auckland, N. Z. 
Service Fire Insurance Company.......... New York, N. Y. 
MANITOBA 
Licensed 
Aviation & General Insurance Co. Ltd...... London, England 
Lloyds of London (non-marine underwriters) ...London, Eng. 
New Zealand Insurance Company Ltd........ Auckland, N. Z. 
Withdrew 
Agricultural Insurance Company.......... Watertown, N. Y. 
ONTARIO 
Aviation & General Insurance Company Ltd. .London, England 
SASKATCHEWAN 
Licensed 
British Aviation Insurance Company Ltd. ...London, England 
British Pacific Insurance Company........ Vancouver, B. C. 
New Zealand Insurance Company, Ltd. ...... Auckland, N, Z. 
PHILIPPINE ISLANDS 
Licensed 
Federal Insurance Company...............- Flemington, N. J. 
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“Let's Ask Smith for that 
New £tna Film” 


It helps any business man to have something that 
key people in his community want — something they 
will ask for voluntarily. 


It is especially helpful to an insurance agent to 
have people ’phone him, or come to his place of 
business for a service that only he can give. 


#Etna agents have such a drawing-card in the 
educational films which are available to them for use 
in their local public-relations activities. When an 
organization of representative citizens — merchants, 
bankers, manufacturers, professional men — applies 
to an Aitna agent for an Aétna film on home safety, 
crime prevention or some other subject in which it is 
interested, the agent is provided with a real oppor- 
tunity for making very worth-while new contacts. 


That’s why Atna Educational Films not only 
enable A2tna representatives to perform a public 
service of value to their communities, but are real 
“door openers’’ to new and increased business. 














Toking the Profit Out of CRIME 


Criminals are quick to abandon their crooked 
business when the profit is removed. To show poten- 
tial victims how to prevent check theft, forgery and 
how to spot counterfeit money, the United States 


Secret Service and the American Bankers Associa- 
tion co-operated with Ztna’s Motion Picture 
Bureau in producing two dramatic films — “Check 
and Double Check’ and “Doubtful Dollars’’. 


In sound and color, these films make a hit with 
Chambers of Commerce, banks, clubs and similar 
groups. 








JETNA CASUALTY AND SURETY COMPANY 


Affiliated with /Etna Life Insurance Company 
Automobile Insurance Company — Standard Fire Insurance Company 


HARTFORD 





CONNECTICUT 





































The postage meter makes the adhesive stamp obsolete, 
and does away with stamp sticking...The meter prints 
any value of postage needed, for any kind of mail, directly 
on the envelope ,.. and seals the envelope at the same time. 
Prints metered postage on tape for parcel post, too... 
Quick, convenient, effort-saving ... The meter holds any 
amount of postage desired, always has the right stamp value 
available, does its own accounting — and keeps postage 
safe from theft or loss... Metered Mail, postmarked when 
printed, skips canceling and postmarking in the postoffice, 
gets on its way without routine handling . . . Postage meters 
are standard equipment in thousands of modern offices. 


There’s a model for every business, large and small— 






for your particular needs. Call the nearest Pitney-Bowes 


office. Or write for an illustrated booklet. 


prtney-BowEs Postage Meter 


Prtney-Bowes, Inc., 3002 Pacific St., Stamford, Conn. 
Originators of Metered Mail. Largest makers of postage meters 
Offices in principal cities. in caNaDA: Canadian Postage Meters, Ltd. 





MONTHLY 
FIRE LOSSES 


IRE losses in the United States 

in January were estimated by the 
National Board of Fire Underwrit- 
ers at $49,808,000, an increase of 
$4,943,000 or 11 per cent over Jan- 
uary, 1945. This figure is the highest 
on record since the National Board 
has been’ recording estimated 
monthly fire losses and it exceeded 
by $330,000 the previous record high 
of $49,478,000 reported in Decem- 
ber, 1945. 

For the twelve months period 
from February 1, 1945 to January 
31, 1946 fire losses amounted to 
$460,272,000, as compared to $429,- 
831,000 for the year ended January 
31, 1945. 

A complete table of fire losses over 
the past thirty-six months follows 
(figures shown in thousands) : 


1945 1944 
February $41,457,000 $38,280,000 
March... 40,876,000 39,084,000 
April... 37,950,000 34,746,000 
May ... 34,153,000 32,815,000 
June ... 34,090,000 30,555,000 
July .... 34,054,000 32,706,000 
August 34,096,000 30,618,000 
September 32,447,000 31,448,000 
October. 34,470,000 32,173,000 
November 37,393,000 33,847,000 
December 49.478,000 48,694,000 

1946 1945 
January. 49,808,000 44,865,000 








Totals . $460,272,000 $429,831,000 


ADDITIONAL 
SCHOLARSHIPS 


GRANT of $20,400 for addi- 

tional fellowships and _ scholar- 
ships, at the Northwestern Uni- 
versity Traffic Institute, Evanston, 
Illinois, during 1946, was made by 
the Kemper Foundation for Traffic 
Police Training. 
_On February 1 a class of twenty- 
eight began the four and a half 
month course. The purpose of the 
traffic police administration course 
is to provide policemen with train- 
ing which will (1) acquaint them 
thoroughly with the fundamentals 
needed in today’s traffic policing; 
(2) enable them to plan and admin- 
ister effective traffic control oral 
grams, and (3) equip them to in- 
struct their fellow officers in any 
phase of traffic police work, 
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There’s One in Every Crowd 


_ unfortunately, where there’s a group of employees 
in any given business, you'll find -one who thinks he can 
beat the game. 

This can be costly to the employer who neglects to protect 
himself with Fidelity Bonds. 

The Travelers has some interesting sales helps which will aid 


you in convincing employers of their need for Fidelity insurance. 


* 


THE TRAVELERS INDEMNITY COMPANY 
HARTFORD, CONNECTICUT 

















All forms of Fidelity and Surety Bonds 
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apparent conflict between remarks of casualty in- 

surance company executives about unsatisfactory 
underwriting experience and the continued excellent 
underwriting returns being reported by most of the 
companies. The differences are wide and real and re- 
quire explanation. 

Annual financial statements of insurance compa- 
nies are prepared in accordance with the laws of 
the various states and, with minor exceptions, are filed 
on a basis prescribed by the National Association of 
Insurance Commissioners on a form which is commonly 
called the “Convention” statement. The present state- 
ment form has gradually evolved over a period of years 
and in comparison with statements available in other 
industries is truly a masterpiece. However, ‘despite 
the wealth of information available from the financial 


Tx average layman may well be confused by the 


- statement and supporting schedules, there is need for 
_ careful analysis and interpretation to ascertain the true 
) operating results of an insurance company. 


Liability Loss Reserves 


The present difficulties of interpretation arise from 


‘the fact that liability loss reserves are required to be 


set up on business for the last three policy years on a 
basis which assumes a 60% loss ratio. Stated simply, 
statutory reserves equal 60% of earned premiums on 
the three last policy years minus actual loss payments. 
During the war years automobile liability underwriting 
experience was far from normal, and due to the run 
off of loss reserves, this wartime experience will con- 
tinue to affect reported statutory results for two or 
three years. 

The reason for this dates back to 1942. Wartime 
restrictions on speed and use of automobiles, coupled 
with stringent gasoline rationing, so far reduced the 
exposure on automobile business that accident fre- 
quency dropped. For example, highway deaths which 
reached a high of nearly 40,000 in 1941 dropped to 
28,300 in 1942 and were down to 23,400 in 1943. 
Although the casualty insurance companies inaugurated 
substantial rate cuts and changed their whole rating 
schedule to reflect exposure on the basis of the type 
of gasoline ration card, it took approximately one year 
for the full effect of the rate cut to be felt in earned 
premiums. Thus, policy year 1942 contains a pre- 
ponderance of earned premiums on the basis of pre- 
war rates against which losses were incurred during 
the period of wartime curbs on driving. The result 
was that developed loss experience on 1942 business 
was far below the assumed 60% on which loss reserves 
were set up. 


FOR MARCH, 1946 


| PARADOX OF 1945 


In the 1945 annual statements, the excess reserves 
on 1942 policy-year business are released and carried 
through the statutory underwriting account which 
directly augments reported underwriting profit. This 
happens at the very time that companies are beginning 
to experience higher-than-average loss ratios due to 
the exact reverse of the situation that faced them at 
the beginning of the war period. Following the end of 
gasoline rationing, rates were adjusted upward to ap- 
proximate the pre-war rate level. However, it will take 
approximately a year to gain the full effect of the rise 
so that currently a substantial portion of earned pre- 
miums are on the basis of restricted driving, while 
losses are accumulating on an unrestricted basis. Traf- 
fic fatalities are reported to be up a full 40%. 


Workmen's Compensation Reserves 


Workmen’s compensation loss reserves are also estab- 
lished on a schedule or formula basis but the differ- 
ences between case and schedule reserves on this line 
are usually minor as the developed loss ratio has been 
running at approximately 65%, the assumed ratio used 
in the schedule reserves. 

Although the liability loss reserve situation will work 
itself out in due course, the net result is that in 1945 
statements some casualty companies will report the 
lowest loss ratios in their history on the statutory basis, 
while on an actual case basis for reserves their loss 
ratios will show a substantial rise. To show the un- 
derlying trend and aid in the proper understanding 
of current and future results, we have adopted a pro- 
cedure whereby both the statutory and the case basis 
results will be shown side by side for all casualty in- 
surance companies writing liability or compensation 
business. This applies not only to the underwriting 
results but to the loss ratio, combined loss and expense 
ratio, earnings and policyholders’ surplus. .We consider 
this of such importance that we have recompiled figures 
for past years to enable us to present a complete five- 
year exhibit on the basis of case reserves as well as 
statutory reserves. 

This move has added significance in that federal 
income and excess profits taxes are levied on the case 
basis for reserves rather than the reported statutory 
basis. We had previously segregated the federal in- 
come taxes into a separate column to enable the presen- 
tation of operating results before taxes to place all 
companies on a comparable basis. 

As the element of deferred liability does not exist 


in the fire insurance field, loss reserves are not estab- 
lished on any formula or statutory basis. 
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EXECUTIVE 


HIS is the fiftieth annual report to the stockholders, 

submitted as we observe our golden anniversary. 
Business in the half-century underwent sweeping 
changes. Huge corporations, with far-flung -activities, 
supplanted smaller enterprises. Amazing inventions 
marked the era, led to new industries, and altered the 
way of living. Three wars and three major depressions 
occurred in these five decades and there were political, 
economic and social changes bordering on the revolu- 
tionary. Through it all, the institution of casualty in- 
surance has responded to meet the changed and chang- 
ing needs of government, business, and the individual. 
The ever-present risk of accident and misfortune— 
casualties—assumes new forms as business grows more 
complex and the tempo of modern living increases. 


Designed to indemnify against the inescapable in- 
juries and misadventures that beset our every activity, 
casualty insurance serves in many fields. The injured 
workman, his family, his physician, his hospital, as 
well as his landlord and grocer, benefit by the com- 
pensation which casualty insurance provides. Likewise, 
the automobilist whose momentary inattention is fol- 
lowed by injuries or death or damage to property is 
relieved of what frequently would be devastating finan- 
cial loss, and at the same time the victims of his negli- 
gence are assured of just compensation for their dam- 
ages. In practically every pursuit or endeavor where 
human failure, weakness, or fault can cause injury or 
damages to persons or property, casualty insurance, a 
great social and economic force, absorbs the shock. 
Truly it can be said that casualty insurance is the 
insurance that benefits everybody. 


Industrial reconversion, temporary unemployment, 
work stoppage, the return of service men to civilian 
life, prospective increases in wages, upon which pre- 
miums are based—these and many other problems con- 
cern the underwriter of workmen’s compensation insur- 
ance. It may be questioned whether the 1945 general 
reduction in rate levels was justified. The tendency of 
legislatures to liberalize workmen’s compensation laws 
to provide greater benefits adds to the loss cost. It is 
to be hoped that public authorities charged with the 
responsibility of rate supervision will give sympathetic 
consideration to the need for appropriate rate adjust- 
ment. 


With the elimination of restrictions in the use of 
automobiles, the mileage per car has greatly increased. 
This has been reflected in a rise in accidents and loss 
cost. For the last quarter of 1945 traffic accidents 
and deaths were about forty per cent greater than in 
the corresponding period of 1944. Although wartime 
private passenger car rates have been increased, and 


the commercial and other type of car rates will prob- 
ably shortly be increased, it remains to be seen whether 
the additional premium income will be sufficient to 
meet the conditions, which are anything but satisfac. 
tory and show indications of becoming less favorable. 

There became available to fidelity insureds in May 
a three-year term policy for two and one-half annual 
premiums. This option, which involves a gross say- 
ings to policyholders of sixteen and two-thirds per 
cent of the premiums on an annual basis, met with almost 
universal acceptance. The resulting substitution of 
three-year term policies for annual policies creates an 
abnormal addition to our 1945 written premium ac- 
count and a corresponding reduction will be reflected 
in 1946 and 1947 figures. Volume figures alone are dis- 
torted by the introduction of the term plan. Earnings 
on a year-by-year basis are not affected, except to the 
extent that advance payment of premium funds and 
Savings in operating expenses may prove to be less 
than the term discount allowed. 


Further substantial reductions, giving cognizance to 
favorable results in prior years, were made in rates for 
many classes of fidelity and surety bonds. Coupled with 
the three-year term discount, these changes will, of 
course, reduce premium income, and to some extent 
affected the 1945 results. The full impact, however, 
will not be felt until 1946 and succeeding years. 


The demand for contract bonds, generally required 
in connection with public works, declined substantially 
during the war years, due to lack of materials and 
manpower. Government sub-divisions, states, counties, 
and cities are faced with the urgent need for new con- 
struction and repairs of buildings, bridges, highways, 
streets and sewers, as well as public housing projects. 
These pent-up requirements should ultimately find ex- 
pression in full-scale activities in the construction in- 
dustry, with a corresponding upswing in contract bond 
underwriting —E. Asbury Davis, president, United 
States Fidelity and Guaranty Company. 


* * * 


HERE is always something new in the insurance 

business, and in the year we are now entering and in 
the year following the most important new factor for 
us will probably be the state legislation affecting our 
business which may be enacted in those years. Under 
the terms of Public Law 15, the business will be free 
from most of the impact of federal anti-trust acts until 
January 1, 1948, after which it will be subject to those 
acts, except to the extent that the business is regulated 
by the states. 
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COMMENT 


We think that undoubtedly the states prefer to regu- 
late the business to having it regulated by the federal 
government, but if the states are to do the regulating a 
great many of them will be obligated to pass new legis- 
lation. Just what form the bills in a number of the 
states will take is not known at this time. 


All of us can look forward to an intensely interesting 
year, and it will take the best abilities we can muster 
to solve the new problems successfully. However, we 
are convinced, and have been for some time, that there 
is really nothing serious for us to worry about in facing 
more state regulation. The business is in good standing 
with the public. In general it has done its duty by its 
policyholders and it will continue to do so—C. S. 
Kremer, president, Hartford Fire Insurance Company. 


* * * 


HE unusually large increase in our unearned pre- 

mium reserve is accounted for in part by the large 
volume of business written on a term basis, including 
the new three-year contracts on Fidelity, Bankers and 
Brokers Blanket Bonds, and in part by a substantial 
premium increase in some of our casualty lines. 


While our automobile premiums for the year showed 
an increase of 14.8%, the loss experience in this line, 
especially for the last six months, has been unusually 
high. The lifting of gasoline and other wartime re- 
strictions has led to a marked increase in the frequency 
and the severity of accidents. Other factors are the 
operation of old cars in poor mechanical condition, 
the greatly increased cost of repairs, and a growing 
tendency toward higher damage verdicts in the courts. 
In October, 1945, automobile rates were raised, but 
the full benefit from this increase will not be felt until 
later this year as existing policies are renewed. 


For reasons well known, there has been little re- 
sumption in construction activity, and consequently, 
we show only a small increase in premium revenue 
from contract bonds and related lines. We expect to 
increase our premium volume from this source when 
building and public works programs are resumed. 


The recent Supreme Court decision holding insur- 
ance to be interstate commerce confronts the insurance 
industry with problems to be solved in the next two 
years as to the scope of state and federal regulation 
and supervision. It is too early to predict the ultimate 
effect upon insurance operations, but we are confident 
that the industry will successfully adapt itself to 
changed conditions as it has in the past—Stewart Mc- 
Donald, chairman of the board, Maryland Casualty 
Company. 


FOR MARCH, 1946 


LL four companies showed increases in assets, in- 

creases in policy and premium reserves and increases 
in surpluses. Total holdings in U. S. Government bonds 
now amount to 60.7 per cent of the combined assets. 
When the holdings of United States, Canadian and 
other public bonds are added together, the total ex- 
ceeds the billior. mark. 

The winning of the war and the change-over from 
war to peace had noticeable effects on some of our 
lines of insurance. 

During 1945 the Group premiums were less than 
those of the previous year, a fact accounted for by 
the termination of war contracts and the large number 
of layoffs, but there were substantial increases in pre- 
miums in the regular life insurance business, in the 
accident business, in the automobile lines and personal 
liability, and in the fidelity and surety lines. 

The managed interest rate and the lack of oppor- 
tunity to purchase securities at a price which measures 
the risk involved continues to be a problem which 
gives us some concern. The net rate of interest, how- 
ever, received in 1945 was somewhat better than an- 
ticipated and better than the net rate in 1944. This 
improvement was due in part to non-recurring items, 
including payment of interest on bonds which had 
been in default. The net rate for 1945 was 3.29 per 
cent as compared with 3.20 per cent in the previous 
year. 

There were noticeable increases in the loss ratios in 
the automobile lines, which affected underwriting re- 
sults in both the indemnity and fire companies. In- 
creased driving, with the removal of gasoline restric- 
tions, when most cars on the road are old, is in part 
the cause. Increased cost of repairs and the difficultv 
of obtaining repair parts is another contributing cause. 
The repair part shortage was made somewhat more 
acute as the result of the strikes in the motor industry. 
Other lines in which there have been substantial in- 
creases in loss ratio are workmen’s compensation and 
burglary. 

The conditions which affected fire insurance com- 
panies in general and The Travelers Fire Insurance 
Company in particular which prevailed in 1944 still 
continued to prevail in 1945. The Travelers Fire In- 
surance Company has written automobile lines in com- 
paratively large proportion and under present condi- 
tions this is expensive as the cost of labor and parts 
has risen very substantially and thereby affected the 
price of claims. 

The industry is in need of increased rates in its fire, 
windstorm and automobile collision lines. Fire rates 

(Continued on the next page) 
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EXECUTIVE COMMENT—Continued 


are based on five-year experience and many supervisin 
authorities have disregarded the recent upward je, 
in losses and further reduced rates because of more 
favorable experience in earlier years. As the years 
elapse this maladjustment will rectify itself. In a rela- 
tively few states the rates on windstorm insurance have 
been increased and the automobile collision rates were 
somewhat increased during 1945 but further increases 
are needed if rates are to reflect adequately the high 
cost of labor and materials necessary to repair damaged 
cars. It is difficult to predict how long it will be before 
conditions become stabilized on a sounder basis because 
the outcome depends in part on the effect on our 
economy of wartime distortions and their aftermath.— 
Francis W.. Cole, chairman of the board, Travelers In- 
surance Companies. 


* * * 


HE abandonment of the emergency wartime restric- 

tions on the use of private passenger automobiles 
and the elimination of the victory speed limit have 
resulted in a substantial increase in automobile acci- 
dent frequency during the last four months of 1945. 
There has likewise been a marked. increase in the 
average cost per claim in Automobile Bodily Injury 
and Property Damage Liability and Automobile Col- 
lision, which coupled with the increased frequency has 
resulted in a marked increase in the loss ratio. Unless 
this adverse trend is corrected by the replacement of 
old and obsolete automobiles with new ones, and the 
rigid enforcement of safety regulations, a further rate 
increase for automobile business is inevitable. 

The substantial increase in crime which has developed 
during the last quarter of 1945 has reflected a pro- 
portionate increase in the loss ratios of our burglary 
insurance. 


The mean invested assets produced a net yield of 
3.03% which was the same as the previous year. 
This was accounted for almost wholly by a larger per- 
centage of our assets being invested in preferred and 
common stocks, which yield a higher rate of return 
than bonds. 


Material damage coverages on motor vehicle risks 
was the principal contributing factor to the adverse 
loss ratio in our wholly-owned fire insurance affiliate. 
The incurred loss ratio on the motor vehicle business 
was 89.41%, and so long as accident frequency and the 
cost of making repairs remains high, there is little hope 
of any improvement excent by a combination of new 
automobiles, higher rates, and reduced accident fre- 
quency. It is interesting to note that the majority of 
motor vehicle business written in the fire company is 
written in combination with automobile liability poli- 
cies issued by the parent company. 


Aircraft hull insurance written by the fire insurance 
* company, while much smaller in premium volume than 
the automobile business, produced substantially the 
same experience, however, we are hopeful that the 
production of new, modern aircraft will improve this 
experience.—Harold G. Evans, president, American 
Casualty Company. 
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URING the past year much progress has been made 

in revamping the rules, rates and practices of the 
fire and casualty insurance companies to comply with 
the changed conditions brought about by the Supreme 
Court Decision in the South-Eastern Underwriters As- 
sociation case. The companies are rapidly recovering 
from the first confusion and shock of this fundamental 
change in the method by which the business has been 
so successfully operated. They are now cooperating 
with the states in revamping laws which are workable 
and practical and which will preserve to the states the 
supervising of the insurance business, but laws suffi- 
ciently flexible to avoid the putting of the business in a 
strait-jacket. If the free enterprise system is to be 


-allowed to continue, the insurance business will find a 


reasonable solution. 

The return of war veterans, men and women, has 
posed a difficult problem. This is not due to difficulty in 
absorbing the employees and putting them back into 
their former positions ; but is due to the development of 
the young men and boys who went out as young boys 
but all now coming back as experienced men. Some went 
out as Privates and are coming back as Captains, 
Majors, Colonels. We had 442 men and women in the 
Service. Of them 5 were killed. To date 200 have re: 
turned, discharged and have been put back into Aetna 
employment. 

The large increase in premium income is due partly 
to marine business and its participation in the Protection 
& Indemnity Syndicate, but on which the profits are 
limited by the War Shipping Administration. 

The reserve for unearned premiums has increased by 
$3,536,602 which causes the company to show a statu- 
tory underwriting loss but which should show a profit 
to the company on the run-off of the business. 

Rate reductions have been general and large and 
this, too, causes the loss ratio to be high in spite of large 
increases in volume of premiums. On the whole the 
results of our group of companies during the past vear 
have been satisfactory—W. Ross McCain, president, 
Aetna Group. 


* * + 


HE year was unique in the insurance industry. It 

was the only large and important industry that re- 
duced the cost of its product to purchasers while prices 
of other services and commodities generally were in- 
creasing.- Moreover, on no other classes of insurance 
was the cost to the public reduced as much as on the 
fidelity and surety lines. This reduction was the cul- 
mination of pressure from supervising officials and 
from competition brought on by an abnormally low 
loss experience which cannot be expected to continue. 
Rate reductions and discounts on Bankers and Brokers 
Blanket Bonds averaged approximately 30 per cent 
and on Commercial Blanket Bonds approximately 35 
per cent. These classifications approximate 70 per cent 
of the premium volume of all our fidelity business. Com- 
panies, in order to protect these classes of their busi- 
ness, offered discounts to those customers who would 
agree to buy their insurance coverage for a three-year 
term. The price was so attractive that the bulk of: the 


(Continued on page 72) 
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Insurance: Companies 


New Dork 


Member Companies — Providing 
practically every form of insurance except life 
Great American 
Great American Indemnity 
American Alliance 
American National 
County Fire 
Detroit Fire & Marine 
Massachusetts Fire & Marine 
Rochester American 


North Carolina Home 


INSURE YOUR COUNTRY’S 


One hundred years of Presidents (1789-1889)—from an old print. Front row t 
to right) James Madison, Ulysses S. Grant, George Washington, Abraham Lincoln, James 
A. Garfield, Rutherford B. Hayes. Standing (left to right) Grover Cleveland, James Monroe, 
Martin Van Buren, Thomas Jefferson, Franklin Pierce, Zachary Taylor, John Tyler, 
William H. Harrison, Andrew Jackson, James K. Polk, Chester 4. Arthur, James 
B J Adams, Andrew Johnson, Millard Fillmore, John Quincy Adams, 


” 


LENGTH OF SERVICE 


The aggregate period served by this group 
of Presidents was one hundred years—a 
long period of time. Yet it was only 27 
years longer than the Great American Group 
of Insurance Companies has been furnishing 
sound insurance protection. 


You can avail yourself of Great American 
protection through one of its 16,000 conven- 
iently located agents—or your own broker. 


This is the season when many sprinkler losses are caused 
by freezing. If you have a sprinkler system in your 
building, be sure you also carry Sprinkler Leakage 
insurance in the Great American. 


FUTURE... BUY U. SS. SAVINGS BONDS 
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FINANCIAL STATEMENTS DECEMBER 31, 1945 


VALUATIONS ON BASIS APPROVED BY NATIONAL ASSOCIATION OF INSURANCE COMMISSIONERS 


Total Admitted Liabilities Surplus to 
Companies Capital Assets (except capital) Policyholders 


Firemen's Insurance Company of Newark, N. J. $9,397,690. $54,848,473. $31,764,718. $23,083,755. 


Organized 1855 


The Girard Fire & Marine Insurance Company 1,000,000. 6,412,691. 3,691,439. 2,721,252. 


‘Organized 1853 


National-Ben Franklin Fire Insurance Company 1,000,000. 5,891,844. 3,233,665. 2,658,179. 


Organized 1866 


The Concordia Fire Insurance Co. of Milwaukee 1,000,000. 5,981,590. 3,232,950. 2,748,640. 


Organized 1870 


Milwaukee Mechanics’ Insurance Company 2,000,000. 15,712,261. 8,759,027. 6,953,234. 


Organized 1852 


The Metropolitan Casualty Insurance Co. of N. Y. 1,500,000. 16,207,622. 11,082,112. 5,125,510. 


Organized 1874 


Commercial Casualty Insurance Company 1,000,000. 16,497,745. 10,952,765. 5,544.980. 
Organized 1909 

Royal Plate Glass and General Ins. Co. of Canada 100,000. 357,392. 1,384. 356,008. 
Organized 1906 


Pittsburgh Underwriters - Keystone Underwriters 
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Supreme Court in SEUA case 

has thrown into bold relief an- 
other problem which is rapidly com- 
ing to the fore and which will de- 
mand a solution in the none too 
distant future. The problem stems 
from the application of Section 42 
of the New York Insurance Law, 
particularly subsections 3 and 5 
thereof. 





Ts decision of the United States 


Questions Raised 


Questions under both paragraphs 
are being presented to the Depart- 
ment with increasing frequency. 
For instance, a form of insurance 
coverage now enjoying popularity 
is the so-called personal property 
floater. Under Section 46, subsec- 
tion 20 of the New York law, this 
form of coverage falls under the 
category of marine insurance or, 
more accurately speaking, inland 
marine insurance, which, under our 
law, is a part of marine insurance. 
Under the New York law as it now 
exists, only those companies which 
have qualified to write fire and ma- 
rine insurance may write this form 
of coverage; casualty and surety 
companies are excluded from this 
field. Recently, a reputable out-ot- 
state casualty and surety company, 
with a fine financial statement and 
with facilities available from coast 
to coast, which is permitted by its 
charter to write personal property 
floaters and writes this form of cov- 
erage in many states, made applica- 
tion for permission to write this 
form of coverage in New York 
State. The Superintendent was con- 
strained, under the provisions of 
Section 42, subsection 3, to deny the 
application. 


Personal Property Floater 


The hardship of the decision be- 
comes more manifest when we con- 
sider that this particular company 
writes a great deal of burglary in- 
surance. One of the main hazards 
protected against under a personal 


FOR MARCH, 1946 


EDITOR'S NOTE 


The exercise of multiple underwriting 
charter powers has been practically nul- 
lified as to most insurance companies 
operating on a nationwide basis by re- 
strictive laws and rulings of several im- 
portant states. New York, which does not 
permit broad charter powers for its own 
domestic companies, has similarly restricted 
companies of other states which are licensed 
in New York from exercising broader charter 
powers anywhere by the application of the 
so-called “Appleton Rule." Multiple line 
underwriting bills have been introduced in 
the New York State Legislature which fol- 
low closely the recommendations of the 
Multiple Line Underwriting Committee 
under the chairmanship of John A. Die- 
mand. There has been considerable specu- 
lation as to the attitude of Superintendent 
of Insurance Robert E. Dineen toward the 
“Appleton Rule" and toward multiple line 
underwriting powers. Superintendent Dineen 
states his position on this important subject 
in his preliminary report to the 1946 New 
York Legislature from which the accompany- 
ing article is taken. ‘ 

Quoted below are Subsections 3 and 5 o 
Section 42 of the New York Insurance Law— 
more familiarly known as the "Appleton 
Rule." 

3. No foreign insurer shall be licensed to 
do in this state any kind of insurance busi- 
ness, or combination of kinds of insurance 
business, which are not permitted to be 
done by domestic insurers hereafter to be 
licensed under the provisions of this chapter. 
No foreign insurer shall be authorized to 
do business in this state if it does in this 
state or elsewhere any kind of business, 
other than an insurance business and such 
business as is necessarily or properly in- 
cidental to the kind or kinds of insurance 
business which it is licensed to do in this 
state. 

5. Except as otherwise specifically pro- 
vided in this chapter no foreign insurer and 
no United States branch of an alien in- 
surer shall be or continue to be authorized 
to do an insurance business in this state 
if it fails to comply substantially with any 
requirement or limitation of this chapter, 
applicable to similar domestic insurers here- 
after to be organized, which in the judg- 
ment of the superintendent is seeatntllé 
necessary to protect the interests of the 
people of this state. 

No foreign insurer and no United States 
branch of an alien insurer which does out- 
side of this state any kind or combination 
of kinds of insurance business not permitted 
to be done in this state by similar domestic 
insurers hereafter organized, shall be or con- 
tinue to be authorized to do an insurance 
business in this state, unless in the judg- 
ment of the superintendent the doing of 
such kind or combination of kinds of in- 
surance business will not be prejudicial to 
the best interests of the people of this state. 


property floater is burglary. The 
effect of this decision was to impair 
the company’s competitive position 
against competing companies pre- 
pared to ofter a broader form of 
coverage permissible under New 
York law. 

The Department has received ap- 
plications for admission into New 
York State from a number of repu- 
table and financially sound out-of- 
state companies which write both 
fire and casualty forms of coverage 
under a single charter. Broadly 
speaking, our statute does not per- 
mit fire insurance companies to write 
casualty lines, or vice versa. The 
theory of the law has been that fire 
companies, for instance, should not 
be exposed to the hazards of certain 
casualty lines, such as surety insur- 
ance. Conversely, it has been felt 
that casualty companies writing, for 
instance, workmen’s compensation 
insurance, should not be subjected 
to the conflagration hazards of fire 
insurance. 


Multiple Line Operations 


For many years the legislative 
policy in this state, as well as others, 
has been to maintain a line of cleav- 
age between these different branches 
of the insurance business. The diffi- 
culty is that this policy has been 
undergoing a change. Within the 
last few years Connecticut, Massa- 
chusetts, New Jersey and Pennsyl- 
vania have amended their state laws 
so as to permit, in varying forms, 
multiple line operations. State after 
state has similarly amended its laws. 
New York now finds itself in a 
position where its basic policy is the 
exception rather than the rule. 


One of the factors which has given 
impetus to this trend is the fact that 
many of America’s most successful 
insurance groups have been engaged 
in multiple line underwriting for 
years. True it is that, in conform- 
ing to the letter of the law, separate 
corporations have been maintained 

(Continued on the next page) 
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Multiple Underwriting—Continued 


for the transaction of the major 
lines of business, but unity of opera- 
tion has been acnieved through in- 
terlocking directorates and corporate 
affiliations. 


Multiple-power Underwriting 


Multiple-power underwriting, as 
distinguished from multiple line un- 
derwriting, has been used success- 
fully abroad for many years. Time 
has demonstrated that when the 
experience has been bad in one 
line, the losses have usually been 
offset by gains in other lines. It has 
rarely happened that the experience 
in all lines was consistently bad at 
the same time. In fact, exponents 
of the multi-power system use this 
as the most persuasive argument for 
its existence. It is rather anomalous 
to assert that it is not prudent to 
permit companies to write fire and 
casualty lines at the same time, when 
we permit, under existing law, com- 
panies to write surety and work- 
men’s compensation insurance at the 
same time. 

The practice followed by the De- 
partment under Section 42, subsec- 
tion 5, has been to deny applications 
for licenses to out-of-state insurers 
which write fire and casualty lines 
under a single charter unless the 
company agreed to discontinue the 
writing of one line or the other 
throughout the United States. The 
effect of such a ruling is to compel 
the company seeking admission to 
confine its entire operations to one 
or the other of the major channels 
authorized by the New York law. 
It has not been overlooked that dis- 
cretion is conferred upon the Super- 
intendent under Section 42, subsec- 
tion 5, empowering him to, permit 
exceptions to this rule where, in 
his judgment, the doing of such 
kind or combination of kinds of in- 
surance business will not be preju- 
dicial to the best interests of the 
people of this state. 


Discretionary Power Exercised 


Within the last few months the 
Superintendent, acting urider this 
discretionary power, felt impelled 
to grant a request to permit out-of- 
state casualty insurers functioning 
under multiple line laws in their 
home states to write the personal 
property floater policy in states other 





a 


than New York. This decision of 
the Superintendent constitutes a re. 
laxation of the practice heretofore 
followed and reflects the change ig 
thinking which is gradually taking 
place in the insurance business. 

For clarity, it should be added 
that, because of the restrictive pro- 
visions in existing New York law, 
the Superintendent was unable to 
permit either foreign or domestic 
casualty companies to write the per- 
sonal property floater policy in New 
York State nor could he permit New 
York casualty companies to write 
the personal property floater else 
where in the United States. Un 
doubtedly our New York companies 
are entitled to relief from this quirk 
of the law which places them ata 
competitive disadvantage, and the 
Department recommends favorable 
consideration of legislation designed 
to remove these restrictions. 

The question is presented as to 
whether or not the decision of the 
United States Supreme Court in the 
SEUA case and the enactment of 
U. S. Public Law 15 make it neces- 
sary for the Department to re-ex- 
amine its administrative policy and 
for the Legislature to reconsider its 
legislative policy on the broad mul- 
tiple line question. 


Restriction of Interstate Commerce 


It has been argued that under the 
police power, buttressed by the 
declaration ‘of congressional policy 
in U. S. Public Law 15, this state 
may legally adhere to its policy of 
channelizing major lines of business 
and excluding from this state those 
out-of-state companies which do net 
follow our formula. It has also been 
argued, however, that under funda- 
mental principles of constitutional 
law and irrespective of any Act of 
Congress, any state law which un- 
duly burdens the free flow of com- 
merce among the states is invalid 
(Minnesota Rate Cases, 230 U. S. 
352; South Carolina Highway De- 
partment v. Barnwell Bros., 303 
U. S. 177; California v. Thomp- 
son, 313 U.S. 109; Parker v. Brown, 
317 U. S. 341). 

Many thinking people familiar 
with this problem foresee challenges 
to the existing policy either in the 
form of court tests or in the form 
of legislation. It is for this reason 
that the Superintendent felt it in- 
cumbent upon him to discuss this 
subject in this report. 
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Shaving with old razor blades is 
one way te cut expenses... but you may 


cut more than expenses in the process. 


Suppose, for instance, your fire insurance premiums are $40 a year. In three years 
you would pay $120. But buy your insurance on a 3-year basis, and you reduce 
your premiums to $100. You save $20. . . or 163%. (On a five-year basis you 


save 20%.) 


Why not check with your local insurance agent and make sure that as many 
policies as possible are on this money-saving basis? You will find representatives 
of the Aetna Insurance Group good people to consult. 

Remember, too, that when your insurance is with capital stock companies such 
as those comprising the Aetna Insurance Group, it is backed by both a paid-in 
capital and surplus. You are never liable for assessment. 


| DON’T GUESS ABOUT INSURANCE—CONSULT YOUR LOCAL AGENT OR BROKER 


tina Insurance Oroup 





AETNA INSURANCE CO. . 


THE CENTURY INDEMNITY COMPANY - 


STANDARD INSURANCE CO. OF N.Y. 


HARTFORD, CONNECTICUT 


THE WORLD FIRE & MARINE INSURANCE CO. 


PIEDMONT FIRE INSURANCE COMPANY 
« STANDARD SURETY & CASUALTY CO. OF N.Y. 










‘Speaking Of Saving Money... 


A Better Way to save money is to put 
your Insurance on a 3-year basis... 
and reduce your premium 16%%. 








TO BROKERS 
AND AGENTS 


Local agents generally agree 
that educating the public to buy 
insurance on a 3-year basis is 
good business for everybody 
concerned. This advertisement 
shows how the Aetna is publi- 
cizing this idea. It appears—in 
color—in the March 11th issue 
of Time, the weekly news mag- 
azine—the April 22nd issue of 
Newsweek—and the April 5th 
issue of United States News. The 
Aetna Insurance Group, W. Ross 
McCain, President. 








Listen to EARL GODWIN American Broad- 
casting Company. Thursdays 8:15 p.m., E.S.T. 














Edited by THOMAS E. LIPSCOMB of Thompson, Hine and Flory, 





Fire Insurance—Violation of the 
Mortgage Clause. 


A farmer in Wisconsin was is- 
sued a fire policy covering the farm 
buildings and their contents, which 
included livestock. At the time the 
policy was issued, the insurer was 
advised in the application that there 
was a chattel mortgage upon the 
livestock upon which the sum of 
$600 was then owed. The policy 
was issued, however, without a rider 
covering the interest of the chattel 
mortgagee. The policy was in the 
standard form required by the stat- 
utes of Wisconsin. It contained the 
following provision with respect to 
chattel mortgages: “Unless other- 
wise provided by agreement in 
writing added hereto, this Company 
shall not be liable for loss or dam- 
age to any property insured here- 
under while encumbered by a chat- 
tel mortgage, and during the time 
of such encumbrance this Company 
shall be liable only for loss or dam- 
age to any other property insured 
hereunder.” 

Subsequent to the issuance of the 
policy, the farmer obtained an addi- 
tional loan from the mortgagee and 
executed a new mortgage in the 
sum of $1,300, which sum repre- 
sented the amount due on the 
\original mortgage plus the additional 
‘loan. No notice was given by the 
farmer to the insurance company 
of the additional loan and the execu- 
tion of the second mortgage. While 
the policy was still in effect, a fire 
occurred and the livestock covered 
by the chattel mortgage became a 
total loss. The insurance company, 
relying upon the provisions of the 
mortgage clause above quoted, dis- 
claimed any liability for the loss. 

In a suit upon the policy, the 
Supreme Court of Wisconsin, in 
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Straw v. Integrity Insurance Co. 
(1945), 20 N.W. (2d) 707, decided 
in favor of the insurance company. 
Had the loss occurred while only 
the original mortgage was in effect, 
the insurance company, having is- 
sued its policy with full knowledge 
of the existence of the mortgage, 
would have been held liable for the 
loss even though the company had 
not expressly consented in writing 
to the mortgage. Further, if the 
second mortgage could have been 
considered as a renewal of the origi- 
nal mortgage, the court would prob- 
ably have decided the case in favor 
of the insured. The fact, however, 
that the insurer had knowledge of 
the original mortgage at the time 
the policy was issued was not suf- 
ficient to justify the insured in ob- 
taining a larger mortgage loan on 
the same property, and his act in 
so doing operated to discharge the 
insurer from liability for loss of the 
property covered by the second 
mortgage. 


Automobile Liability Insurance—Em- 

ployee of the Lessee of a Truck Held 

to be Covered by a Policy Issued to 
the Owner of the Truck. 


A truck owner was covered by a 
policy of liabilitv insurance which 
contained the following coverage 
clause: “The unqualified word ‘in- 
sured’ . . . includes the named in- 
sured and, except where specifically 
stated to the contrary, also includes 
any person while using the automo- 
bile and any person or organization 
legally responsible for the use 
thereof, provided the actual use of 
the automobile is with the permis- 
sion of the named insured.” 

The owner leased the truck to 
another person with the understand- 
ing that the truck would be used 


by the lessee in hauling ashes for a 
municipality. An employee of the 
lessee, while engaged in loading the 
truck with ashes, dropped an ash 
can which struck and injured a 
pedestrian. The injured party in- 
stituted suit against the truck 
driver. The insurance company was 
advised of the accident and had 
full knowledge of the facts involved 
and also knew of the suit which 
was instituted against the truck 
driver. Being of the opinion that 
the truck driver was not covered by 
its policy, the company. elected not 
to defend the action against the 
truck driver. The truck driver did 
not appear to defend the suit in his 
own behalf, and a default judgment 
in the sum of $2,500 was entered 
against him. The judgment credi- 
tor then instituted suit against the 
insurance company to recover on the 
judgment. 

In Conrad v. Duffin (1945, Pa. 
Super. Ct.), 44 A. (2d) 770, it was 
held that the truck driver was op- 
erating the truck with the permis- 
sion of the named insured, and that 
the insurance company was liable 
for the payment of the default judg- 
ment rendered against the truck 
driver. -It was the opinion of the 
court ‘that under the definition of 
the “insured” as contained in the 
policy, it was not necessary that the 
authorization of the named insured 
be personally given. Thus, the per- 
mission necessary to bring a third 
person within the coverage of the 
policy could result by implication 
from the relationship of the parties 
or by a course of conduct in which 
the parties have mutually acquiesced. 
As the truck had been leased for 
the purpose of hauling ashes, the 
insured thereby impliedly granted 
permission to the lessee to place 

(Continued on page 28) 
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How would you like 
to meet the 


lady of the house? 


You pick out the house and the lady. We'll 
arrange the introduction. It’s all in the plan 
set up by The American Insurance Group to 
provide complete protection on household 
goods—before damage! 








That’s your obligation to your insurance 
customers, right now! 


A policy issued five years ago covers 1941 
value. No more. Outside that perimeter of 
protection lies many a household item, dear 
to the heart of that “lady of the house”—and 
her family. Jewelry and furs—tax-prohibitive— 
might be irreplaceable. A hand-hooked rug of 
several years ago wants twice the price today. 


Ask the lady of the house to jot down an 
estimate of her: (1) China and glassware, 
(2) linens, rugs and drapes, (3) clothing for 
the entire family, and (4) jewelry and furs. 
Then, from the man of the house, find the 
quick worth of their furniture. Adding his to 
hers—how does the total compare with their 
present insurance on household goods? 











A policy is easily increased, by endorsing 
1946 values on the present contract. To help 
you, The American Insurance Group offers 
three promotion pieces—introductions to the 
“lady of the house”—folder, mailing card, and 
advertising mats. They'll be quick . . . con- 
vincing. Just write to The American Insurance 
Group, Dept. 50, Newark 1, New Jersey. 











(be 


(SO ops 


Newark 1, New Jersey 






The American Insurance Company ¢ Bankers Indemnity Insurance Company « The Columbia Fire Insurance Company « Dixie Fire Insurance Company « The Jersey Fire Underwriters 
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The Judge Says—Continued 
the truck in the charge of employees 
so long as it was used for the pur- 
pose for which it had been leased. 
Considerable stress was placed by 
the company upon the fact that the 
truck driver had not at any time 
asserted the claim that the policy 
inured to his benefit, nor had he 
ever requested the company to pro- 
vide a defense for him. The court 


held, however, that those facts were 
immaterial as the insurance com- 
pany had full knowledge of all the 
details of the accident and of the 
relationship of the truck driver to 
its named insured. Therefore, in 
order to protect itself, it should have 
demanded the right to defend the 
truck driver in the suit against him 
and should have undertaken the de- 
fense of the action. 
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Insurance Company 
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AMERICAN CASUALTY COMPANY of READING, PENNSYLVANIA 
ASSETS 


Serre 
U. S. Government Bonds 


SI for Neca giv g. oc. We Sar i 
Stocks (other than wholly owned fire affiliate) 
Stock: American Aviation & General Insurance Company. . 
ae Oe 
Premiums in Course of Collection (Not Overdue)... . . 
Accrued Interest, Reinsurance and Other Admitted Assets 

Home Office Building. . ..... 


$ 1,091,434.16 
3,381,545.79 
2,051,365.00 
3,570,025.30 
1,042,462.76 
146,821.38 
1,848,613.98 
387.33 
285,600.42 


$13,418,256.12 


LIABILITIES 


Reserve for Unearned Premiums . . 


Reserve for Claims 
Reserve for Accrued Commissions 


Reserve for Expenses, Dividends and Taxes 


Voluntary Reserve 
Capital 
Surplus 


AMERICAN AVIATION & GENERAL 


POLICYHOLDERS’ SURPLUS . . 


$ 3,997,770.23 
3,841,158.42 


a ote: Rie ana ae 453,485.38 
et = 369,746.92 

. 2. $ 756,095.17 

. . .  2,000,000.00 

. . + __2,000,000.00 

breed hae aes 4,756,095.17 


$13,418,256.12 
INSURANCE COMPANY 


ASSETS 


Cash 
U. S. Government Bonds 


Stocks 


meomped Ingerest 2. Sw wt. 
Reinsurance and Other Assets 


ee ee 


Premiums in Course of Collection (Not Overdue) 


$ 125,784.55 
787,576.56 
151,737.50 
554,531.25 
137,176.13 

4,405.87 
35,102.39 
$1,796,314.25 


LIABILITIES 


Reserve for Unearned Premiums . . 


Reserve for Losses ........ 
Reserve for Expenses and Taxes. . . 
Capital 
Surplus 


POLICYHOLDERS’ SURPLUS .. 


SERVING AMER I 


ne MER ars ay $ 


CA s 


572,052.13 
125,363.74 
56,435.62 
$500,000.00 
542,462.76 
1,042,462.76 


$1,796,314.25 


INCE a ee 
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DINEEN OUTLINES STATE 
REGULATION 


TATE laws for insurance rate 

regulation must preserve the 
right of insurance carriers to op 
erate either collectively or independ- 
ently and must provide for both 
affirmative approval of rates and 
for the opportunity to compete on 
a price basis, according to Superin- 
tendent of Insurance Robert E, 
Dineen of New York, speaking be- 
fore the American Bar Association 
at Cincinnati. A rate regulatory law, 
Superintendent Dineen _ stated, 
should recognize “(1) the right of 
carriers to act either collectively or 
independently, and (2) the neces- 
sity for competition on a price basis 
consistent, of course, with the main- 
tenance of financial soundness. Such 
a declaration of principle—standing 
like a beacon at the beginning of the 
law—would serve as a continuing 
reminder to the commissioner that 
in his administration of the law he 
was under a duty to recognize the 
legitimate spheres of both methods 
of operation.” 

Referring to the Sherman, Clay- 
ton, Robinson-Patman and Federal 
Trade Commission Acts, Superin- 
tendent Dineen said, “I cannot agree 
that insofar as the four Acts are 
concerned the states can oust the 
federal government from the power 
to enforce these laws simply by en- 
acting token or shadow statutes. . . 
If state regulation of rates is to be 
effective, the states must maintain 
rating bureaus of their own, staffed 
by men who have had the necessary 
technical training and experience.” 


CHANGES IN TEXAS 
INSURANCE DEPARTMENT 


J D. WHEELER was appointed 
edirector of the Workmen’s Com- 
pensation Section of the Casualty 
Insurance Department, Texas, fol- 
lowing the resignation of Gerald W. 
Greathouse. Mr. Wheeler was dep- 
uty liquidator for the department 
since 1940 and prior to that time 
had been with the Massachusetts 
Bonding and Insurance Company, 
Century Indemnity Company, Asso- 
ciated Indemnity Corporation, Na- 
tional Surety Company and Imperial 
Underwriters. 
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FOR MARCH, 


carrying passengers in luxuri- 

ous lounge chairs are flying 
‘from New York to London in 12 
hours. This is significant for an in- 
surance underwriter—it marks the 
advent of routine inter-continent air 
travel for commercial passengers— 
people like you and I. 

The trail was blazed during the 
war, not only by the Army and 
Navy, but by these same commercial 
airline companies under their trans- 
port contracts with the Army and 
the Navy. 


Ne= Lockheed Constellations 


Tremendous Strides 


This not only represents a great 


| deal of “know how” on the part of 


the airlines and their operating per- 
sonnel but is the result of a tremen- 
dous amount of engineering and me- 
chanical progress since the first Pan 
American Flying Boats shrunk the 
Atlantic and Pacific Oceans to a 
matter of hours and made trans- 
ocean flying a business of carrying 
passengers for hire instead of a 
stunt. Just as the first World War 
put aviation ahead many years so 
has World War II accelerated prog- 
ress and development to a degree 
that it is impossible to estimate. 
While the business of air trans- 
portation is making these tremen- 
dous strides many collateral services 
to the industry have made, and must 
continue to make great efforts to 
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AVIATION INSURANCE 


by .R. LESLIE CIZEK 
New York Partner, 
Parker and Company 


keep abreast of this rapid pace, and. 


among such services is that of insur- 
ance. 

It may be well to review for a 
moment the part that insurance in 
general has played in the growth and 
development of aviation itself. From 
there perhaps, the insurance under- 
writer can get a clearer view as to 
where he fits in the picture and how 
his reactions and decisions are con- 
nected with and affect the growth of 
a great and vital industry. 

Following the first World War 
and up to 1927 there were many 
casualty and fire insurance com- 
panies that entered the aviation in- 
surance field, both individually and 
in groups, only subsequently to with- 
draw from the field after varying 
periods of sufferance and varying 
degrees of success. It was not until 
1928 that the market more or less 
stabilized with three strong pools 
composed of fire and casualty com- 
panies devoted to the underwriting 
of aviation business and managed by 
men with a technical knowledge of 
both aviation and insurance. These 
three groups, the Aero Insurance 
Underwriters, the Associated Avia- 
tion Underwriters and the United 
States Aviation Underwriters are 
still the principal factors in aviation 
insurance today. 





In addition some insurance com- 
panies, (the Employers, the Conti- 
nental Casualty, the Indemnity In- 
surance Company of North America, 
the Lumbermens Mutual Casualty 
Company to mention a few), have 
entered the field on an individual 
basis, either for certain lines or all 
lines and their numbers are increas- 
ing. In general, however, the large 
values and high limits of liability are 
the responsibility of the pools with 
their tremendous collective resources. 


Problems Faced 


Hull insurance underwriters (hull 
insurance being what we call insur- 
ance against loss or damage to the 
aircraft itself) in the early days of 
air transportation, were asked to 
cover Tri-motored Fords and Fok- 
kers at insurance values of about 
$50,000 per aircraft in the late 1920's. 
These were considered large values 
at that time but a great many of 
them came into being thereby pro- 
viding the underwriter with a satis- 
factory spread of risk and soon such 
values were considered common- 
place. 

The big Fokker F-32 created 
quite a flurry in the industry in 1929 
by being valued for insurance pur- 
poses at close to $100,000 and then 
there was the Keystone at an almost 
similar value. The early models of 
both of these aircraft represented 

(Continued on the next page) 





29 





Aviation Insurance—Continued 


total losses to underwriters and 
never were put in production for 
airline use. However, they pointed 
the way to higher valuations for hull 
insurance which were soon to come. 


Higher Valuations 


The introduction of the Douglas 
and Lockheed transports were the 
forerunners of several types of 
transport planes which were to domi- 
nate the United States domestic field 
until the present time. Valuations 
for hull insurance of $100,000 were 
no longer unusual. 

Underwriters were introduced to 
their first peak values with nine 
Boeing Model 307 Stratoliners in 
1938 used by TWA and Pan Amer- 
ican Airways which represented an 
insurance value of approximately 
$350,000 each. Shortly thereafter 
six Boeing 314 Flying Boats which 
pioneered commercial flying over the 
Atlantic in 1939 represented a new 
high in hull insurance values of ap- 
proximately $700,000 each. 

In this period of a little more than 
10 years, representing an enormous 
and rapid growth of the American 
air transport system, both domestic 
and foreign, the hull insurance un- 
derwriters did their part and fur- 
nished insurance protection for the 
industry and did not waiver (out- 
wardly at least) when they were 
called upon to cover the few peak 
values and the pioneering flights that 
led to regular trans-Pacific and 
trans-Atlantic airline operation. 


Million Dollar Risks 


And now, with the acquisition by 
the airlines of. dozens of C-54s, the 
Army version of the Douglas DC-4, 
with insurable values of $300,000 
or more, and the imminent delivery 
of Lockheed Constellations to the 
airlines at values of between $700,- 
000 and $800,000, and huge trans- 
ports past the drawing board stage 
which will be available to the air- 
lines within the next year or two at 
cost price of between $1,000,000 and 
$1,500,000 —you can readily appre- 
ciate that the hull underwriter has to 
move fast and think fast to keep up 
to date. I have no doubt that he will 
be ready to meet the further increas- 
ing requirements of the industry for 
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insurance on even greater values on 
aircraft covering the face of the 
globe, whenever he is called upon to 
do so. 

The hull underwriter has been and 
still is a vital factor in the develop- 
ment of the aircraft industry as it 
is almost axiomatic that capital will 
not venture into fields where the 
protection of property insurance is 
unobtainable on a reasonable basis. 


Liability Underwriting 


All during this period the liability 
insurance underwriter was facing a 
similarly changing scene from his 
point of view. From airplanes that 
carried 10 to 12 passengers, such as 
Fords and Fokkers he soon found 
himself facing a request from his 
airline assureds to cover their legal 
liability for a maximum of 20 pas- 
sengers per aircraft in the Douglas 
type transport. 

Some of the Pan American Air- 
ways Boat equipment used in the 
Latin American area raised the 
maximum passenger load to 40, as 
in the Sikorsky Flying Boat Model 
S-40, and next the Boeing Strato- 
liners carried 33 passengers. The 
Boeing trans-Atlantic Boats carried 
as many as 70 passengers between 
Bermuda or Botwood and New 
York, with a lesser number across 
the long ocean hop on account of the 
differential in gas load. 

Each increase in the number of 
passengers called for a raise in the 
top limit per accident to the point 
that $1,000,000 was no longer con- 
sidered adequate protection by many 
airlines. In addition to this pas- 
senger liability limit the other two 
liability coverages, personal injury 
to third parties on the ground and 
damage to property of third parties 
on the ground, might represent an- 
other million and a half of exposure 
on the same airplane. Fortunately, 
there there have been few instances 
where all of these coverages have 
been involved in the same accident. 


Future Problems 


Some idea of the future bridges 
that must be crossed by the liability 
underwriter can be gained when we 
think of the 100 and 200 passenger 
airplanes that will be commonplace 
before 1950. And I have made no 
mention of the workmen’s compen- 


sation and employers’ liability 
assumed by these same underwri 
on the aircraft crew, which ori 
nally consisted of a pilot and a 
pilot, was then augmented by 
stewardess and now consists of 
to 12 on some of the inter-contin 
flights. How many stewarde 


pursers, doctors and nurses will be 


necessary on a 200 passenger ship | 
do not know. But I have no doubt 
that the liability insurance under 
writers will successfully cross their 
bridges as they come to them. 

Although the fields of hull and 
liability insurance were not always 
filled with sweetness and light—out 
of the tumult and clamor there al- 
ways was born a genuine cooperation 
on the part of all concerned that met 
the ever increasing and sometimes 
staggering needs of the aviation in- 
dustry during its development pe- 
riod. 


Personal Accident Insurance 


The area of personal accident in- 
surance, however, for many years 
was a source of constant irritation 
to pilots, students, the traveling pub- 
lic, and I might add any brokers who 
were sturdy enough to engage in 
this business. The extremely um 
favorable situation in connection 
with this line led to what we used to 
call “the vicious circle.”” That is, the 
rates were so high nobody bought 
the insurance and because nobody 
bought the insurance the under- 
writers obtained no spread and the 
rates stayed high. 

The underwriters seemed to think 
that the public should break this cir- 
cle but the potential customers were 
steadfast in their feeling that it was 
the responsibility of the underwriter. 
A lack of competition between 
markets did not help toward a solt- 
tion and this unhappy situation con- 
tinued until 1937 when the Conti- 
nental Casualty Company intro 
duced their so-called “flight policy” 
which furnished a modest principal 
sum of $3,000 plus $500 medical for 
an annual premium of $20. This 
policy covered whether flying as a 
passenger, student or private or aif- 
line pilot ; whether on a scheduled or 
non-scheduled flight and during 
student instruction. 

Evaluating the medical coverage 
at $5 this left $15 of the premium 

(Continued on page 54) ; 
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Cash in Banks & Trust Companies 

United States Government Bonds 

Other Bonds and Stocks 

Mortgage Loans on Real Estate 

Real Estate 

Premium Balances Receivable 
(Not over three months due) 

Bills Receivable, Not Due 

Interest Accrued 


Other Assets 


Total Admitted Assets 


Reserve for Unearned Premiums 
Reserve for Losses and 

Loss Expenses 
Reserve for Taxes and Expenses 
Dividends Declared and Unpaid 
Other Reserves 
Capital 
Net Surplus 


Surplus to Policyholders 


UNITED STATES NORTH RIVER 
FIRE INS. CO. 


$ 6,576,879 
22,840,578 
20,196,856 

87,501 
1,500 
2,341,154 
323,464 
77,006 
210,159 


$52,655,097 








$14,868,410 
5,555,594 
924,000 
1,338,711 
2,000,000 
27,968,382 
29,968,382 


$52,655,097 








THE 


GROUP 


FINANCIAL STATEMENT AS OF DECEMBER 31, 


ee oe ae 


INS. CO. 
$ 3,238,914 
13,896,594 
14,956,773 
75,402 
1,000 
1,142,081 


121,513: 


45,694 
112,228 


$33,590,199 


$ 8,408,996 
3,411,172 
707,000 
314,542 
2,000,000 
18,748,489 


20,748,489 


$33,590,199 








WESTCHESTER 
FIRE INS. CO. 


$ 3,455,452 
11,641,740 
11,963,285 

222,897 


1,630,973 
239,254 
42,181 
243,161 


$29,438,943 


$ 7,928,968 
4,427,483 
745,000 


1,203,463 
1,000,000 
14,134,029 
15,134,029 


$29,438,943 


ALLEMANNIA 


FIRE INS. CO. 


$ 505,351 
3,500,257 
2,352,683 

248,164 
80,000 
263,566 


11,938 
13,338 


$6,975,297 





$ 2,246,520 
577,652 


88,958 


39,443 
1,200,000 
2,822,724 


4,022,724 


$6,975,297 











RICHMOND 
INS. CO. 


$ 440,496 
2,737,150 
2,906,988 

165,464 
39,904 
168,568 
17,583 
9,526 
8,793 


$6,494,472 


$ 1,482,476 
291,104 
70,600 
60,000 
61,998 
1,000,000 
3,528,294 
4,528,294 


$6,494,472 








U. S. BRANCH 
WESTERN 
ASSURANCE 


$ 801,350 
3,681,521 
1,086,543 


273,889 


10,206 
21,581 


$5,875,090 


$ 1,538,680 
889,711 
152,250 


55,017 
+500,000 
2,739,432 
3,239,432 


$5,875,090 











U. S. BRANCH 
BRITISH 
AMERICA 


$ 322,705 
1,581,885 
1,325,378 


78,944 


5,852 
8,096 


$3,322,860 


$ 678,848 
275,079 
29,000 


4,157 
+500,000 
1,835,776 
2,335,776 








$3,322,860 





1945 





SOUTHERN 
FIRE INS. CO. 


$ 356,066 
907,951 
1,266,702 


9,034 
11,017 


$2,675,756 





$ 746,156 


106,923 
102,000 


1,426,374 
1,676,374 


$2,675.756 





*Securities in statements include amounts deposited with various states, as 
required by law, in the following amounts: United States Fire, $3,449,362; 
North River, $2,448,879; Westchester Fire, $1,612,684; Allemannia Fire, 
$255,000; Richmond, $556,699; Western Assurance, $665,091; British Amer- 


ica, $668,378; Southern Fire, $243,031. 
On the basis of December 31, 1945, Market quotations for all Bonds and 








Stocks owned, the Total Admitted Assets and Surplus would be increased 
by the following amounts: United States Fire, $1,095,689; North River, 
$559,414; Westchester Fire, $385,842; Allemannia Fire, $188,751; Richmond, 
$210,542; Western Assurance, $113,083; British America, $62,186; Southern 


Fire, $91,298. 


Statutory Deposit. 
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Write for Complete Details 
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reported. Thus, subscribers always have the last word, 
the newest development, the latest twist and turn of 
events of interest or importance in the field of “laborlaw.” 
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tial to the successful operation 
of any business, and yet in 
small-volume agencies the question 
of proper accounting and proper 
records is often one that is sorely 
neglected. 

Several questions naturally pose 
themselves in considering the idea 
of collections, and the importance 
of this part of the business must 
be emphasized in any discussion of 
agency management, for it has a 
direct bearing on sales as well as 
on profits. Although the average 
commission paid to the smaller 
agent is around 20%, it is pretty 
jlerd to keep expenses down so that 
there will be more than 10% left. 
Therefore, to offset a loss of a 
hundred dollars in bad accounts, 
you have to sell new premiums 
‘equaling a thousand dollars. It is 
important, therefore, that sufficient 
\time be spent on collections in order 
to prevent losses in bad accounts. 
In connection with my collections, 
I have established an adequate re- 
serve for bad accounts, for I realize 
that while I normally charge off only 
a small amount each year, it is en- 
tirely possible that the bankruptcy 
of some large account can occur, 
and it is wise to carry a reserve 


A DEQUATE records are essen- 





adequate to cushion such a blow, 
should it happen. 


My System 


In answer to the question “Do 
I have a well-defined collection sys- 
tem in my office?”—I do. It is 
simple, and I have used the same 
system—over and over again for a 
number of years. 

To begin with, whenever a policy 
or endorsement is issued, a bill is 
rendered and delivered with the 
policy. One copy of this bill goes 
into the expiration record and the 
other into a receivable file. This 
sheet also receives the posting from 
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by JOSEPH D. LAZENBY 
Annapolis, Maryland 


the cash book. It works very well, 
and when I work in my receivables 
ledger I have a record of each policy 
as well as an accounting record. 


Review Your Accounts 


On the 28th or 29th of each month 
I take my accounts receivable ledger 
and review each account. I do not 
think it is profitable or proper to have 
set rules for handling each account. 
I try to know my insureds and ap- 
proach each delinquent account ac- 
cordingly. The first month after 
the policy is delivered I send a state- 
ment, and the second month I write 
letter number one: 


We want to thank you for your insur- 
ance which we wrote for you in —, and 
to assure you again that we appreciate 
this business. The fact that the premium 
has not been paid might indicate that 
there was a question about the policy, 
and if this is the case won't you please 
call us so that the trouble can be recti- 
fied. If everything is satisfactory with 
the policy won’t you please either let us 
have your remittance or tell us when we 
may look for it. 


I note in the ledger the treatment 
that is given to each account. The 
third month I send letter number 
two: 


This is our second request for payment 
of the insurance premium amounting to 
isn tits keep apa , which policy was writ- 
ten in —. We must ask that this bill 
be paid by the tenth of the month. 


Shortly thereafter, letter number 
three: 


Usually when an insurance premium 
is not paid there is a very good reason, 
and very often we are able to help work 
out the problem and keep the insurance 
in force. We have written you twice be- 
fore regarding payment of the premium 
which was due in —, and asking if you 
would not either pay something on ac- 
count or tell us when we could look for 
payment. If you do not tell ys how we 


can cooperate we have no other alterna- 
tive but to cancel the insurance. We hope 
you will not make this necessary, and that 
we may hear from you within the next 
week, 


Meantime, it is possible I will 
have seen the insured, and certainly 
if I have any idea that he isn’t going 
to pay, I make it a point to see him. 
Of the three letters, we write the 
third one less than the others. 


Personal Calls 


There are certain customers who 
have to be seen to collect premiums. 
(Never forget that $100 in bad 
accounts offsets $1,000 in good 
ones.) These names I keep on my 


* desk and I make periodical calls on 


these policyholders. I know this is 
crude, but in a small town you fre- 
quently have to treat the customer 
as he wants to be treated. If I find 
the amounts paid me are too small 
to justify going after them, I have 
a clear understanding with the in- 
sured that if he does not send the 
premium in promptly I do not want 
his business. Incidentally, I do not 
believe you can profitably collect 
premiums of less than $20. Your 
insured must be educated to bring 
the money in, or you are better off 
without his business. 

Another question is the one of 
having an understanding with the 
insured regarding payment of pre- 
mium at the time the policy is sold. 
This is plain sound business, as 
every one who buys insurance must 
anticipate the payment of pre- 
miums as part of the purchase. I 
have found that insurance that comes 
to the office too easily very often 
comes because some one else has 
gotten tired of carrying the account. 
In this case, more than others, the 
insured expects to be asked when 
he will pay, but whether or not he 
expects it, it is common sense to 
have an understanding with him. 

(Continued on the next page) 
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your money. 


$100 Equals $1,000—Continued 


I believe the use of the popular 
expression—‘“I give him my insur- 
ance” has a bearing here. The word 
“give” may imply that the agent is 
the recipient of a gratuity and one 
is reluctant to ask for something 
he has not earned. This should not 
be the case. If you have properly 
supplied your customer’s needs you 
are not asking him for his money. 
You are asking him for your money. 
Whether or not you get it, it is still 
So never fail to dis- 


cuss this phase of the transaction. 
Any good business man has respect 
for another good business man, and 
you are no good if you do not look 
out for your part of the bargain. 
Another question which is often 
discussed is that of not delivering 
small premium policies except for 
cash. I find this is not satisfactory, 
although I have considered it quite 
carefully. Our community is a rural 
one, and it is often not possible for 
the customer to get into the office 
with his money before the policy is 
issued. I also find that I soon learn 



































Famous in 
Insurance Cireles 


Wherever insurance men gather the Insurance 
Exchange Building is well known as the great hub of 
midwestern insurance. Logically, therefore, this key 
location deserves the first consideration of firms 
and individuals in insurance and allied lines seeking . 


Chicago office space. Your inquiries are invited. 


INSURANCE EXCHANGE BUILDING 
Chicago’s Largest Office Building 


America’s Greatest Insurance Building 


L. J. SHERIDAN & CO. 
Management Agent 
175 WEST JACKSON BOULEVARD, CHICAGO 4 
Telephone Wabash 0756 
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who is a good customer and why 
is not, and if my payments of three. f 
and five-dollar premiums are ng} 
made within thirty or sixty days, as§ | 
I review my accounts each month § | 
it is quite easy to issue cancellation § | 
notices on these. I believe you 
small customers are just as much 
entitled to every insurance service 
as the la << ones. 

~v.ne localities this practice of 
“C.O.D.” for small policies is doubt. 
less necessary, and here again the 
individual agency and customer 
must be considered. You certainly 
do not make a profit on an account 
which at most grosses 60 cents to 
$1 but you also spend many dollars 
and many hours developing good 
will. One offended small buyer can 
spoil a lot of good will. 


Who Should Collect? 


The question of whether the col- 
lection should be made by the per- 
son making the sale is important. 
I most certainly think that in the 
small agency the salesman should 
make the collection. There are two 
good reasons for this: one, he has 
made the original contact and is § 
familiar with the details of the 
transaction. In most cases, his in- 
come depends upon the amount of 
paid insurance he sells. Also, a good 
salesman can very often make a de- 
linquent account into a larger ac- 
count and a good one if the im- 
portance of paying is settled in the 
customer’s mind, and a program 
worked out satisfactorily to the in- 
sured and the agent. I have long 
since come to the conclusion that 
the 2,500 accounts which I have in 
my Office constitute enough custom- 
ers, and that my growth depends 
largely upon increasing the volume 
per customer and not so much upon 
putting new customers on my books. 

A large agency dealing with 
urban customers may be different, 
but insurance is obtained and te 
tained for such small reasons that 
it is still rather a personal thing, 
and I believe the salesman shoul 
finish the job. 

The collection of accounts in the 
insurance business, particularly m 
the small agencies, is most important, 
but the success or failure of the col 
lection method depends absolutely 
upon the amount of attention and 
interest to his business which the 


particular agent manifests. 
—The Hartford Agent. 
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AT THE CLOSE OF BUSINESS DECEMBER 31, 1945 


Statement 





ASSETS 


Cash in Banks & Office . 

U. S. Government Bonds 
Railroad and Other Bonds . 
Stocks 

Premiums not over 90 days due 
Accrued interest . 


Total Admitted Assets 


Note: Securities carried at $502,026.85 in the above statement are deposited as require '~ law. Eligible bonds 


* 


Reserve for Losses 


. $ 678,211.53 


4.361.365.82 Reserve for Unearned 


LIABILITIES 
. $2,459,060.67 
Premiums . 609,196.10 
xpenses, etc. 212,146.35 


75,537.31 
Values . Mike hs oe i 
602,452.00 Reserve for Contingencies $ 200,000.00 
54,439.25 €apital—Paid In 
Net Surplus . 
__ as Surplus to Policyholders 
$5,783,457.62 Total Liabilities 


amortized. Other bonds and stocks at convention market value. 


WILLIS H. BOOTH 
Chairman of the Board 
Sierra Tale Company, Los Angeles 


JAMES D. CUNNINGHAM 
President 
Republic Flow Meters Co., Chicago 


FREDERICK E. HASLER 
Chairman of the Board 
Continental Bank & Trust Co., New York 


FREDERICK B. HUFNAGEL 
Director 
Crucible Steel Co. of America, New York 


INSURANCE COMPANY OF AMERICA 
NINETY-NINE JOHN STREET -« 


CASUALTY, FIDELITY & SURETY REINSURANCE 


BOARD OF DIRECTORS 


ROBERT P. HOOPER 
President 


Wm. E. Hooper & Sons Co., Philadelphia 


HATHAWAY G. KEMPER 
President 
American Motorists Ins, Co., Chicag- 
JAMES S. KEMPER 
Chairman of the Board 
Lumbermens Mutual Casualty Co., Chicago 
HENRY H. LEARNARD 
President 
S. S. Learnard Co., Boston 


FRANK F. WINANS 
President of the Corporation, New York 


~ EXCESS 


NEW YO 


Reserve for Taxes, E 


Reserve for Fluctuation of Security 


303,054.50 


1,090,000.00 

1,000,000.00 
. 2,200,000.00 
$5,783,457.62 


JAMES L. MADDEN 
Vice President 
Metropolitan Life Insurance Company 
New York 
FLETCHER W. ROCKWELL 
President 
National Lead Company, New York 
EARLE S. THOMPSON 
President 
American Water Works 
and Electric Co., Inc., New York 


JOHN L. TURNBULL 
Vice President 
City Bank Farmers Trust Co., New York 


RK 7, N. Y. 
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ASSETS 


Cash in Banks . P 
United States aisles Securities ; 


SURPLUS TO POLICYHOLDERS 


Securities carried at $831,212.97 in the above stat t are d 











$ 2,490,250.30 








32,677 ,476.57 
Corporate and Other Bonds 3,359,797.00 
Preferred Stocks . 3,945,749.34 
Common Stocks 9,214,425.00 
Interest Due and Accrued , 191,193.09 
Premiums in Course of Collection . 3,045,222.98 
Other Admitted Assets . 855,964.76 
Total Admitted Assets $55,780,079.04 
LIABILITIES 
Reserve for Claims and Claim Expenses . $19,533,367.89 
Reserve for Unearned Premiums 9,407,906.23 
Reserve for Commissions 569,723.00 
Reserve for Taxes ‘ 570,000.00 
Reserve for Accounts Payeble ; 435,000.00 
Other Liabilities 174,540.21 
$30,690,537.33 
Voluntary Reserve for Contingencies $12,589,541.71 
CAPITAL 2,500,000.00 
SURPLUS 10,000,000.00 


. $25,089,541.71 





ro | 





Pp 


$55,780,079.04 


as required by law. Bonds and stocks valued 





on the basis prescribed by the New York Insuran¢e Department. On the basis of December 31, 1945 market quota- 
tions for all bonds and stocks owned, this company’s total admitted assets would be increased to $58,296,640.13 
and the voluntary reserve for contingencies, including fluctuations in market values of securities to $15,106,102.80. 





GLOBE INDEMNITY COMPANY 


150 WILLIAM STREET - NEW YORK, N. Y. 


A STOCK COMPANY ORGANIZED UNDER THE LAWS OF THE STATE OF NEW YORK 

















FO 

















ance is a form of insurance to 

protect the merchant against loss 
arising from sales on credit to 
debtors who have one of the stipu- 
lated mercantile agency ratings. It 
is an agreement to reimburse the 
policyholder for losses caused by the 
insolvency of customers and com- 
prises two divisions which are 
known as “General Coverage” and 
“Specific Coverage.” The term 
“General Coverage” designates poli- 
cies which insure all of a merchant’s 
accounts receivable, while ‘Specific 
Coverage” designates policies which 
insure only those accounts which 
have been submitted in advance to 
the insurance company for specific 
approval. 

The point at which credit insur- 
ance begins is when the shipper 
loses physical control over his prod- 
uct and it is on its way to the pur- 
chaser. 


Barc isa stated, credit insur- 


Retail Credits Not Insured 


It should be noted that credit in- 
surance coverage is limited to manu- 
facturers, jobbers or wholesalers 
who sell to the trade. There is no 
provision for insuring retail credits. 

The insurance policy provides 
protection against all known forms 
of insolvencies of debtors and guar- 
antees the payment of all past due 
accounts filed with the insurance 
company within ninety days after 
due date in accordance with the pro- 
visions of the policy. While there 
is some variation between various 
forms of policies in the definition of 
the word “insolvency,” the follow- 
ing is a sample taken from one 
form: 


“The insolvency of a debtor for the 
purposes of this policy shall be deemed 
to have occurred when: 

A receiver shall have been appointed 

for a debtor; 

A debtor shall have transferred or 
sold his stock in trade in bulk; 

A writ of attachment or execution 
shall have been levied on a debtor’s 
stock in trade and said stock sold 
thereunder, or the writ returned 
unsatisfied ; 


FOR MARCH, 1946 


CREDIT INSURANCE 





by H. LLOYD JONES 
Deputy United States Manager, London Guarantee and 
Accident Company, Ltd., Executive Vice President, 
Phoenix Indemnity Company 


A debtor shall have’ made a general 
offer of compromise to his creditors 
for less than his indebtedness; 

There shall have been a recording of 
or taking possession under a chattel 
mortgage given by a debtor on his 
stock in trade; 

A debtor’s business shall have been as- 
signed to or taken over by a com- 
mittee appointed by a majority in 
number and amount of his creditors; 

There shall have been a recording of 
or taking possession under an as- 
signment or a deed of trust for the 
benefit of his creditors; 

A voluntary or involuntary proceeding 
shall have been instituted to adjudge 
a debtor bankrupt; 

A proceeding for the relief of a 
debtor shall have been instituted in 
a Court of Bankruptcy; 

A sole debtor shall have been ad- 
judged insane; 

A sole debtor shall have died; 

A debtor shall have absconded. 


In addition to protection against 
loss by reason of any of the known 
forms of insolvency, “slow ac- 
counts” are guaranteed provided 
such are filed with the company in 
accordance with the provisions of 
the policy. Failure to effect collec- 
tion establishes the account as in- 
solvent just as though defined in- 
solvency existed. This feature em- 
phasizes that another function of 
credit insurance is to try to prevent 
the loss that it indemnifies against. 


Insurable Credits 


The policyholder extends credit 
without consulting the insuring 
company, but the amount of each 
of the insurable credits extended is 
limited by the schedule in the policy 
which assigns a single account limit 
to each capital rating. This rating 
is established by the mercantile 
agency and not by the company or 
the policyholder. In the absence of 
a mercantile rating, however, cov- 
erage may be established by mutual 
agreement between the policyholder 
and the insurance company. Inci- 
dentally, it should be noted that 


mercantile agency ratings merely 
serve as a yardstick and they are 
not necessarily deciding factors in 
the granting of coverage. 

At this point it might be well to 
point out that the insurance com- 
pany does not attempt to replace 
the credit manager of a concern, but 
rather aims to widen the efficient 
credit work and the education of 
business men to the importance of 
building up well-equipped credit de- 
partments. Credit insurance is not 
intended to make the business man 
careless in granting credit or in- 
different to the importance of em- 
ploying a thoroughly trained credit 
executive. 


Credit Department 


Indeed, when reviewing an ap- 
plication, one of the first things an 
underwriter looks into is the effi- 
ciency of the credit department of 
the applicant. He does not attempt 
to pass upon the factors and in- 
formation that a credit manager 
should obtain. True, not every busi- 
ness enterprise is large enough to 
justify the maintenance of an or- 
ganized credit department, but every 
business must have some one whose 
duty it is to decide upon the finan- 
cial and moral standing of the ap- 
plicant for credit. That decision 
cannot be based on a credit insur- 
ance policy. The function of credit 
insurance is to protect against the 
unexpected and unpreventable acci- 
dental loss incurred in spite of every 
precaution taken by the policyholder. 
No precautions and no insurance 
company can prevent the occurrence 
of all contingencies that may arise. 
Death, business depression, fraud, 
calamities and many other casualties 
are beyond the power of credit men 
or insurance companies to foresee 
to any degree of certainty, but they 


(Continued on the next page) 
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Credit Insurance—Continued 


all contribute to the inability of the 
debtor to discharge his obligations. 


Form of Policy 


There are several forms of credit 
insurance policies, but the one most 
generally issued, known as the gen- 
eral coverage policy, is that which 
contains a table of capital and cor- 
responding credit ratings taken from 
the selected mercantile agency’s pub- 
lication to guide the merchant in 
making sales which he desires to 
have covered under his policy. These 
ratings may fairly be stated to in- 
dicate the safe resources of the 
buyer, and to ascertain the standing 
of such buyer, the merchant con- 
sults the rating book. Thus, he de- 
termines the responsibility of his 
prospective customer and the amount 
that he can safely sell to him within 
the coverage afforded by his policy. 


Amount of Credit 


The insurance company need not 
be consulted about the amount of 
credit to be extended. However, to 
the extent that a policyholder sells 
a buyer beyond the amount of cov- 
erage afforded by the policy, the 
policyholder acts at his own risk. 
With credit insurance the merchant’s 
position is more secure and he pre- 
sents a better picture to his bank 
when he may desire a loan. 


Policy Not Cancellable 


As respects general coverage poli- 
cies, there is no cancellation clause 
whereby either the company or the 
policyholder can terminate the policy. 
Such a policy once issued, continues 
in force up to expiration date, unless 
during the term of the policy the 
policyholder becomes insolvent or 
ceases to continue the business in 
the manner described in the policy, 
or seeks a general extension from 
his creditors, in which case the pol- 
icy terminates as to coverage of fu- 
ture shipments. 

A non-cancellable form of policy 
is to the policyholder’s interest, as 
the insuring company is thereby pre- 
cluded from cancelling the coverage 
when losses have reached the amount 
of normal loss which is borne by 
the policyholder. 
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For the purpose of placing a re- 
straint on the indiscriminate or pos- 
sibie reckless extension of credit, the 
policynoider is required to bear a 
small percentage ot the covered loss 


as co-msurance. The term “co-in- 
surance’ implies that each policy- 
holder shali share a part of the loss, 
and this provision of co-insurance 
is considered an important and 
wholesome factor in inducing con- 
servatism by the policyholder. The 
benent ot co-insurance to the policy- 
holder is reflected in the reduced 
premium charges which could not 
prevail without it. 


Policyholder a Co-Insurer 


Again, since every merchant nor- 
maly suffers some credit loss in the 
course of a year, the insurance is 
only against loss in excess of this 
normal loss, which is borne by the 
merchant himself. In practice, the 
merchant’s expected loss is regarded 
as an expense of doing business and 
cnarged for in the selling price of 
tne product; and the prudent mer- 
chant sets aside this loading for 
normal loss as a reserve for the pur- 
pose. This normal loss is ascer- 
tained by taking into consideration 
the policyholder’s own loss experi- 
ence and the average for his line of 
business. Other underwriting fac- 
tors in determining the amount of 
normal loss are whether he is a 
jobber or manufacturer, his usual 
terms of sale, and the territory in 
which he makes his shipments. 


Policy Not Assignable 


The policy is not assignable, but 
upon written request by the policy- 
holder, provision can be made that 
any excess loss shall be paid to any 
bank, trust company or other payee 
designated by and for the account 
of the policyholder. In the case of 
a policy issued to a borrower from 
a lending institution, an appropriate 
endorsement, generally referred to 
as “Collateral Benefit Rider,” may 
be attached providing that losses 
payable under the terms of the 
policy be made payable to the lend- 
ing institution named in such en- 
dorsement. 

Within a stipulated period after 
acquiring knowledge of a debtor’s 
insolvency as defined in the policy, 
and during the period in which the 





policy is in force, the policyholder ig 
required to file a notification of claim 
and forthwith place the whole ac 
count against such debtor with the 
company for attention, following 
which the claim is handled in ac 
cordance with the provisions of the 


policy. 
Adjustment of Loss 


When a past due or insolvent ac- 
count has been filed, it is the obli- 
gation of the insurance company 
promptly to take such steps as will 
minimize any resulting loss. The 
efficient handling of a filed account 
is in the interest of the policyholder 
as well as the insurance company, 
since the former has first to bear 
the coinsurance and the amount of 
normal loss. The company agrees to 
make the adjustment within a period 
not exceeding sixty days after the 
receipt of the final statement of 
claim and the amount then ascer- 
tained to be due the policyholder 
immediately becomes payable. 

While the insurance company 
does not ordinarly make any adjust- 
ment until the end of the policy pe- 
riod, arrangements can be made for 
payment of losses prior thereto. 


Accounts Receivable Financing 


There is a natural reluctance on 
the part of most borrowers to assign 
their accounts receivable as security 
for loans if the lending bank insists 
on notification of assignment being 
given to the debtors of such assigned 
accounts. No such complications 
exist with respect to a credit insur- 
ance policy, and a bank or other 
lender may be named in the “Col- 
lateral Benefit Rider” without noti- 
fication to the borrower’s debtors or 
anyone else. 


Conclusion 


The basis of credit insurance cov- 
erage today is the outgrowth of over 
fifty years’ experience and develop- 
ment, and underwriters can co- 
operate with and be helpful to local 
banks in their plans to help small 
businesses. The accounts receivable 
created by the sale of a merchant's 
products represent a most valuable 
liquid asset for which security 
against loss cannot be given, except 
through credit insurance. 
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ADMITTED ASSETS 
Real Estate . . . - + + «$8 302,377.72 





FHA Insured Muntagrapin . 917,392.91 
Other First Mortgages . 605,691.01 
U.S. Government Bonds . P 3,738,506.83 
Canadian Government Obligations 995,400.20 
All Other Bonds . ae a 1,299,118.11 
Preferred Stocks . se 2,847,780.00 
Stock in Empire State Ins. a: 2,550,380.28 
Common Stocks . 4,168,110.00 
Loans on Collateral . « 20,500.00 
Cash and Bank Deposits . 2,089,044.50 
Net Uncollected Premiums . 1,489,127.73 
Other Admitted Assets . 261,729.47 

$21,285,158.76 


of Watertown. Rly. ; 


LIABILITIES 


Reserve for Unearned Premiums $ 8,127,320.38 
oe for Un 
ad at Adj. 


Exp... 2,629,674.84 
PRN ne for Federal Income Tax 110,000.00 
Reserve for All Other Taxes . 247,600.00 
Reserve for Dividends ’ . 120,000.00 
Other Reserves and Liabilities P 276,344.70 


Total Reserves and Liabilities . $11,510,939.92 





Capital . . - $3,000,000.00 
Voluntary Contingency 
Reserve 1,000,000.00 
*Net Surplus 5,774,218.84 
*Surplus to Policyholders 9,774,218.84 
$21,285,158.76 


*At actual market values for securities, this figure would be increased $237,281.10 
Securities carried at $581,623.08 are deposited as required by law. 


93" ANNUAL STATEMENT 


December 31, 1945 
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§murance Company, 


ADMITTED ASSETS 


U.S. Government Bonds - $1,918,090.58 
Canadian Government Obligations . 397,272.73 
All Other Bonds 578,547.45 
Preferred Stocks 1,577,490.00 
Common Stocks . 423,300.00 
Cash and Bank Deposits 257,938.58 
Net Uncollected Premiums 159,330.83 
Other Admitted Assets 22,972.43 

$5,334,942.60 


of Wotertoun. Rl. 


LIABILITIES 
Reserve for Unearned Premiums . $2,031,830.10 


Reserve for Un 
Losses sud Ad Adj. Exp. 


645,648.49 
Reserve for Federal Income Tax . 5,000.00 
Reserve for All Other Taxes 65,400.00 
Other Reserves and Liabilities . 20,001.91 


Total Reserves and Liabilities . $2,767,880.50 


Capital . . . . $1,000,000.00 
Voluntary Contingency 
Reserve. . . . 100,000.00 
*Net Surplus - 1,467,062.10 
- $2,567,062.10 


$5,334,942.60 


*Surplus to Policyholders . 


*At actual market value for securities, this figure would be increased by $78,307.24. 
Securities carried at $294,055.30 are deposited as required by law. 
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Licensed in All States 


CENTRAL SURETY AND INSURANCE (ORPORATION 





CONDENSED FINANCIAL STATEMENT, DECEMBER 31, 1945 


ADMITTED ASSETS 


























ED ARE TTC $ 741,180.55 
Bonds: 
A EE a a $5,956,428.91 
State, County and Municipal................ 3,996,285.04 
a 25,000.00 
Federal Intermediate Credit Banks........ 10,000.00 9,987,713.95 
EER IE TES OO ETI $10,728,894.50 
Central Surety Fire Corporation Stock.................--..--.0---0+-+0+++ 612,709.11 
nN TTT 5,914.05 
Perens Loam Gri Tees BOGOR... .. 22-0. cicnsnscvencnennsseseooncenes 39,762.08 
Premiums in Course of Collection (not over 90 days) ............ 1,310,151.48 
Accrued Interest on Investments............2.2..2.22-22-----0eeeee-eeeeeees 74,626.52 
I a sata cbliaainiapnalinanen 4,480.32 
EEG RE CLE I, SCORN ETE $12,776,538.06 
LIABILITIES 
ON ON i is cr mssiemncaniellll $4,368,674.90 
Reserve for Unearned Premiums ................-- 3,017,528.37 
Total Claim and Premium Reserves..................--.--------++- $ 7,386,203.27 
Reserve for Commissions, Taxes and Other Liabilities............ 775,791.01 
a 100,000.00 
I OC eT i OE OE ET $ 8,261,994.28 
ESSERE ee eee $1,000,000.00 
BE. bikceceissinblahptncteancenvemhiscenenseciniwen 3,514,543.78 
RE I ines ancicnsenestsansbsnnimtniainacunebernsenteinininaeh $ 4,514,543.78 
STE EERIE 5 TSE eR IT eT NRE $12,776,538.06 








Securities carried at $664,377.82 in the above statement are deposited for purposes required by law. 

Bonds are carried on amortized basis. Market value of bonds exceeded their book value at December 
31, 1945, by $258,796.21. No bonds were in default either as to principal or interest at December 31, 1945. 

Market value of invested assets of Central Surety Fire Corporation exceeded their book value at 
December 31, 1945, by $10,711.81. 


HOME OFFICE KANSAS CITY, MISSOURI 
R. E. McGINNIS, President 
SAN FRANCISCO ° CHICAGO ° NEW YORK 
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Material in this section is taken from questions raised and answers 
developed in the monthly meetings of Risk Research Institute, Inc., 
the national organization of insurance buyers and self-insurers. 


HY have not the fire insurance 

companies adopted a standard 
method of rating for the entire 
United States? 

There is both a habit and a desire 
on the part of insurance companies 
and administrative officials to cling 
to methods already tried and proved 
worthwhile. However, in the past 
three years, general over-all studies 
of classifications and rating methods 
have been made. Particular atten- 
tion is called to the classification 
change proposed by the National 
soard of Fire Underwriters and the 
study being made by the New York 
State Insurance Department. It 
seems likely that in the very near 
future some uniformity in the matter 
of both rate formulation and regu- 
lation will be achieved. 


Civilian War Injuries 


Tf an American employee sent by 
an American employer to Germany 
to engage in reconstruction work be- 
came a victim of a “booby trap” or 
other remnant of recent war would 
there be workmen’s compensation 
coverage 

a. If the accident occurs on the 

job? 

b. If the accident occurs in the 

employee's living quarters? 

Both German law and the extra- 
territorial features of the employee’s 
home State W.C. Act would be in- 
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volved. If the accident occurs in the 
course of the victim’s work, there 
would be little, if any question but 
that the worker’s State’s law would 
cover. 

Coverage of such an accident ‘in 
his living quarters, however, would 
probably depend on the provisions 
of his own State’s laws. The New 
York law, probably, would have 
rather broad extra-territorial effect, 
the same as it does in New Jersey 
or Wyoming. 


Statements of Values Covered 


Are statements of values covered 
required by carriers who issue “No 
Co-insurance” fire policies? 

Such statements are required only 
for rating purposes. In some states 
the Standard Policy has no co-in- 
surance clause and the F.I.A. guar- 
anteed amount clause was created 
expressly to eliminate the necessity 
of such reports. 


Extended Coverage Endorsement 


Should the use of the Extended 
Coverage endorsement be more gen- 
eral? 

Use of the Extended Coverage 
endorsement is more general. The 


sale of such coverage has increased . 


enormously in the past few years. 
Coverage at the present time is 
rapidly approaching the most com- 


prehensive form now permitted by 
law and resistance to the broadening 
of the laws in this respect has been 
encountered, although the insurance 
companies have given the matter | 
attention. Consideration is also be- 
ing given to the writing of extended 
coverage in specified ratios to the 
fire coverage, a method similar in 
both principle and practice to the ° 
method in which sprinkler leakage 
insurance is written. 


Uniform Accounting 


Ts law-enforced uniformity of ac- 
counting methods advisable from the:' 
point of view of the public? 

The insurance companies are al- 
ready compelled to do much of their 
bookkeeping in such a way as to 
make possible compliance with re- 
porting procedures required by the 
several states. The companies feel, 
and buyers agree, that they are en- 
titled to do their own internal book- 
keeping in their own way, just as 
in any other business. The insur- 
ance departments of the several 
states, however, are also entitled to 
receive interpretable statistical re- 
ports. It is recognition of this fact 
that has led to acceptance, in prin- 
ciple, both by buyers and by com- 
pany executives, of the New York 
Superintendent’s 1946 legislative 
proposal designed to establish unj- 
form account classification, 
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EXAMINATION QUESTIONS AND ANSWERS 


PART III—GENERAL EDUCATION 


QUESTION 1 


Persons in the insurance business 
have indicated an interest in the 
study of political economy in order 
that they may be better informed on 
developments that affect the system 
of free enterprise. 

(a) Describe briefly the distin- 


| guishing characteristics of an eco- 


nomic system of “free enterprise.” 

(b) Outline, with reasons, what 
you consider to be the proper func- 
tions of government in a society that 
has the characteristics you men- 
tioned in your answer to part (a). 


Answer 


(a) The characteristics of a free 
enterprise system are not absolute, 
but generally the institution of 
private property is protected and 
the instrumentalities of production 
are privately owned and controlled. 
(Of course some property is owned 
by Government to facilitate the dis- 


| charge of government responsibili- 


ties.) Individuals have the greatest 
possible freedom, consonant with the 
public interest, to enter into con- 
tracts and to exercise their own 
initiative and judgment in the con- 
duct of business or private enter- 
prise. Under such a system, com- 
monly referred to as “capitalistic,” 
private profit is permitted and the 
profit motive is regarded as the 
spark plug that spurs men to action 
and keeps the wheels of progress in 
motion. Prices are established by 
relatively free competition among 
enterprisers and provide a standard 
by which economic achievement can 
be measured and goods and services 
exchanged. 

(b) Under an economic system 
of “free enterprise,” it is the func- 
tion of government to remove ob- 
stacles to the flow of competition 
and to protect citizens against for- 
eign aggression and against violence, 
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fraud and disorder within the terri- 
torial limits of the nation. A system 
of “free enterprise” implies freedom 
from government interference and 
regimentation, but when necessary 
it also involves the suppression by 
governmental action of deception 
and unfair methods of competition. 
Monopolies, contracts and agree- 
ments in restraint of trade should 
be forbidden, since collapse of free 
enterprise can as surely result from 
the machinations and designs of un- 
scrupulous.competitors as from un- 
warranted ‘interference by govern- 
ment itself. 

In order that the system of free 
enterprise may attain its fullest de- 


velopment, it is essential that gov-- 


ernment collect and disseminate 
information for the benefit of citi- 
zens engaged in business and indus- 
try. Government must also provide 
many of the facilities which are in- 





DEAN'S NOTE 


This composite set of answers to the June 
1945 Chartered Property Casualty Under- 
writer examinations given by the American 
Institute for Property and Liability Under- 
writers, Inc., has been prepared from the 
papers of the examinees. Editing was nec- 
essary to assemble each composite answer 
and present it in condensed form. However, 
the content in some cases is more complete 
than was required for a high grade and 
answers have been given to all the questions 
even though the candidate had a choice. 

It should also be mentioned that although 
these answers have been taken from merito- 
rious papers, they are not necessarily perfect. 
Many of the questions involved judgment on 
the part of the candidate and no hard and 
fast solution could be required. Credit was 
given for the reasonableness of the answer 
and the evidence of intelligent application 
of a candidate's knowledge. 

Candidates are cautioned not to rely on 
this set of questions and answers as a method 
of direct preparation for the C. P. C. U. 
examinations. They may be useful as a guide 
to the type of questions asked and the con- 
tent of answers desired by the Institute, but 
they cannot be a substitute for thorough 
study and mastery of the subject matter of 
the Institute's curriculum. 


dispensable to the conduct of busi- 
ness in a well-ordered society. Thus, 
government must record deeds and 
register wills. It must, through its 
legislative bodies make the rules 
under which men in a free society 
deal with one another, and it must 
provide a system of administration 
and courts to see that these rules 
are fairly interpreted and carried 
into effect. 

It is a function of government, 
even in a free society, to regulate 
private enterprise in the interests of 
public health, safety, morals, con- 
venience and welfare. Where public 
utilities are privately owned and 
operated, government regulation of 
rates and services in the public in- 
terest is essential. 

In short, it is the function of gov- 
ernment to effect the best possible 
balance between the interests of in- 
dividuals who make up society and 
the general well-being of society as 
a whole. 


QUESTION 2 


In discussions about the “produc- 
tivity of labor” there are frequent 
statements to the effect that one 
kind of employment is more produc- 
tive than another. 

Explain briefly the standards you 
would apply under a system of pri- 
vate capitalism in order to deter- 
mine the productivity of: 

(1) property and casualty insur- 

ance as an institution, 

(2) agents and brokers engaged 

in the business. 


Answer 


(a) In the determination of the 
productivity of any economic activ- 
ity under a system of private capi- 
talism it will be helpful first to ex- 
plain what is meant by production. 

(Continued on the next page) 
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Thus we may define production ag 
the creation of the qualities of goods, 
or the performance of services, that 
make possible the satisfaction oj 
human wants. In the creation of 
these qualities or the performance of 
services at least five different util- 
ities may be identified. Each of 
these may be explained briefly as 
follows : 

(1) Form utility, which includes 
all the efforts and processes neces- 
sary to change the form of a sub 
stance or article, such as making 
wheat into flour. 

(2) Place utility has to do with 
the transfer of goods from one place 
to another, such as the transporia- 
tion of wheat from Chicago to Buf- 
falo. 

(3) Time utility is the holding or 
storing of commodities until a later 
date, such as placing wheat in a 
warehouse in September and storing 
it until the following May. 

(4) Possession utility deals with 
the processes of exchange and those 
activities that enable one to acquire 
possession. An illustration would be 
the financing of the purchase of a 
carload of wheat. 

(5) Service utility pertains to 
those efforts and performances that 
satisfy wants but the wants are other 
than tangible commodities. An illus- 
tration would be the legal services 
necessary to make sure that the 
owner’s rights were protected while 
he was storing wheat in a ware- 
house. (Many economists classify 
the activities of the insurance busi- 
ness as service utilities. ) 

In supplying the need for protec- 
tion through the transfer, distribu- 
tion, and absorption of many of the 
risks of private enterprise the insti- 
tution of property and casualty in- 
surance not only performs a service 
utility but it also creates other util- 
ities when it engages in the preven- 
tion of loss, invests funds in produc- 
tive goods, etc. Therefore in order 
to test the productivity of the insti- 
tution it would be necessary to know 
the extent to which it performed or 
facilitated each of the utilities de- 
scribed above. 

(b) From the statements made in 
the answer to (a) of this question 
it should be clear that the produc- 
tivity of the agents and brokers who 
serve private enterprise, by advising 
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clients about proper insuratice cov- 
erage, finding the needed protection, 
and negotiating the contracts, should 
be tested in the same general man- 
ner, ie., to what extent do they 
create time, place, form, possession 
and service utilities ? 


QUESTION 3 


“In its desire to provide opportu- 
nities for returning war veterans, 
Congress should be careful not to 
adopt legislation that may have the 
incidental effect of causing a dis- 
parity between agricultural and in- 
dustrial prices.” 

(a) Explain what is meant by 
the disparity between agricultural 
and industrial prices, and indicate at 
least two ways to measure its extent. 

(b) What previous land policies 
of the Federal and State Govern- 
ments have contributed to this dis- 
parity? 


Answer 


(a) The disparity between agri- 
cultural and industrial prices refers 
to the inequality in purchasing 
power obtained by the farmer and 
the industrialist for goods and serv- 
ices they each produce. One way to 
measure this disparity is to establish 
price norms, for agricultural prod- 
ucts sold by farmers, and non-agri- 
cultural products purchased by 
farmers and then through index 
numbers contrast the deviations of 
the agricultural and non-agricultural 
prices. A second way to measure 
the disparity is to determine the 
spread between costs of production 
and selling price of the product of 
the industrialist, and likewise for the 
farmer, then contrast the changes in 
the net income of the two, again 
through the use of index numbers. 
Another method, with fewer refine- 
ments, would be to contrast over a 
period of years the per capita dis- 
tribution of national income for agri- 
cultural and industrial workers. 
(Practical difficulties place limita- 


_ tions on the 100% accuracy of any 


of these measures. ) 
(b) In the early history of this 
country, the public domain was sold 


‘ by the states and by the Federal 


Government for the primary pur- 
pose of securing revenue. In the 
early 1860’s, Congress passed a 
Homestead Law which provided for 
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free distribution of public lands on 
an extensive scale. States also leased 
or sold at nominal prices thousands 
of acres of farm land during the last 
half of the nineteenth century and 
the early part of the twentieth. Thus 
the cheap and free land policies en- 
couraged extensive instead of scien- 
tific farming and in the end popu- 
lated a large amount of sub-marginal 
land where farmers by the thousands 
have been forced to an unsatisfac- 
tory scale of living. 

Although for temporary periods 
various irrigation, reclamation, and 
soil conservation policies (usually 
state) may have lessened the dispar- 
ity between agricultural and indus- 
trial prices, nevertheless in the long 
run they have often contributed to 
the disparity by encouraging an 
over-abundant production of a com- 
modity. 

Then, too, subsidies (strictly 
speaking these are agricultural and 
not land policies) have extended 


protection to farmers and have been 
responsible for keeping sub-marginal 
land under cultivation. 


QUESTION 4 


Wage earners have complained 
that their “real wages” have declined 
even though they have been allowed 
a cost of living increase under the 
“Little Steel” formula. 

(a) Explain what is meant by 
“real wages.” How are changes in 
“real wages” usually measured? 

(b) Do you believe that it is in- 
flationary to invariably grant wage 
earners an increase in wages when- 
ever the cost of living goes up? Ex- 
plain. 


Answer 
(a) “Real wages” are wages 
measured in terms of goods and 


services which the worker receives 
(Continued on the next page) 
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U. S. dollars on June 6, 1945, and a 
value of 4.7 U. S. dollars on June 
6, 1946. This means that a British 
pound has the same _ purchasing 
power on June 6, 1945, as $4.80 of 
U. S. money and on June 6, 1946, 
only $4.70. 

(2) A bill of exchange is an 
order drawn by one party (an ex- 
porter) upon another (the im- 
porter), signed by the drawer, di- 
recting the person to whom it is 
addressed to pay a certain sum of 
money to the bearer at a given time. 

(b) If a country with a stabilized 
price level attempts to sell its prod- 
ucts in a foreign country with a de- 
clining price level, soon it will dis- 
cover that the lowered purchasing 
power of the importing country 
causes it to curtail foreign buying. 
At the same time the products of the 
country with the declining price level 
can be paid for with increasing ease 
by the country with the stabilized 
price level. Therefore, the exports of 
the country with the declining price 
level will be stimulated concurrently 
with the discouragement of its im- 
ports. In competitive markets this 
soon will lead to a one-way trade 
movement. But if foreign trade is 
to enjoy any degree of permanence it 
is a two-way proposition and in the 
long run exports and imports (visi- 
ble plus invisible) of a country tend 
to balance; otherwise, it is either 
making gifts to other countries or it 
is receiving their gifts. 

Of course, in the absence of trade 
barriers, it would be expected that 
before the trade movement had be- 
come one-sided, the purchases by the 
country with the stabilized price 
level would stimulate an up-turn of 
the prices in the country with the 
declining price level, or force a revi- 
sion of the stabilized general price 
level in the other country, or both. 


QUESTION 6 
It is not a custom of the United 


States Senate to invoke the rule of 
“Senatorial courtesy” with respect to 


: a presidential nomination for a 
“Cabinet” post. 
(a) Under what circumstances 


does the Senate use the rule of “Sen- 
atorial courtesy’? Explain. 

(b) Outline the general duties 
and functions of members of the 
President’s Cabinet. 
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Answer 


(a) “Senatorial courtesy” refers 
to the support which members of the 
Senate give to a colleague who be- 
longs to the President’s own party 
when an appointment is to be made 
to a Federal position within that 
colleague’s state. The Constitution 
prescribes that such an appointment 
is to be made by the President and 
with the advice and consent of the 
Senate; but whenever the President 
attempts to make an appointment 





that is opposed by the majority party 
senator of the state involved he finds 
that consent of the Senate is pre- 
vented by operation of this custom 
of “Senatorial courtesy.” Therefore, 
in practice a nomination is either 
determined by the majority party 
senator or senators of the state in- 
volved or must be acceptable to him 
or them. 

(b) Members of the President’s 
Cabinet serve in a dual capacity. On 
the one hand, they have a collective 


(Continued on the next page) 
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responsibility to meet as the Presi- 
dent directs and to advise and assist 
the President on matters of more 
than departmental importance. Such 
matters may be of international im- 
port or they may be of national or 
interdepartmental significance only. 


On the other hand, Cabinet mem- 
bers are heads of major departments 
of the Federal Government, and as 
such each head or Secretary is re- 
sponsible to the President for the 
administration of his department. 
To a considerable extent, the Secre- 
tary is responsible for the selection 
and direction of his subordinates. He 
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makes many decisions of policy and 
directs his working force in the 
execution of policy. He is respon- 
sible for the preparation of a de 
partmental budget and work pro- 
gram, and must be prepared to de- 
fend them first before the President 
and his budget director, and subse- 
quently before a Congressional 
Committee. Department heads are 
required to make reports to Con- 
gress when requested. Many bills 
involving matters within the juris- 
diction of the various departments 
really have their origin in the de- 
partments. Finally, the department 
head has an important public rela- 
tions responsibility, since the reac- 
tion of public opinion may reflect 


. favorably or unfavorably on the ad- 


ministration and the party in power. 


QUESTION 7 


According to recent Federal legis- 
lation it is provided “that after Jan- 
uary 1, 1948, the Act of July 2, 1890, 
as amended, known as the Sherman 
Act, and the Act of October 15, 
1914, as amended, known as the 
Clayton Act . . . shall be applicable 
to the business of insurance to the 
extent that such business is not 
regulated by State law.” 

With respect to the Sherman Act 
of 1890, as amended, and the Clay- 


= ton Act of 1914, as amended, out- 


line the: 

(a) kinds of practices that are 
prohibited, 

(b) penalties and civil liabilities 
for violators, 

(c) statutory exemptions. 


Answer 


(a) The Sherman Act, as amended, 
prohibits contracts, agreements, 
monopolies and conspiracies in re- 
straint of interstate and foreign com- 
merce. The Clayton Act of 1914 is 
one of the most important amend- 
ments of the Sherman Act, and un- 
der that Act and other amendments, 
the following practices have been 
forbidden: price discrimination 
among competitors where the effect 
is to lessen competition in interstate 
commerce ; exclusive or tying agree- 
ments depriving purchasers of free- 
dom to buy their merchandise from 
any producer or distributor who 
could sell commodities of the same 
quality for lower prices than their 
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competitors; interlocking directo- 
rates, and acquisition by one cor- 
poration of the stock of other cor- 
porations for the purpose of destroy- 
ing competition. Another important 
amendment of the anti-trust laws 
was the Federal Trade Commission 
Act of 1914 which provided that un- 
fair methods of competition in inter- 
state commerce are unlawful, and 
established the Federal Trade Com- 
mission to determine what are un- 
fair methods of competition. Under 
the Wheeler-Lea Amendment, false 
and deceptive advertising and other 
unfair and deceptive practices are 
forbidden. 

(b) Penalties and civil liabilities 
imposed under the above acts include 
fine and imprisonment, use of in- 
junction to stop infractions of the 
law immediately, treble damages for 
anti-trust law violations, dissolution 
of illegal combinations, and sefzure 
of property used in the conduct of 
combinations which unlawfully re- 
strain interstate commerce. 

(c) Laws have been enacted from 
time to time exempting certain 
groups or types of combinations 
from the anti-trust laws or some 
provisions thereof. The most im- 
portant of these exemptions are: 


(1) The Webb-Pomerene Act of 
1918 which permits export com- 
binations in the field of foreign 
trade, even though they restrain 
competition. 

The Agricultural Exemption 
Acts of 1922, as amended, 
which permits farmers, dairy- 
men, and various other agricul- 
tural groups to combine for 
purposes of controlling prices 
up to a point so long as prices 
are not unduly enhanced by 
such agreements (the Secretary 
of Agriculture is the judge of 
undue enhancement). 

The Federal Anti-Injunction 
Act of 1932 prohibits the Fed- 
eral Courts from issuing injunc- 
tions against labor in case of 
peaceful strikes, picketing and 
boycotts, even where such ac- 
tivities restrain interstate trade. 
The Railway Act of 1920, 
which permits consolidations 
and combinations of railways 
where the Interstate Commerce 
Commission approves. 

The Merchant Marine Act of 
1936, which provides combina- 
tions and agreements among 


(2) 


(3) 


(4 


— 
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A poor kind of 


The ostrich sets a poor example for insurance public 
relations. Insurance can never enjoy the prestige 
and reputation it deserves until we see that people 
know more about us. That's why it’s no longer 
enough to just sell insurance policies! Today the 
insurance agent must sell the “significance” of in- 
surance—what it’s doing to make the community 
safer and happier. One way to do this is through a 
public relations program of fire and accident edu- 
cation and prevention. The ostrich sets a poor ex- 


ample for insurance public relations. 
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shipping lines engaged in inter- 
state or foreign trade, if the 
Maritime Commission approves. 
The Miller-Tydings Act of 
1937 permits agreements in in- 
terstate trade between manu- 
facturers and retailers in re- 
spect to minimum resale price 
in those states which permit 
such agreements in intrastate 
trade. 


QUESTION 8 


(6) 


A legal expert says that insurance 
companies must obey the rules and 
regulations under the United States 
Fair Labor Standards Act of 1938 
(the Wage and Hour Law). 

(a) Explain the constitutional 
powers (as interpreted by the 


courts) on which the Fair Labor 
Standards Act relies for its author- 
tty. 

(b) Does this legislation mean 
that state regulation on the subject 
of wages and hours is completely 
superseded? Explain why or why 
not. 


Answer 


(a) Congress may exercise only 
those powers delegated to it by the 
Constitution. It has no broad, all- 
embracing power to regulate for the 
general welfare. However, Congress 
has been given the power to regulate 
foreign and interstate commerce and 
the Supreme Court has construed 
this to extend not only to enterprises 

(Continued on the next page) 
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clearly engaged in interstate com- 
merce but also to business activity 
which affects interstate commerce. 
The Fair Labor Standards Act is 
based on the congressional commerce 


power and in the light of the Su- 
preme Court’s broad interpretation 
of this authority the Act applies to 
all those enterprises which may be 
identified as interstate in nature or 
which affect foreign or interstate 
commerce. 
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“Claims arising under the com- 
pany’s policies are promptly 
paid when properly presented 
and proven. Resisted claims 
are few. Claimants are fairly 
and impartially treated, and 
the disposition of the com- 
pany is to settle its policy obli- 
gations in accordance with its 
contract and without undue 
delay.” 
From convention examination 


conducted by States of Texas, 
Missouri and Indiana 
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(b) The enactment of the Fair 
Labor Standards Act did not com. 
pletely supersede state regulation of 
wages and hours for two principal 
reasons. First, Congress has no 
power to regulate purely intrastate 
enterprise, i.e., businesses not clearly 
interstate in nature and which do 
not affect interstate or foreign com- 
merce. While the scope of such en- 
terprise has been drawn within nar- 
row limits by Supreme Court con- 
struction of the commerce clause, 
business activity of an intrastate na- 
ture is still considerable and state 
wage and hour regulations apply to 
it. In the second place, under pro- 
visions of the Fair Labor Standards 
Act state wage and hour standards 
which are more drastic than those 
provided in the Federal Act may be 
applied to businesses covered by the 
Fair Labor Standards Act, if they 
are located within the boundaries of 
the state imposing the regulations. 


QUESTION 9 


It has been suggested that “Old- 
Age and Survivors’ Insurance 
should not be extended to cover 
‘total and permanent disability,’ but 
those who suffer such disability 
should be cared for under our public 
assistance program. .. .” 

(a and b) If the above suggestion 
were to be adopted, how would total 
and permanent disability provision 
under “public assistance” differ from 
provision under Old-Age and Sur- 
vivors’ Insurance in: (1) financing, 
(2) responsible administrative au- 
thority, (3) right of claimant to 
bene fit? 

(c) Present the principal argu- 
ments in favor of, and in opposition 
to, extending Old-Age and Survi- 
vors’ Insurance to cover total and 
permanent disability. 


Answer 


(a and b) If total and permanent 
disability should be cared for under 
our public assistance program in- 
stead of an extension of the Old- 
Age and Survivors’ Insurance, the 
differences with respect to certain 
features can be shown best by a com- 
parison of these features under the 
present plans. 

(1) Financing. Public assist- 
ance is financed by general state 
taxation in some instances supple- 
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mented by subsidies from the Fed- 
eral Government up to a certain 
limit. For example, the Federal 


Government will make equal contri- , 


butions with the states for old age 
assistance and pensions for the blind 
up to a stated maximum. On the 
other hand, Old-Age and Survivors’ 
Insurance is now financed by a Fed- 
eral tax of 1% deducted from the 
wage of the employee and a payroll 
tax of the same percentage paid by 
the employer up to a wage maximum 
of $3,000 per year for each em- 
ployee. Provision has been made for 
this tax to be increased eventually to 
a maximum of 3% on the employee’s 
wage or salary and an equal levy on 
the employer. 

(2) Responsible Administra- 
tive Authority. Public assistance ad- 
ministration is in state hands, and 
each state has a department or board 
to handle this responsibility. Since 
the Federal Government subsidizes 
the public assistance programs listed 
above, it exercises a certain degree 
of supervisory control over state ad- 
ministration. For example, states 
have been compelled to establish ad- 
ministrative organizations satisfac- 
tory to the Social Security Board 
and have been required to use the 
merit system in selecting employees 
of their Public Assistance Depart- 
ments. 

The entire responsibility for 
administration of Old-Age and Sur- 
vivors’ Insurance is in Federal 
hands, and under the Social Security 
Act Congress has established the 
Social Security Board to administer 
this insurance feature. 

(3) Right of Claimant to Bene- 
fit. Under public assistance laws, 
claimants receive benefits when they 
establish need (means test) as de- 
fined by law or as interpreted by 
those who administer the law. 

Under the Old-Age and Sur- 
vivors’ Insurance provisions, benefits 
are paid to those who show that they 
have met the requirements of the 
law in respect to time spent in cov- 
ered employment, amount of wage 
or salary drawn, age, etc. 

(c) In favor of extending Old- 
Age and Survivors’ Insurance to 
cover total and permanent disability, 
it can be argued that: 

(1) From the standpoint of the 
worker the hazard is analogous to 
old age invalidity. Physical inability 
to work is a serious hazard regard- 
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less of cause and at present the great 
majority of workers have no protec- 
tion against premature disability ex- 
cept for industrial injuries under 
Workmen’s Compensation. 

(2) Most persons on wage or 
salary prefer insurance to charity. 
The Old-Age and Survivors’ Insur- 
ance plan provides for systematic 
contributions by both the employer 
and employee to finance the costs of 
invalidity—this removes the stigma 
of charity. 
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(3) In many cases private in- 
surance companies have withdrawn 
disability coverage because of ad- 
verse experience with this type of 
risk—but the need continues. 

(4) Premature total disability 
may affect the old age benefits and 
therefore make supervision through 
a single agency a practical necessity. 
Old-Age and Survivors’ Insurance 
is now part of the Federal Social 
Security system and needless con- 

(Continued on the next page) 
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fusion would follow if the operation 
of the closely allied disability cover- 
age was delegated to the states. 

Against extension of Old-Age 
and Survivors’ Insurance to cover 
total and permanent disability, it 
can be argued that: 


(1) It necessitates the expan- 
sion of a bureaucracy already com- 
plicated, costly, and irritating to the 
taxpayers. 

(2) It has not been conclu- 
sively demonstrated that the need 
for disability insurance cannot be 
met by private insurance programs. 


(3) Costs of social security 
programs of various types have al- 
ready imposed a burden on employ- 
ers and wage earners. Additional 
costs of this kind may meet violent 
opposition. 

(4) If insurance against dis- 
ability is essential, state adminis- 
tration and control is more desirable 
than Federal because a state program 
can be more easily adapted to local 
needs, the plan integrated with a 
state’s workmen’s compensation sys- 
tem, and the risk subjected to local 
supervision. 

(5) If individuals subject to 
these hazards fail to provide for 
their own protection, public assist- 
ance should be provided for those in 
need—it is simpler and less expen- 
sive than insurance. 


QUESTION 10 


“At the close of the nineteenth cen- 
tury it was a well-established prin- 
ciple of common law that the master 
or employer was responsible for the 
injury or death of an employee re- 
sulting from an employer's negli- 
gent act. As imdustry and com- 
mercial enterprise expanded .. . it 
became apparent that the accepted 
common law defenses . . . were op- 
erating too harshly... .” 

(a) What was the remedy of the 
employee under the common law for 
industrial injuries? 

(b) What were the employer's 
common law defenses? 

(c) What evidence do we have 
that these defenses were “operating 
too harshly” ? 

(d) To what extent do employees 
injured in industry today need to rely 
on the common law remedy? 


Answer 


(a) At common law and prior to 
the enactment of workmen’s com- 
pensation laws, in order to recover 
for injuries sustained in the course 
of employment, a workman had to 
prove in a civil suit that these were 
due solely to his employer’s negli- 
gence. 

(b) When an employer was sued 
at common law he was permitted to 
offer any one or more of the follow- 
ing defenses : 





FIRE INSPECTIONS... 
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include Fire inspections on small mercantile and 
manufacturing risks nation-wide. Inspections 
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(1) Employees were assumed 
to accept the usual risks of the em- 
ployment. This was known as the 
“assumption of risk” doctrine. 

(2) The employer was not re- 
sponsible fer injuries to an em- 
ployee when the injuries resulted 
from the negligence of a fellow em- 
ployee (the “fellow servant” rule). 


(3) The employer was not 
responsible for injuries to an em- 
ployee whose injuries were due to 
his own negligence (doctrine of 
“contributory negligence”’). 

(c) The most conclusive proof’ 
that the common law defenses of 
employers were operating too 
harshly was the lack of appropriate 
indemnification for injuries. Em- 
ployees could seldom engage in legal 
combat with their employers on any- 
thing like equal terms and were 
seldom able to secure an award ade- 
quate to cover their injuries. Many 
cases of industrial injuries never 
came to court at all, and the settle- 
ments made out of court were often 


inadequate. 
(d) All states excepting one 
(Mississippi) have Workmen’s 


Compensation Laws and therefore 
the majority of employees no longer 
have to rely on the common law 
remecy to collect for industrial in- 
juries. However, it is not customary 
for a compensation law to include all 
employments or every variety of in- 
dustrial injury and in many in- 
stances the remedy is at common law. 
The principal types of cases where 
such remedy must be sought are: 
(1) workers excluded by a state 
law—farm labor, domestic servants 
and other specified employees’ 
groups; (2) injuries not eligible un- 
der the terms of an act—especially 
occupational diseases; (3) cases be- 
yond the jurisdiction of a state; and 
(4) exclusion from compensation by 
choice—when the privilege of choos- 
ing common law remedy is exef- 
cised under the elective type of com- 
pensation law. 





ARMY OFFICER, recently re- 
leased from active duty, decom 
position in Legal Department of 
insurance company or in law firm 
handling insurance matters. Write 
Box 84-C, Alfred M. Best Co., 
aes, 75 Fulton St., New York 7, 
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50th Anniversary 1896-1946 


UNITED STATES FIDELITY 
and GUARANTY COMPANY 


BALTIMORE, MARYLAND 


—-U. 8. F. & G.— 


Financial Statement December 31, 1945 








ASSETS 
NS i SOS OT ss 6 ee een te wide es eens $ 8,919,755.49 
United States Government Bonds*..................00e0eeeeee 55,428,299.00 
nn, wembalh d mad hk Ved bands wees 28,818,119.90 
Premiums in Course of Collection, not over 90 days due......... 8,821,663.36 
Company Office Buildings (10)—less Depreciation Reserve... ... 2,919,923.72 
DS «50k ui ohee karen we wails es Geuwe 193,166.62 
as oc. vin dan ak gestae en ee aaa Dew aelten 557,869.95 
NN eee epee eye et err tee $105,658,798.04 
LIABILITIES 
Funds Held under Reinsurance Treaties....................45- $ 153,995.82 
Federal Withholding Tax, Old Age Benefits Contributions, etc. ... 133,262.44 
Reserves: 
Claims and Adjustment Expenses....... . .$39,199,331.78 
Premium Taxes and Operating Expenses.. 1,514,503.89 
Federal Income Taxes................... 6,000,000.00 
O_O EE CLO EA OF ve 1,614,254.30 
Unearned Premiums.................... 22,767,798.18 
Pais. f icin ea bousc scat ev teeeemOe «au eeend 71,095,888.15 
Reserve for Dividends Payable January 16, 1946............... 500,000.00 
IN So. nae concunee cast eteeenes $ 5,276,076.06 
eS aWhind tn aa ane pak heed ee eae ete D 10,000,000.00 
SG ke 68 Whadh os ok ss we ae eS 18,499,575.57 
er IN, 6 on. cnc ce mavaed osbus Cibtateeeebuss 33,775,651 .63 


$105,658, 798.04 


* The values used in this statement are on the basis prescribed by the National Association of Insurance 
Commissioners. The December 31, 1945 market values were $3,568,854.50 greater than those used in 
this Statement. 

Cash and Securities in the amount of $3,243,500.00 (par value) in the Statement are deposited as 
required by law. 
































Aviation Insurance—Continued 


applying to the $3,000 principal sum, 
or a rate of $5 per $1,000. This 
represented a new low at a time 
when the cost of pilot accident in- 
surance was $15 and up a $1,000. 


25¢ Premium 


At about the same time the Asso- 
ciated Aviation Underwriters intro- 
duced their trip accident insurance 
tickets on the domestic airlines which 


afforded airline passengers $5,000 of 
aviation accident insurance for a 
premium of 25¢ for each 3 hours of 
flight, subject to a maximum pre- 
mium of $1 from Coast to Coast. 
This is 20¢ a thousand as compared 
to the cost at that time of an indi- 
vidual policy to the Coast of $3 per 
$1,000. 

The United States Aviation Un- 
derwriters then made a constructive 
effort to assist airline traffic through 
low cost passenger insurance and ob- 
tain a volume of accident insurance 








FIRE AND CASUALTY LINES . . 





DW) os an Agent seeks a desirable Company 


connection he will, in addition to considering its sta- 
bility, consider its record for meeting claims promptly 
and equitably. He will study its facilities for lending 
assistance in solving urgent problems, and he will 
ascertain the quality of sales development cooperation 
provided. Each of these is important to the Agent who 
would strengthen his reputation for Service .to his 
community and make progress. 


As one of the oldest and strongest insurance institutions in the 
world, the Royal Exchange has maintained its record as an 
outstanding agency Company for 
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on airline passengers by introducing 
their Airsurance and Airtravel pol- 
icies at annual rates of $1 and $1.49 
per $1,000 of insurance respectively, 
which furnished the airline pas. 
senger annual coverage in amounts 
up to $10,000 at a very low cost. At 
last the circle was being broken: 
underwriters were obtaining spread; 
and the public was able to buy insur- 
ance at a price they felt they could 
afford, and, incidentally, a price 
which turned out to be completely 
commensurate with the risk. ; 

The matter of supplying the public 
with the amount of insurance they 
desired was still not solved, how- 
ever, inasmuch as many requests for 
individual policies, on either a trip 
or annual basis, were constantly be- 
ing made to the markets for $50,000, 
$100,000 and even more. Within the 
last year or so most underwriters 
have increased their writings to $25,- 
000 per person and lately some 
markets are writing as high as $100,- 
000 and $200,000 on any one indi- 
vidual on either a trip or an annual 
basis. 


World Wide Improvement 


The improvement in rates and in- 
crease in amounts of insurance avail- 
able is not limited to domestic travel, 
but apply on a world wide basis. 
When Pan American Airways 
opened their Atlantic service in 1939 
and for some time thereafter, the 
lowest accident insurance rate to 
cover the trip, available anywhere 
in the world to my knowledge, was 
$15 per $1,000 one way, $20 per 
$1,000 round trip. Today the rate is 
$1.50 per $1,000 one way and you 
can buy $300,000 worth for your- 
self in five minutes. 

In addition the Continental Casu- 
alty Company has recently inaugu- 
rated a trip accident ticket insur- 
ance program—available in amounts 
up to $25,000 per person and cover- 
ing a passenger on any airline any- 
where in the world. On the basis of 
the current Transatlantic fare of 
$375 between New York and Europe 
the cost of a $25,000 trip accident 
insurance ticket would be $11.25 or 
45¢ per $1,000. Quite a change from 
$15 per $1,000 a few years ago. So 
there is now no excuse for anyone 
not to travel by air because of in- 
ability to obtain reasonable and ade- 
quate accident insurance. So much 
for passengers. 
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Insurance for Pilots 


As to pilots we have recently wit- 
nessed the rates reduced to the point 
that certain underwriters are now 
offering to write aviation accident 
insurance on pilots of American flag 
airlines on a world-wide basis for 
$5 per $1,000. Compare this to the 
$20 rate applying to transocean pi- 
lots only a couple of years ago. 

These developments and marked 
improvements pretty much represent 
the activities of the three aircraft in- 
surance pools and several independ- 
ent casualty companies who have in- 
terested themselves in the aviation 
business. 


Service Now Adequate 


Therefore, let us say that aviation 
accident insurance, while off to a 
late start, is now adequately serving 
the interests of the industry and the 
public. It still needs volume and 
spread to support the current rates 
but the so-called “vicious circle” has 
been broken by underwriters. 

In my opinion today’s rates are 
reasonable in the light of today’s 
situation, and the amounts of in- 
surance available are adequate. But 
this happy situation is of very re- 
cent vintage. 


Policy Limitations 


Now let us look for a minute at 
another phase of accident insurance 
as it affects aviation. During most 
of the development period of avia- 
tion the record of the casualty and 
life insurance companies writing ac- 
cident insurance through their regu- 
lar accident departments has not in- 
dicated too sympathetic a viewpoint 
toward the aviation exposure of 
their policyholders during their in- 
doctrination or introduction to air 
travel. It is interesting to recall that 
prior to 1930 the aviation clause in 
most personal accident insurance pol- 
icies was just as favorable to the 
policyholder as the coverage now 
granted under the recently broad- 
ened form which was announced by 
the companies with so much acclaim 
and pride of achievement. In other 
words prior to 1930 the policyholder 
was covered if he was a passenger 
on a regular airline flight. But from 
1930 to 1945 most personal accident 
insurance policies contained an avia- 
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tion rider to the effect that the pol- 
icyholder was only covered if he was 
a “fare-paying” passenger and then 
only if he was riding on a route that 
did not run in excess of 300 con- 
tinuous nautical miles over water. 
Perhaps this was because underwrit- 
ers, about 1930, decided that maybe 
the airplane was here to stay and 
they had better proceed cautiously. 

The restriction that required the 
policyholder to be a fare-paying 
passenger caused a great deal of 
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complaining and bitterness on the 
part of certain members of the pub- 
lic because passes were given by the 
airlines rather freely before the 
present limitations of the Civil 
Aeronautics Board applied. When- 
ever the policyholder was the happy 
recipient of some free transportation 
he found to his chagrin that he had 
no insurance protection and was 
forced to buy a separate trip policy. 
While I realize the validity to a 
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Aviation Insurance—Continued 


certain extent of the argument put 
forth by the accident underwriters, 
that pass passengers often meant 
airline executives and that airline 
executives could reasonably be as- 
sumed to travel more frequently 
than the public, I do not recall a 
single instance in the last 15 years 
where an airline executive was killed 
in an airline accident. Although the 
redoubtable and seemingly inde- 
structible Eddie Rickenbacker must 
have given certain accident under- 
writers a few bad moments at times, 
let’s consider him in a class by him- 
self. 


Inconsistent Limitation 


The other limitation of not cover- 
ing a policyholder on a flight of more 
than 300 continuous nautical miles 
over water led to what I have always 
- felt was a ridiculous situation, in 
that a passenger on Pan American 
Airways would be covered on many 
of their island jumps in the Carib- 
bean which were less than 300 miles 
between landings, but would not be 
covered along certain stretches over 
water bordering the east coast of 
Brazil although traveling at all times 
within 2 or 3 miles from shore but 
which continued for more than 300 
miles. At Pan American’s request 
we discussed this seeming discrimi- 
nation against them and their pas- 
sengers with the Accident Insurance 
Bureau but were never successful in 
obtaining the amendment we desired, 
which was not to eliminate the re- 
striction but to change it from flights 
of 300 continuous nautical miles 
over water to flights of not more 
than 300 miles from land. In other 
words, we could see why underwrit- 
ers might be reluctant to extend 
their regular accident policies to 
cover long over water flights at 
that time but we could not, and can- 
not to this day, understand why the 
300 continuous nautical miles over 
water should have been permitted 
to develop such a situation as I de- 
scribed on the Pan American Bra- 
zilian coast route. 

Now, many of the regular acci- 
dent insurance compavies have just 
recently announced so many enlarge- 
ments of their aviation coverage, 
such as coinpletely eliminating the 
over water exclusion and including 


private flying that I am beginning 
to wonder if there is any future for 
straight aviation accident insurance. 
It’s hard to sell something when 
someone else is giving it away. How- 
ever, it is my judgment that there 
will always be an important element 
of the traveling public as represented 
by the business executive to whom 
the idea of “buying a lot for a little” 
is always attractive. 

Last August the domestic airlines 
carried 671,900 passengers which is 
at the rate of 8,000,000 a year and 
it is estimated that this figure will 
jump to 20,000,000 by 1950. The 
number of private pilots will prob- 
ably be close to 1,000,000, and there 
will be innumerable passengers fly- 
ing with them for pleasure. They 
will represent a large percentage of 
your policyholders and _ potential 
customers. 

Therefore, any further action that 
underwriters take toward simplifica- 
tion and standardization of under- 
writing in connection with aviation 
risks and the inclusion of the ma- 
jority of the exposure in general 
experience will be a matter of good 
business for the companies. 

So never mind how many pas- 
senger miles a person had to fly in 
1935 or 1940 before he was killed 
in an airplane. Any statistics avail- 
able are based on entirely different 
conditions from those that will exist 
tomorrow or even today. 

Therefore, the intelligent under- 
writer in viewing aviation will look 
forward rather than backward. 





From_an address before the Institute ot 
Home Office Underwriters. 
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DEVELOPMENTS IN 
AVIATION INSURANCE 


EARING a sharp rise in acro- 

batic flying and its consequent 
dangers as a result of the new Civil 
Aeronautical Administration regula 
tion which requires posting on the 
instrument panel of an airplane the 
maximum speeds for various aerial 
stunts, John S. Rowland, Racine, 
Wisconsin, chairman of the Avia- 
tion Committee of the National As- 
sociation of Insurance Agents, ad- 
vocates the nullification of this prac- 
tice. 


AIRCRAFT RATES REDUCED 


EDUCTIONS of as much as 

50% in aircraft liability and pub- 
lic liability and property damage 
premiums, as well as a decrease in 
passenger liability premiums, were 
announced by the United States 
Aviation Underwriters, Inc. Con- 
tinued application of safe operating 
principles, strict training standards 
and the close supervision of the Civil 
Aeronautics Administration made 
the reduction possible. The new 
rates, for both service operators and 
private owners, apply to the aircraft 
flying hours only instead of to both 
aircraft flying hours and passenger 
hours. 


NEW HOSPITAL 
REPORT FORM 


FOX wrigrarticeme report form de- 
signed primarily to reduce the 
clerical work of hospital staffs, and 
to furnish insurance companies with 
adequate information thereby ac- 
celerating claim settlements, was re- 
cently approved by the International 
Claim Association and the Health 
and Accident Underwriters Confer- 
ence. 


RE-ELECT OFFICERS 


HARLES E. MORRISON, 

president; E. A. Guest, vice 
president ; Michael J. Murphy, gen- 
eral manager and Emma C. May- 
crink, secretary-treasurer, were 
re-elected at the annual meeting, 
January 25, 1946, of the Associa- 
tion of New York State Mutual 
Casualty Companies. 
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FIRE CONTROL 


at the plants which have good rec- 
ords deliberately plan, organize and 
go on not expecting accidents and 
fires, and they don’t have them. 
They simply organize and plan them 
out. Hoping a fire does not start 
does not prevent fires. 


Common Fire Hazards 


The most prevalent fire hazards 
found in most plants are the fol- 
lowing : 

Housekeeping—Even in the best 
plants some recommendation usu- 
ally is made to improve housekeep- 
ing. The inevitable conclusion is 
that it is a ceaseless job to keep 
waste material, oily rags and other 
miscellaneous articles cleaned up. 
Yet, it is a highly important job 
because these accumulations are such 
a prolific cause of fire. The inspec- 





by JOHN H. CRAIG 
Fire Marshal, State of Illinois . 
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tors in some cases have found yard 
conditions bad and have recom- 
mended a general clean up of premi- 
ses, particularly in the vicinity of 
buildings. 

Electric Wiring—Inspectors have 
found a great deal of ordinary ex- 
tension cord used about plants, hung 
over nails, hooks and pipes. Some 
of this was badly frayed or worn. 
Some defective fixtures haye been 
found and in some cases circuits 
were badly overloaded, due no doubt 
to a sudden increase in the volume 
of production. 

Smoking—It appears that smok- 
ing is a common practice in a great 
many plants and is tolerated by man- 
agement because of the insistence 
of employes that they be allowed to 
smoke. The usual recommendation 
is to confine smoking to designated 
safe areas, post signs accordingly 
and enforce the rule. 

Use of Flammable Liquids—The 
use of. flammable liquids is quite 
extensive -in many plants both for 
manufacturing processes and for 
paint spraying and dipping. Inspec- 
tors have found a great many sub- 
standard spray booths and many dip 
tanks which were not equipped wit 
automatic covers or emergency ex- 
tinguishing devices. In some plants 
naphtha and solvents in open con- 
tainers have been found around the 
workrooms, and in some instances, 
the hazard was aggravated by smok- 
ing of employes and by use of elec- 
trical equipment which is not suited 
for flammable atmospheres. The 
risk which management is taking 
both with the lives of its employes 
and with its property has been ap- 
paling in some cases. 

Emergency Fire Extinguishers— 
Inspectors have found a great many 

(Continued on the next page) 
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Fire Control—Continued 


places which do not have sufficient 
extinguishers to cope properly with 
an incipient fire and efforts were 
made to secure a sufficient number 
of the proper types of extinguishers 
and have them placed in proper loca- 
tions. There have been quite a num- 
ber of sprinklered plants in which 
the sprinklers have been extended 
to cover certain buildings which re- 
cently have come into existence. 


Fire Cut-Offs—Many cases have 
been found where fire doors were 
in bad working condition or were 
blocked by accumulations of stock. 
In some cases, the inspectors have 
found openings between important 
sections of the plant which did not 
have the protection of fire doors. 


Examples 


What has been the experience with 
fires due to the causes which have 
been enumerated ? 

In the Chicago area five women 
employes lost their lives in a wash- 
room on the mezzanine floor of a 
war plant. The only means of egress 
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from the washroom was a stairway 
from the workroom. In this work- 
room tne parts being manufactured 
were washed both by machine and 
by hand with a flammable solvent. 
Sawdust was used generously on the 
floor to absorb the drippings of 
grease and oil and of this solvent. 
Smoking was permitted. An em- 
ploye dropped his lighted cigaret 
and, although he made quick efforts 
to beat out the blaze, it enveloped 
that area of the plant so fast that 
the women in the washroom were 
trapped. 


Contributing Factors 


The investigation of this fire set 
out the following as contributing 
factors as to cause, rapid involve- 
ment and extent of fire: 

Careless use of volatile and in- 
flammable cleaning materials, saw- 
dust and oils. 

Inadequate venting installations. 
(There were vent hoods and ducts 
of limited coverage over the ma- 
chines, but the size of branch duct 
work and main trunk duct were of 
insufficient capacity to carry off 
fumes and vapors. ) 

Lack of fire prevention training 
of plant employes. 

Inadequate or non-existence of 
plant fire brigade. 

Contributing factors to the loss 
of life were: 

Inadequate exist facilities from 
mezzanine floor wash and _ locker 
rooms. 

Hazardous cleaning operations 
carried on under and immediately 
adjacent to combustible stairway 
leading to wash and locker rooms. 

The other fire occurred in a plant 
making highly important equipment 
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for the army air forces. It is believed 
to have originated in a non-standard 
spray booth. The paint used in this 
booth was of a government speci- 
fication which allegedly had been re- 
sponsible for several fires, due to 
a reported tendency to spontaneous 
heating. The rapid spread of the 
fire was undoubtedly aided by the 
probable accumulation of paint resi- 
dues on the walls and ceiling of the 
spray booth and the storage of sev- 
eral drums of paint adjacent to the 
spray booth. Recommendations pre- 
viously had been furnished the com- 
pany by insurance inspectors for the 
proper protection of this spray 
booth. 


Improve Inspections 


Now, how to improve fire preven- 
tion inspections : 


First—Recognize the fact that it 
is the so-called ordinary fire hazards 
which are most likely to give you 
trouble and fight them incessantly. 
No plant is too large or too small to 
have an adequate inspection service. 
and it should be continuous and 
thorough. 


Second—Management must back 
up the recommendations of its plant 
protection chief or its inspectors, and 
do so promptly so that there will be 
no delay in having the hazards cor- 
rected. Have these men sit in at the 
conference table when plans are 
checked for new buildings, addi- 
tions or alterations, so that fire 
safety will be fully considered. 


Education 


Third—Employes should be well 
educated as to the safe ways of doing 
their particular jobs and in the 
general subject of plant fire safety. 
Some industries have developed this 
to a high degree. All industry should 
follow the pattern. 


Fourth—Cooperate with the in- 
spection agencies which may visit 
your plant, whether they are insur- 
ance company representatives, or in- 
spectors for the city or state. The 
recommendations are made for your 
benefit. They may see conditions 
which you have overlooked because 
you live with them day after day. 
If you disagree, go into a huddle 
with them or their superior officers. 
Usually matters can be worked otit 
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which will produce the best solution 
for all concerned. 


Fifth—Invite the city fire depart- 
ment to inspect your plant regularly 
if it already does not do so. They 
no doubt can give you valuable as- 
sistance in training your own in- 
spectors and, if you should have a 
fire, it will be to your advantage 
to have the city firemen thoroughly 
familiar with the layout of your 
plant and the various hazards it 
may contain. 


- 


Standards Available 


Sixth—Use the standards of the 
National Fire Protection Association 
and National Board of Fire Under- 
writers in protecting the processes or 
phases of your plant which are cov- 
ered by those standards. These 
standards are worked out by com- 
mittees which are drawn from the 
trained personnel of the industries 
affected, and are constantly revised 
and brought up to date to meet new 
conditions or new knowledge on the 
subject. ' 


Seventh—Use equipment listed or 
labeled by Underwriters’ Labora- 
tories or Factory Mutual Labora- 
tories, as such equipment is the best 
assurance of safety you may secure. 


Eighth—See that everything is 
maintained in first class condition. 
It will pay dividends. An electrical 
inspector tells of two large indus- 
trial plants, each of which operated 
some 2,500 motors of comparable 
size under similar conditions. At 
one plant a crew of men spent its 
entire time doing nothing but serv- 
icing the motors: oiling, testing, 
periodic blowing out of windings 
with compressed air and a thorough 
cleaning of each motor twice a year. 
The result was that an average of 
only four motors burned out each 
year. At the other plant the motors 
received practically no attention and 
the average number of yearly burn- 
outs was 550. 


Conclusion 


Within the near future we hope 
to see a more extensive production 
of civilian goods. It is my hope that 
there will be a great development in 
the use of automatic sprinklers as 
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the material becomes available. I 
also hope to see a great increase in 
organized fire brigades, properly 
trained and equipped, in all kinds 
of industry. 


We have learned the value of fire 
safety in industry during the war. 
We have learned that production 
must go hand in hand with plant 


safety. I think we are going to take 
these lessons with us as we go into 
the years of peace. An_ industry 
which realizes its responsibility in 
the safety of its employes and its 
plant will discharge that responsi- 
bility. 

From an address to Greater Chicago Safety 
Conference. 






























































AMERICAN AUTOMOBILE INSURANCE COMPANY jASSI 
FINANCIAL STATEMENT, DECEMBER 31, 1945 
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ASSETS | 
Cash in Banks and Offices . 6 «© © «© « «+ $ 4,037,8503 8 Cash i 
U. S. Government Securities* a Ane ee 15,849,87175 fy. S. C 





Canadian Government Securities* . . +. + «© « 93,500.0 |] Preferr 
Preferred and Common Stocks* . 16,718,500. || Real E: 
Premiums in Course of Collection Sen Gen 90 ye old) -  4,114,723.29 } Premiu 
Accrued Interest and Miscellaneous Assets “oe ae 53,385.51 | Accrue 
Total Admitted Assets. . . « «© «+ « $40,867,83087 | 
LIABILITIES } 
Reserve for Unearned Premiums . . . «© « © $ 9,957,33541 «Reserv 
Reserve forClaims . . + © «©  11,710,45499" {Reserv 
Reserve for Federal Income oil Other — eae” ae 801,785.19 |jReserv 
Reserve for Commissions Serene oe eo te 944,438.83 
Reserv 
a a 42,161.25 | Reser. 
Total Liabilities except Capital « « «  $23,456,173,53 
Capital Stock ° e ° ° $ 2,000,000.00 
eo. ew oe. 15,411,657.29 


} 
if 
; 


Surplus as regards Policyholders . . «. « « « 417,411,657.29 ‘|Surphi 
Total . ° ° ° . ° ———. ° . $40,867 ,830.87 


*The amortized and market values used in this statement (except stock of subsidiaries) ate |The a 
on the basis prescribed by the National A of I Commissioners. If bonds q the Na 
and stocks (except stock of subsidiaries) were valued at December 31, 1945 market quota- | Decem! 
tions, the assets would be $41,345,066.38 and policyholders’ surplus $17,888,892.80 i} holders 


Securities carried at $1,357,775.63 in the above stat t are deposited for purposes | gecurit 
required by law. d } ', require 











AMERICAN AUTOMOBILE FIRE INSURANCE COMPANY |assi 
FINANCIAL STATEMENT, DECEMBER 31, 1945 








ASSETS 


Cash in Banks and Offices o © © © © « © § $28,599.03 iCash 
U. S. Government Securities* oe a ee ae ee 4,665,790.80 





Canadian Government Securities* . . . «6 « -« 89,500.00 U.S. 
Agents’ Balances (Less than 90 daysold). . . . 1,095,822.53 | Agen 
ee ss) «se we 6 6" &@ @ ~@ 12,837.66 || Acer 
Ee ee Ce a 159,162.15 | 
Total Admitted Assets . ° e ° e e e $6,551,712.17 
LIABILITIES 
Reserve for Unearned Premiums . . . «© «  $3,814,272.72 | Rese: 
Reserve forClaims ._. eo. 1,311,365.13 $7 ese: 
Reserve for Federal Income oul Other ‘Senes ee et oe 205,961.99 | Rese: 
Reserve for Expenses ‘ oh eer ee eee 21,237.08 | | Rese: 
Total Liabilities except Ouse. © « c« « 98,352,00688 Ii 
Capital Stock . . «© « $600,000.00 
Surplus . . . . . * $98,875.25 
Surplus as regards Policyholders. . . «.« «© -« 1,198,875.25/ | Surg 


RE RG SEE SES an acre ee $6,551,712.17) 


“The amortized values used in this statement are on the basis prescribed by the Nation. 
of I mmissioners. If were valued ot leoanber 31, 1945 market 
quotations, the assets would be $6,623; 749.17 and policyholders’ surplus $1, 270, 912.25, 


Sovacttee carried at $449,074.21 in the above stat t are deposited for purposes required 
y law. 
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PANY ASSOCIATED INDEMNITY CORPORATION 
FINANCIAL STATEMENT, DECEMBER 31, 1948 


ASSETS 

7,850.32 | Cash in Banks and Offices ae en 
9,871.15 | U.S. Government Securities* . . » «© « -« 8,236,190.54 
3,500.0 ] Preferred and Common Stocks* . » « &- e~ = ~-eeeee 














8,500.0 I Real Estate ° 395,319.15 
+,723.9 | Premiums in Course of Collection Gen en 90 age old) > 593,266.54 
3,385.51 || Accrued Interest and Miscellaneous Assets : - & 42,047.59 
8308 | Total Admitted Assets. . . . « « « $15,201,662.50 
LIABILITIES 
33341 «Reserve for Unearned Premiums . . ~. « « « $ 1,184,724.00 
454.99 \fReserve for Claims . . © 7,477,564.07 
,785,19 (Reserve for Federal: Income end Other Sense ew sa 386,585.07 
438.83 [Reserve for Commissions ik Vea ay 134,047.60 
4 Reserve for Policyholders’ Dividends Declared ieee a 539,266.29 
7161.25 Reserve for Expenses and Miscellaneous Liabilities . . 83,601.54 
173.58 Total Liabilities except Capital. . . . « $ 9,805,788.57 


Capital Stock . . . « $ 1,000,000.00 
Surplus. ~- + © e« e 4,395 ,873.93 


I Surplus as regards Policyholders . 7 + « . ° 5,395,873.93 
Total ° ° °° «© «© «© « © o « §85,301,662.50 





830.87 

itty ||-The amortied and market values used in this statement are on the basis prescribed by 

jude, te Notional Assgetation of Insurance Commissioners. If bonds and stocks were valued at 

gn || December 31 1948 mar Ket quotations, the assets would be $15,420,641.96 and policy 
holders’ surplus $5,615,053. 


Urposes } Securities carried at $4,804,768.81 in the above statement.are deposited for purposes 
.  ——éee 
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ASSETS 
99.03 || Cash in Banks and Offices . + + + «+ « « $ 418,175.50 


| 











i 
on U. S. Government Securities*. . . +. «© «© e 1,202,197.95 
22.53 | Agents’ Balances (Less than 90 daysold) . .« « « 26,646.55 
re Accrued Interest and Miscellaneous Assets a” ee 10,491.18 
12.17 Total Admitted Assets. . . «© «© o « $1,657,511.18 
LIABILITIES 
jReserve for Unearned Premiums . . + + « -« $ 364,805.00 
feserveforClaims . .- + + +© +© + «¢ «@ 58,319.00 
\ Reserve for Premium Taxes ‘ x ws 19,417.20 
| Reserve for Expenses and Miscellencous Liabilities ° 1,982.92 
Total Liabilities except Capital co. » = 2 
Capital Stock . . «© $600,000.00 
a. + « 6 & « 612,987.06 


i | Surplus as regards Policyholders. . . + «+ «+ 1,212,987.06 
Total ° ° ° e ° . ° ° ° - $1,657,511.18 
*The amortized values used in this statement are on the basis prescribed ay the National 
Association ro Insurance Commissioners, If bonds were valued at December 31, 1945 market 
quotations, the assets would be $1,687,907.23 and policyholders’ surplus $1,243,383.11. 


— carried at $210,348.18 in the above statement are deposited for purposes required 
we 
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not cease until delivery of the 

goods has been made to the per- 
son entitled thereto or he has done 
that which may be considered the 
equivalent of or an excuse for de- 
livery. Many losses occur during 
this interval between arrival of the 
goods at point of destination and 
delivery. The carrier is liable for 
loss or damage due to unloading un- 
less under the terms of the shipment, 
he is relieved of such duty; he is 
charged with the resulting damage 
when he fails to make delivery 
within a reasonable time or if the 
shipment is to dock or terminal of 
the carrier, to give prompt notice of 
arrival to the consignee or the per- 
son entitled to receive the goods. 


Toe liability of the carrier does 


Question of Delivery 


As in the case of original delivery 
by the shipper to the initial carrier, 
there is frequent controversy as to 
whether the carrier has made a de- 
livery to the consignee. Again the 
intentions and actions of the parties 
must determine whether the delivery 
has been completed. In one case, not 
involving a suit against the carrier, 
the lower court held an insurance 
company not liable under an owners 
transportation policy because de- 
livery to the consignee was said to 
have been completed. The goods 
reached the premises of the con- 
signee shortly before closing time 
and were not received into the prem- 
ises. Arrangement was then made 
for the shipment to be transferred 
to the truck of a local carrier who 
had previously had similar employ- 
ment with the consignee. The goods 
were stolen from the truck which 
was parked in a public garage. On 
appeal (Federman vs. American 
Ins. Co. 245 App. Div. 530, 275 
N.Y. Sup. 801) the insurer was 
held liable because while the goods 
had been transferred to the posses- 
sion of the local cartage company, 
the court held that the property was 
still in transportation and that de- 
livery had not been made to the 
consignee. 
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, LIABILITY OF INTERSTATE 


MOTOR CARRIERS 


PART 2 
by CLARENCE R. CONKLIN 


Heineke and Conklin, Chicago, Illinois 


It is sometimes perplexing for the 
carrier to determine who is lawfully 
entitled to receive the shipment al- 
though usually there is little diffi- 
culty where the goods are shipped 
under a straight bill of lading. 
There is a presumption that the 
consignee is the owner of goods 
shipped under a straight bill and as a 





EDITOR'S NOTE 


Mr. Conklin, of the law firm of Heineke 
and Conklin of Chicago, is a man of long 
and specialized experience with legal ques- 
tions concerning the liability of warehouse- 
men and motor carriers. On October 20, 
1945 he read before a joint convention of 
warehousemen at Davenport, lowa, portions 
of a paper he had prepared upon many 
of those increasingly important questions. 
The address aroused considerable interest 
and caused much favorable comment among 
casualty men, motor carriers, warehousemen 
and others interested in the subject. 

The editors of Best's Insurance News are 
privileged to present the second part of Mr. 
Conklin's scholarly paper. The first part was 
published in our February edition. 


general statement it can be said that 
unless the shipper has exercised the 
right of stoppage in transitu, or hav- 
ing retained title to the goods has 
ordered a diversion, the carrier is 
justified in making delivery to the 
named consignee. Under a straight 
bill, the carrier is not required to de- 
mand the bill of lading before mak- 
ing delivery to the consignee. 


Order Bill of Lading 


In shipments under an order bill 
of lading, which are declared by the 
Federal Bills of Lading Act to be 
negotiable, the carrier is justified 
(Sec. 9) in making delivery only to 
the person in possession of the bill 
who is the holder of this instrument 
by reason of having been named in 
the bill or is the indorsee or holds 
under blank indorsement. In inter- 
preting this section, the U. S. Su- 
preme Court in the case of Pere 
Marquette v. French (41 Sup. Ct. 
195) said that it is the physical pos- 
session of the bill which is made a 
justification for delivery of goods 
by the carrier and that it was im- 
material whether he held it lawfully 
or not so long as the carrier has no 
notice of any infirmity of title. The 
same case also held that there was 
nothing in the act which required 
the carrier to take up and cancel the 
bill of lading on delivery—the car- 
rier merely runs the risk if he does 
not do so. ‘ 

Under the terms of the Uniform 
Bill of Lading the carrier is re- 
quired to give notice to the consignee 
of the arrival of the goods and the 
consignee has 48 hours “free time” 
in which to call for the shipment, 


(Continued on the next page) 
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Interstate Carriers—Continued 


otherwise demurrage or storage 
charges start and the liability of the 
carrier changes from insurer to that 
of a warehouseman and is responsi- 
ble only for negligence. This be- 


comes a very pertinent question 


where fire destroys a depot or termi- 
nal. As has been noted, the Inter- 
state Commerce Commission has not 
required motor carriers to issue a 
uniform bill of lading and the form 
used by some motor carriers does 
not specifically mention 48 hours or 
any other time but refers to the time 
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at $202,044.27 in the above s: 


FINANCIAL STATEMENT, DECEMBER 31, 1945 


ASSETS 


Cash on Hand and in Banks... 
U. S. Government | Bonds... ... 


Balances Payable......... 
Other Admitted Assets........ 
Total Admitted Assets. . . 


LIABILITIES | 


Reserve for Unearned Premiums 
Reserve for Losses and Adjustment Expenses. . 


Voluntary Reserve—for future changes 
in security prices...... 


Capital, Surplus and Voluntary 


Bonds are valued on an amortized basis and stocks at prices prescribed 
by the National Association < Insurance Commissioners. Bonds carried 
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4,177,608.93 
4,947,500.00 
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limits mentioned in the tariffs on file. 
These provisions are usually 48 
hours. While there have been some 
conflicts in the various states, the 
U. S. Supreme Court has upheld the 
reasonableness of the 48 hour pro- 


vision in the uniform .bill. Even 
though the liability of the carrier has 
changed from insurer to that of 
warehouseman, the goods are still 
in “transportation” as defined by 
the Act and carriers are required to 
make charges for storage as author- 
ized in the tariffs by the Commission, 
It has been held that agreements to 
make no such charge, or to waive 
it, constitutes unjust discrimination 
and therefore are illegal. 

In actions against a terminal car- 
rier where the liability has changed 
from that of insurer to warehouse- 
man, it is held that the released valu- 
ation declared by the shipper to the 
initial carrier will govern the meas- 
ure of recovery. It is also true that 
where the shipment is destroyed 
while in the hands of the terminal 
carrier whose liability has changed 
to that of warehouseman, the liabil- 
ity or responsibility of the initial 
carrier correspondingly is reduced 
to that of warehouseman. 


The Measure of Damages 


As was previously noticed, Sec. 20, 
Par. 11, Part I provides that car- 
riers shall be liable to the lawful 
holder of the bill of lading for “the 
full actual loss, damage or injury 
* * * notwithstanding any limita- 
tion of liability or * * * agreement 
as to value, etc.” Determination of 
what the full actual loss may be in 
any given case can sometimes pre- 
sent a difficult question. An amount 
which might fully compensate the 
owner of lost or damaged goods in 
one case, would under other circum- 
stances be inadequate. There are vol- 
umes of cases which have considered 
many varying situations in deter- 
mining the full loss or damage in 
the special circumstances but it is 
out of the question to attempt here, 
more than a few general conclusions. 

In actions for loss due to delay 
in transportation of goods for sale, 
the shipper is usually entitled to re- 
cover the difference between the 
market value as of the time and place 
when delivery should have been 
made and when the delivery was 
actually accomplished. Delay in de- 
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livery of seasonable merchandise 

may frequently represent a total loss 
to the owner. In a recent case de- 
cided in Illinois (Stern McGiveny 
& Co. v. Keeshin Motor Express, 
310 Ill. App. 337), a carton of furs 
was not delivered by a connecting 
carrier for several weeks and the 
shipment was refused because of 
lateness in season. The shipper re- 
covered from Keeshin. In cases in- 
volving loss or injury to goods in 
shipment, the invoice price less 
freight charges if paid, perhaps will 
represent the full loss in the ma- 
jority of cases; however, it must 
be borne in mind that this does not 
necessarily represent the correct 
amount. In any discussion of this 
topic two cases which reached the 
United States Supreme Court should 
be mentioned, however briefly. In 
the case of Chicago, M. and St. P. 
Ry. Co. v. McCaull-Dinsmore (253 
U.S. 97) grain was shipped under 
a bill of lading which provided that 
in the event of loss, the damages 
should be computed on the basis of 
the value at the time and place of 
shipment. Some grain was lost and 
computed on the basis stated, the 
loss was $1,200.48. The value of 
the lost grain at destination point 
as of the date when it should have 
been delivered was $1,422.11. The 
plaintiff contended that under the 
Cummings Amendment, the stipula- 
tion in the bill of lading was void and 
that the loss should be computed on 
market price at destination point as 
of the day it should have been 
delivered. The court in upholding 
this contention said: 


“We appreciate the convenience in the 
bill of lading and the arguments urged in 
its favor. We understand that it does not 
necessarily prevent a recovery of the 
full actual loss, and that if the price 
of wheat had gone down the carrier 
might have had to pay more under this 
contract than by the common law rule. 
But the question is how the contract 
operates on this case. In this case it 
does prevent a recovery of the full actual 
loss if it is enforced. The rule of the 
common law is not an arbitrary fiat but 
an embodiment of the plain fact that 
the actual loss caused by a breach of 
a contract is the loss of what the con- 
tractee would have had if the contract 
had been performed.” 


In the case of Illinois Central v. 
Crail, (281 U.S. 57) the plaintiff, 
a coal dealer, purchased a carload of 
coal to be added to his stock of coal 
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for resale. On arrival at destination 
there was a shortage of some 5,500 
pounds. In due course the dealer 
replenished his stock at. carload 
wholesale prices and the 5,500 pound 
shortage did not interfere with the 
maintenance of his usual stock. It 
was urged that the correct rule as 
to measure of damages was the sum 
required to replace the exact amount 
of the shortage at the stipulated time 
and place of delivery, which in this 
case would be the retail value. Of 
this rule the court said: 


“When applied to the cases as they 
usually arise, it is a convenient and ac- 
curate method of arriving at an amount 
of recovery which is compensatory. As 
so stated it would have been applicable 
here if there had been a failure to de- 
liver the entire load of coal, since the 
wholesale price, at which a full carload 
could have been procured at point of 
destination, would have afforded full 
compensation * * * or in some cir- 
cumstances, if respondent had been under 
any constraint to purchase less than a 
carload lot to repair his loss or carry 
on his business, for in that event the 
measure of his loss would have been the 


(Continued on the next page) 

















Interstate Carriers—Continued 


retail market cost of the necessary re- 
placement * * * the test of market 
value is at best but the convenient means 
of getting at the loss suffered. It may 
be discarded and other more accurate 
means resorted to, if for special reasons, 
it is not exact or otherwise not appli- 
cable.” 


These cases clearly illustrate that 
there is no rigid formula which can 
be applied in all cases and that re- 
gardless of agreements or conditions 
contained in bills of lading, except 
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with reference to valid released valu- 
ations, each case must stand on its 
merits as to the full actual loss or 
damage in the particular circum- 
stances. 


Released Valuations 


3y the terms of the Second Cum- 
mings Amendment, one and only 
one exception was made to the rule 
that the carrier is responsible for the 
full actual loss. That exception re- 
fers to released valuations author- 














ized by the Interstate Commerce 
Commission. Because of its im- 
portance the pertinent language of 
this provision is quoted: 


“* * * Provided, however, That the 
provisions hereof respecting liability for 
full actual loss, damage, or injury, not- 
withstanding any limitation of liability 
or recovery or representation or agree- 
ment or release as to value, and declar- 
ing any such limitation to be unlawful 
and void, shall not apply * * * to prop- 
erty * * * received for transportation 
concerning which the carrier shall have 
been or shall be expressly authorized or 
required by order of the Interstate 
Commerce Commission to establish and 
maintain rates dependent upon the value 
declared in writing by the shipper or 
agreed upon in writing as the released 
value of the property * * *” 


There must be literal compliance 
with the statute or the attempted re- 
leased valuation is invalid. Each 
individual carrier must, either di- 
rectly or through a tariff agent apply 
to and be granted authority by the 
Commission to establish rates de- 
pendent on value as to specific com- 
modities and over specified routes; 
there must be a choice of a low rate 
for low valuation or a higher rate for 
higher valuation. You will likewise 
note that the agreement must be in 
writing. Telephone or other oral 
conversation, however specific, is 
not enough. 


A case of particular importance to 
carriers of household goods was de- 
cided recently by the Circuit Court 
of Appeals for the Second Circuit. 
The case is Caten v. Salt City Mov- 
ers & Storage Company (149 Fed. 
(2) 428). Because the point on 
which the decision hinges involves 
a practice concerning which there 
has been some laxity on the part of 
motor carriers of household goods, 
the facts should be carefully noted. 
We can do no better than quote from 
the opinion: 


whose main office is 
in Syracuse, N. Y., undertook to trans- 
port the plaintiffs’ property following 
the receipt of a letter from Robert Caten 
containing a list of the goods and a 
request for the approximate cost of the 
service. The defendant replied by letter 
giving an estimate of the weight and 
of the cost figured upon that basis. 


“The defendant, 


Later the goods were loaded on the de- 
fendant’s van at Gouverneur and taken 
to Syracuse to be weighed. After the 
weight was ascertained, Mr. Nichols, 
the defendant’s president, told Caten by 
telephone that it was 4650 pounds and 
asked what valuation to put on the 
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property, saying, “You are allowed 
thirty cents a pound under the Govern- 
ment bill of lading.’’ Caten replied that 
he carried insurance on it to the amount 
of three thousand dollars. 

Then Nichols told him that two thou- 
sand dollars in insurance in addition to 
the thirty cents per pound liability would 
cost five dollars, making the entire charge 
$153.26. Caten said he wanted Nichols 
to procure the insurance and at once 
sent the defendant a check for $153.26, 
which was duly received. 

There was no declaration of value by 
the shippers, other than as above, and 
no bill of lading or receipt was issued 
and delivered to the shippers, although 
a bill of lading was made out in which 
the rate was based on a valuation of 
thirty cents per pound. That bill was 
carried by the van when it started for 
Pawtucket and it was destroyed by the 
fire without having been seen by the 
shippers. 

The issues presented are whether the 
defendant is liable for the full value 
of the goods destroyed or only for the 
lesser valuation on which the rate 
charged for transportation was based.” 


The court reviewed the effect of 
the Carmack Amendment and the 
changes brought about by the first 
and second Cummings Amendments 
and then made the very significant 
statement that for the purpose of the 
appeal, it would assume that the de- 
fendant’s tariffs and schedules were 
duly filed with the Interstate Com- 
merce Commission and that they 
showed the rate quoted to and paid 
by the plaintiff was an alternative 
one and based upon the valuation to 
which the carrier’s liability was 
limited. In holding the carrier liable 
for the full value of the goods cer- 
tain statements were made by the 
court which, while quite lengthy, are 
sufficiently important to be quoted. 
The court said: 


“Any attempt to limit liability is pro- 
hibited except upon a declaration of 
value by the shipper in w riting or upon a 
released value agreed to in writing. Al- 
though action in writing by the shipper 
is plainly required, his signature is not 
necessary but it does furnish good evi- 
dence that he did declare or agree in 
writing. Receipt of the writing by the 
shipper and his action upon it are ade- 
quate proof that he has assented to its 
terms and has made it the written agree- 
ment of the shipper and carrier. Ameri- 
can Railway Express Co. v. Lindenburg, 
260 U.S. 584, 43 S.Ct. 206, 67 L.Ed. 414. 
Compare, Girard Insurance & Trust Co. 
v. Cooper, 162 U.S. 529, 16 S.Ct. 879, 
40 L.Ed. 1062. 


But in the instant case there was’ no 
writing received and acted upon by the 
shippers which contained any declared 
or released valuation. The only writing 
they were shown to have received was 
the letter of the defendant’s president 
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HEN the first settlers came to America, they could not afford 

io import sugar cane, but they soon discovered the sugar 
maple. The Indians taught them that the end of winter is the 
season for “tapping the sugar bush,” and their crude methods are 
used even today. Small holes are bored into the trees and a 
metal or wooden tube driven in. Each morning, the sweet juice 
is collected and carried to the sugar house where the water is 
evaporated by boiling. When the sugar begins to crystallize, it 


is poured into molds to cool. 


Just as its native state, since its beginning, has been offer- 
ing to the world at large the fruit of its sturdy trees, so the 
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stating the cost of the propos-d carriage 


on the basis of an estimate of the 
weight of the goods and making no 
reference whatever to their value. All 


that took place respecting valuation oc- 
curred in the two telephone conversations, 
one after the shipment was weighed in 
Syracuse before the van left and the 
other after it had been destroyed by 
fire, the latter being too late, of course, 
to count as a valuation upon which the 


rate was based. Unless the carrier can 
comply with the requirements of the 
statute merely by putting into writing 
what the shipper has told it orally and 
then keeping that writing without giving 
the shipper a chance to verify it and 
acquitsce in it if found correct or to 
repudiate it if found incorrect, there was 
no compliance shown here. Obviously no 
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Interstate Carriers—Continued 


such loose interpretation of the statute 
is permissible. It seems plain that noth- 
ing was done by these shippers in writing, 
or in respect to any writing, which had 
anything whatever to do with a valu- 
ation of their property for shipment 
under one rate or any other. Every- 
thing they did in connection with that 
matter was done orally. To permit a 
carrier, without any action whatever by 


the shipper in respect to valuation in 
writing, to limit its liability on the basis 
of declared or released value on which 
the rate was charged would be to ignore 
entirely the statutory requirement that 
the shipper must make the declaration 
or agreement in writing, and nullify that 
part of the proviso. * * * * Here noth- 
ing was done by the shippers which 
amounted to written action by them as 
to valuation, and any agreement limit- 
ing the defendant’s liability to less than 
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the actual value was void. Therefore 
it was correct for the district court to 
instruct the jury that the defendant was 
liable for the full value of the plaintiffy 
goods,” 

One further topic which I think 
should be noticed and which is 
equally of importance to the insur- 
ance underwriter as well as the car- 
rier, is that of insurance. Sec. 315 
of Part II (original Sec. 215 of the 
Motor Carrier Act), entitles the sec- 
tion as “Security for Protection of 
the Public.” Under this section, it 
is provided that no certificate or 
permit shall be issued to a motor car- 
rier or remain in force unless the 
carrier complies with such reason- 
able rules and regulations as may be 
prescribed by the Interstate Com- 
merce Commission with respect to 
surety bonds, insurance or qualifica- 
tion as self-insurer for payment of 
any final judgments rendered against 
the carrier because of bodily injury 
or death of persons or loss and dam- 
age to property of others, and also 
for compensation to shippers or con- 
signees of property coming into the 
possession of the carrier for trans- 
portation. Pursuant to the authority 
of this section, the Interstate Com- 
merce Commission has established 
regulations with respect to the form 
and substance of surety bonds, in- 
surance policies and standards for 
qualification as a self-insurer. With 
respect to cargo liability insurance 
the rules require a policy conditioned 
for payment of all loss for which 
the carrier may become legally liable 
to pay to shippers or consignees sub- 
ject to a limit of $1,000 in respect of 
loss or damage to property carried 
on one motor vehicle or $2,000 ag- 
gregate for losses or damages occur- 
ring at any one time and place. 

The Commission has prescribed a 
uniform insurance indorsement to be 
attached to cargo policies, which, 
when issued by an insurance under- 
writer qualified by the states in 
which the carrier has permission to 
operate, is recognized by the Com- 
mission as proper compliance with 
the insurance requirements of the 
statute. The Commission acknowl- 
edged the practical fact that many 
cargo policies do not extend blanket 
coverage for all losses for which the 
catrier might be liable but that, as a 
general rule, are limited to losses 
caused by certain specific perils 
which might include fire, collision, 
overturning, theft, etc., and also that 
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many policies contain deductible 
clauses. Although the insurance 
underwriter can be held responsible 
for loss from any cause for which 
the carrier is liable up to the $1,000 
and $2,000 limits, the endorsement 
makes this provision : 


“The insured agrees to reimburse the 
Company for any payment made by the 
Company on account of any loss or dam- 
age involving a breach of the terms of 
the policy and for any payment that 
the Company would not have been obli- 
gated to make under the provisions of 
the policy, except for the agreement 
contained in this endorsement.” 


At first impression, this endorse- 
ment with $1,000 and $2,000 limits 
might appear to contain little sub- 
stantial hazard or danger to the in- 
surance underwriter ; however, cases 
occur not infrequently which show 
the fallacy of any such ideas. When 
an irresponsible carrier gets into 
financial difficulties, it is usual to find 
general inefficiency in the conduct of 
his business with the resulting in- 
crease of losses of various nature. 
Claims which should be paid are ig- 
nored or are stalled along and one 
fine day the insurance carrier is 
shocked to discover that there may 
be $10,000 or $50,000 or $100,000 in 
established claims which it had never 
heard about. Although the endorse- 
ment limits the liability to $1,000 on 
one truck at any one time, ten losses 
of $1,000 each at different times 
adds up to a liability of $10,000. A 
volume of Over Short and Damage, 
commonly referred to as O. S. and 
D. losses, which the insurance un- 
derwriter never contemplated as 
covered under the policy may run 
into a large total. While the insur- 
ance underwriter might have a 
proper basis for recovery against the 
carrier for all these losses which it 
is compelled to pay because of the 
I.C.C. endorsement but which were 
not covered under the basic policy 
for any number of reasons, such 
provable claims are useless if the 
carrier is insolvent. Several cases 
have held (such as Bolta Rubber 
Co. v. Lowell Trucking Corporation, 
Mass. 23 N.E. (2) 873) that viola- 
tion by the carrier of policy require- 
ments with respect to conditions such 
as setting a burglar alarm on the 
“on” position, while precluding lia- 
bility under the basic policy, does 
not bar an action by the shipper 
under the I.C.C. endorsement. Such 
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SPIRIT 





HE SPIRIT OF ’46 is 

that indomitable spirit 
of America which is rapidly 
wiping out all evidences of 
destructive war, and building 
a nation, new and unknown 
as tomorrow morning, with 
standards discernibly ad- 
vanced over pre-war days. 


Modern design with em- 
phasis upon greater beauty, 
and increased efficiency ate 
manifested in the building 
and equipment of our mod- 
ern factories, stores, public 
buildings, and homes. Clear- 
ly evident are rapid forward 
strides in our rail, highway, 
and air transportation sys- 





MILLERS NATIONAL INSURANCE CO. 
ILLINOIS FIRE INSURANCE CO. 


HOME OFFICE: 137 W. JACKSON BLVD., CHICAGO 


SERVICE HEADQUARTERS FOR ALERT AGENTS 


OF ’°46 


tems. Everywhere in the in- 
dustrial and home life of 
America is an upsurge to- 
ward something better. 


Enlightened America is 
asking for better insurance 
protection, too. Property 
owners want modernization 
of their insurance in keeping 
with the general trend to- 
ward modernization, growth 
and betterment. 


Alert agents sensing this 
recognizable evolution in 
the business will find these 
two fire insurance companies 
helpful in their moderniza- 
tion program—in tune with 
the Spirit of ’46. 








possible hazards illustrate why finan- 
cial stability and integrity of the 
carrier are of such prime importance 
to the insurance underwriter. 

One further hazard to the under- 
writer is the fact that under the en- 
dorsement, there must be thirty 
days’ notice of cancellation to the 
Interstate Commerce Commission 
at Washington. During this thirty 
day period, anything can, and fre- 
quently does happen. 


It is an unfortunate fact that too 
many motor carriers have been con- 
tent to relax and let some insurance 
company pay the bills for their 
laxity and carelessness rather than 
to have been farsighted enough to 
build a satisfactory record which 
would tide them safely through a 
series of unusual or catastrophe 
losses. I have heard leaders in cer- 
tain fields of the carrier industry 

(Continued on the next page) 
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N solemn memory of 
the legions who gave 
their lives...and in 
grateful tribute to them 
and to the millions who 
bravely fought, that peace 
on earth might again pre- 
vail... Pacific National 
suggests: Let us remember 
that Victory is not the end, 
but the beginning. In the 
difficult days of readjust- 
ment, let us display the 
same unity and determ> 
nation that brought about 
the defeat of our enemies 
..- for each of us must 
share the responsibility 


for America’s future. 


PACIFIC 
NATIONAL 


FIRE INSURANCE 
COMPANY 


HOME OFFICE: SAN FRANCISCO 
EASTERN DEPARTMENT: PHILADELPHIA 


OFFICES IN PRINCIPAL CITIES 
COAST TO COAST 
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Interstate Carriers—Continued 


express their genuine concern with 
respect to the future unless the pic- 
ture can be made more attractive to 
the insurance underwriter and they 
realize that the carriers themselves 
must put their own house in order 
before this end can be achieved. 
While it is true that in order to stay 
in business, a carrier may qualify as 
a self-insurer under the statute if 
he can show sufficient assets to the 
Interstate Commerce Commission, 
it is safe to say that if he is not a 
satisfactory insurance risk at a fair 
and reasonable premium rate, the 
chances are that he cannot safely or 
profitably self insure his liability. 
As a practical matter, if some motor 
carriers were faced with the neces- 
sity of paying their losses out of 
their own pockets on a self insured 
basis, they might quickly see to it 
that some changes were made in 
their methods of operation. I have 
heard the opinion expressed that 
some insurance companies may be 














Property Facts 
Are Basic 


The starting point 
for sound solution of 
problems of Insurance, 
Income Taxation, Re- 
conversion, Accounting 
and Finance is an ac- 
curate knowledge and 
record of Property Facts. 


The AMERICAN 


APPRAISAL 
Company 


VALUATIONS © PROPERTY RECORDS 
DEPRECIATION STUDIES 









































blamed for the laxness of many car- 
riers in that, regardless of poor ree- 
ord with one company, some other 
underwriter can be found who will 
accept and continue on a risk until 
the inevitable bad loss expeirence is 
discovered but too late—then the 
load is passed on to the next unsus- 
pecting underwriter and so on, 
Those who hold to this view are 
convinced that so long as such an 
insurance market is available, it js 
useless to expect the carrier to cor- 
rect his bad practices. This criti- 
cism certainly cannot be made of 
the experienced underwriters who 
make it their business to know all 
about such risks and wil! have no 
part of them. 

Motor carriers have a definite 
need for cargo liability coverage. If 
there were no other valid reason, one 
complete justification is the factor 
of safety. The average motor car- 
rier is not financially able to absorb 
many large total or catastrophe losses 
as are the large organizations or the 
rail carriers. Although I do not 
speak for inland marine underwrit- 
ers, my observation is that they want 
the motor cargo business when it 
can be underwritten on a stable 
basis for a fair premium and where 
200 to 300 per cent loss ratios are 
not too often the rule rather than 
the exception. Certain types of car- 
rier operation and certain individual 
carriers engaged in any of the vari- 
ous lines have amply demonstrated 
that if the proper supervision and 
attention is exerted, the business can 
be conducted on a basis which affords 
mutual security and profit for all 
concerned. While insurance car- 
riers may exert a definite influence. 
the burden of bringing about such 
condition must fall squarely on the 
— of the carrier industry it- 
self. 


MEXICO COVERAGE 





EW rates for public liability 

coverage of automobiles while 
operated within the Republic of 
Mexico were approved January 17, 
1946 by the Texas and Mexican 
Insurance Departments. Rates for 
public liability $1,000/$2,000 are 
$0.12 per day and $0.04 for each 
additional $500/$1,000 coverage. 
Long term policy discounts range 
from 10% for 30 days to 59.5% 
for 365 days. 
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if this Promotion Idea 
will work in your town— 
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Ask your Fire and Police Depart- 
ments whether their records for 1945 
show a condition similar to this... 


__- ain tecfared thal ance Manoir, 
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~|Armed Robbery Cases Increase 
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1944, Annual Police Report Discloses; Fire 
~ Losses Rise $251,439 to $573,447 
-| An increase of nearly 50 per cent}council bv the Bureal ~ Fire and 
Ijin armed robbery cases in 1945 —_ -| Rolice, Larwe gy | $251 43957 in the 


[zeros wilk 1644, and » jump of same. Period. Property ‘worth $573,- 
tLan 20 ner --~* in the total of actus! “7 com- 





The above appeared in a New 
England newspaper iast month. The 
records in many other towns through- 
out the country are no better. Crime 
és increasing! Fires are more numerous 
and devastating as frequent news 
items prove! 

Unless your community is a for- 
tunate exception, you have a fine 
opportunity to sell insurance. 

Just put the facts and figures in 
a straightforward letter or news- 
paper ad. Show people how the chance 
of property loss through fire and 
theft is increasing. Remind them to 
compare the amount of their insur- 
ance against present high replacement 
values of everything they own. 

It’s reasonable to believe that scores 
of your clients know they should 
increase their protection . . . intend 
to do it . . . will welcome a reminder 
that procrastination is dangerous. 

Fire Association Group, 401 
Walnut Street, Philadelphia 6, Pa. 
Branches in Atlanta, Chicago, Dallas, 
New York, San Francisco, Toronto. 


PEOPLE YOU 


SELL 
will read this March ad 


in UNITED. STATES NEWS 





Nearly 50% in City During 1945 ary 
T| Total Criminal Offenses Jump More Than 20% Over|;; 
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EXECUTIVE COMMENT—Continued 


business was written on a three-year term basis. 
Whether the premium rates obtained will prove ade- 
quate, time only can tell. The public, however, is now 
able to purchase fidelity and forgery insurance protec- 
tion on the broadest forms ever written and at the low- 
est prices which have ever prevailed. 

The business of our Contract Department again 
showed a slight decline. In last year’s report I men- 
tioned that government wartime construction had passed 
its peak and that no increase in contract bond pre- 
miums could be anticipated until normal building is re- 
sumed. Postwar construction has already begun in a 
limited volume and should increase rapidly if an ade- 
quate supply of labor and material can be obtained at 
fair and reasonable prices. I feel we may look forward 
to a gradual increase in contract premium writings 
during the latter part of the year. It might be men- 
tioned, however, that there were contract rate reduc- 
tions during 1945, the largest being 331%4% on one of 
our most important lines. 

Our premium reserve increased during the year due 
largely to the fact that on business written on a three- 
year basis the second and third year premiums, being 
unearned, were added to this reserve. As the premiums 
are earned, the reserve carried is transferred to earn- 
ings. However, all commissions and premium taxes on 
this three-year term business were charged against the 
year’s operations.—Frank A. Bach, president, Fidelity 
and Deposit Company. 


Cash in banks 

United States Government bonds ....... 
Other bonds 

Preferred stocks 

Common stocks 

First mortgage loans FHA 

Other first mortgage loans 

Real state sold under contract ...... 
Home office 

Accrued interest and rents 

Reinsurance recoverable on paid losses . . 
Premium balances (not over 90 days) ... 
Other admitted assets 


$ 378,972.82 
2,814,213.72 
. 458,124.92 

156,255.00 
842,974.00 
412,276.48 
23,241.88 
63,800.00 
84,546.44 
29,651.84 
2,095.62 
466,376.10 
50,129.54 


Total Admitted Assets 


$5,782,658.36 





N COMMON with the entire business, your com- 

panies have met with a substantial increase in losses 
during the year under fire, windstorm and hail, auto- 
mobile, and inland marine writings. As was anticipated 
in the fire field, sub-standard risks have burned with 
increased frequency and, somewhat to the consternation 
of underwriters generally, low-rated properties of the 
fire-resistive and sprinklered class have taken a promi- 
nent position in the loss column. Rated in contempla- 
tion of partial losses and limited percentage damage, 
this type of risk has shown up in such fashion as to 
jeopardize its preferred position. Lack of trained per- 
sonnel in city fire departments, worn out equipment, 
inability of effecting replacements or repairs, and the 
unavoidable lack of proper maintenance due to war con- 
ditions have all contributed to the rise in losses. 


It is a tragic circumstance that during a period when 
living quarters have become a national problem the 
loss mortality to dwellings, particularly those in large 
cities and other protected communities, has been un- 
usually severe. In addition to the loss of such vitally 
needed properties to the community, the owner has been 
confronted with the difficult problem of rebuilding. The 
vast majority of such dwelling losses seem to have origi- 
nated with defects caused by lack of upkeep and the 
ensuing public burden has been magnified by failure on 
the part of owners to keep their insurance in step with 
the rise in values. 

The year’s poor experience in automobile underwrit- 
ing results will continue as long as old, worn out cars 
are strained to the maximum, pushed to performance 


$3,087,752.58 
486,489.25 
15,705.54 
18,896.66 
36,631.03 


Unearned premiums 

Reserve for losses oa 
Reserve for adjustment expense 
SN OO ok kocsis bos des wine's 
All other liabilities 


1,500,000.00 
General voluntary reserve... 137,183.30 
Surplus to policyholders 2,137,183.30 


$5,782,658.36 


Note: On the basis of December 31, 1945 market quotations for all bonds and stocks owned, the company’s total 
admitted assets would be increased to $5,843,633.34 and the general voluntary reserve to $198,158.28. Securities 
carried at $495,000.00 in the above statement are deposited as required by law. 


REINSURANCE—FIRE AND ALLIED LINES 


EASTERN DEPARTMENT 
90 John Street 
New York 
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HOME OFFICE 
CEDAR RAPIDS, IOWA 


PACIFIC COAST DEPT. 
114 Sansome St. 
San Francisco 
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MANY AGENTS GETTING 


EXTRA CASH .. 
— You Can Too! 


g008 at the figures on the map. They show 
a few of many cases. . . in which a single 
sale of Credit Insurance pays the agent $250, 
$500, $1,000 and more a year. Right now, among 
your clients, are manufacturers and whole- 
salers who are wondering if business failures 
will pile up again as they did after World War I 
. . wondering if their accounts receivable 
will be paid when due . . . and American Credit 
Insurance is the answer to their problem. 


Our “Credit Insurance File” gives you the 
basic sales information you need. For a copy 
address: American Credit Indemnity Company 
of New York, First National Bank Building, 
Baltimore 2, Maryland. 


PRESIDENT 






American 
Credit Insurance 


Guarantees Payment of 
Accounts Receivable 


Offices in Principal Cities of United States and Canada 





which their impaired condition cannot withstand. Re- 
placement of parts today, both as to material and labor, 
is so out of proportion in cost to the actual value of the 
car that increased rates could not compensate for the 
aggravated loss cost and loss frequency. It would seem 
that only production of new cars and new parts suff- 
cient to meet the pent up demand will restore this sick 
class to health. 


A slow return to full production and resumption of 
foreign trade for which this country was so well 
equipped at the close of hostilities has retarded the 
progress of your companies both at home and in the 
foreign field where we are in unique position to give 
world-wide service to American industry, finance, and 
shipping —George C. Long, Jr., president, Phoemx 


Group. 
* * - 


HE year just past, one of the most eventful in his- 

tory, was marked by brilliant victory for our arms 
the death of a wartime President, the birth of the 
atomic age, transition from war to a peacetime econ- 
omy, a bull market in securities and now much indus- 
trial strife. In the insurance industry there was the 
enactment of Public Law 15 with its resulting uncertain- 
ties, a continued upward nationwide loss trend, and 
further rate reductions in a number of states. In our 
own affairs we show a record all-time high in assets, 
premiums, and surplus including voluntary reserves. 


FOR MARCH, 1946 


One of the noticeably marked trends in the insurance 
industry is toward multiple line underwriting. Several 
important states have recently broadened charter powers 
so as to permit fire companies to write casualty insur- 
ance to some degree, and vice versa. This may well 
spread to all states eventually. Many of our competitors 
now have casualty affiliates and others are acquiring 
them. This is a subject to which your directors and 
officers are giving much thoughtful study. 

Fortunately there were no major conflagrations or 
catastrophes during 1945, although the continued up- 
ward loss curve and numerous rate reductions are giving 
managements much concern. Nationwide fire losses 
during 1945 increased 742% over 1944. For the past 
five years they show an increase of about 40% over the 
previous like period. The inflation of prices and wages 
are major factors in creating these results. Similarly the 
high cost of repairs contributes heavily to the unsatis- 
factory automobile loss ratio. Sixty per cent of all cars 
on the road today are over seven years old. Losses have 
increased noticeably since the elimination of gas ration- 
ing, as indicated by the great increase in traffic accidents. 

For your two companies during 1945, premiums from 
fire and allied lines increased 11%, from automobile 
20%. Marine premiums decreased 11% due to the fall- 
ing off of war activities and consequent reduction in 
rates. Excluding marine, our reported losses increased 
1535 in number to a total of 35,259. The average fire 
loss reported was $306, an increase of $20 over 1944. 

(Continued on the next page) 
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EXECUTIVE COMMENT—Continued 


While losses have been heavier than we might have 
wished, the greatest contributing factor to our final un- 
derwriting experience has been the increase in our un- 
earned premium reserve. This went up 119.7% of our 
net premium increase and is occasioned by larger writ- 
ings of three and five year business. 

We have given much time and study to the creation 
of more uniform underwriting practices in our office, 
and are emphasizing the development of business from 
the more profitable classes and territories. We have 
voluntarily closed a number of agencies and terminated 
some reinsurance contracts which have proved con- 
sistently unprofitable. Our income from investments 
shows a moderate increase over the previous year, due 
to the fact that we had more money to invest. It is diffi- 
cult to obtain an adequate return in these days of low 
money rates. The average yield on the cost of our in- 
vestments is 3.46% against 3.59% a year ago. 

Favorable market prices during 1945 not only fur- 
nished us with generous appreciation in values but en- 
abled us to obtain handsome profits on the sale of secu- 
rities. We have followed a policy of lightening up on 
common stockholdings as the market advanced but 
even with sales of approximately $1,500,000 the value 
of our common stocks at the year-end was not appre- 
ciably changed from the previous year. For your two 
companies the actual market value of investments ex- 
ceeds the cost by $1,662,000 compared with $517,000 
a year ago.—H. W. Tomlinson, president, Agricultural 
and Empire State Insurance Companies. 
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HE substantial decline in underwriting earnings does 

not fully reflect the adverse change which has taken 
place in actual underwriting results during the past 
year. The 1945 underwriting gain was wholly due to 
the release of previously accumulated statutory liability 
reserves, hence our actual 1945 insurance operations 
were unprofitable and no income tax was incurred on 
the year’s operations. 

Based upon loss ratios utilizing “case” rather than 
“statutory” loss reserves, the automobile lines accounted 
for the bulk of the change, going from excellent earn- 
ings last year to a sizable loss in 1945. This change 
roughly coincided with the elimination of wartime re- 
strictions on driving with resulting increase in claim 
frequency. Lower automobile rates had been promptly 
put into effect by the company when driving restric- 
tions were instituted in 1942. These low rates became 
inadequate under current conditions of greatly rising 
claim frequency and higher costs (particularly in the 
repair of cars). Although rate increases were made 
at the end of 1945 they will not be reflected in earned 
premiums until late in 1946. The loss ratio for work- 
men’s compensation increased in 1945, reducing to a 
minimum the good earning we showed last year for 
this line. 

The current unfavorable underwriting trend is com- 
mon to the casualty business and was not unantici- 
pated ; it is due primarily to economic and social changes 
taking place at the present time. Five lines (automo- 
bile liability, automobile property damage, automobile 
collision, boiler and machinery. and plate glass), repre- 
senting 37.5% of earned premiums, showed loss ratios 
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on a “case” basis which indicated an underwriting loss. 
All other lines showed satisfactory loss ratios, though 
generally higher than in 1944, with the exception of 
the bonding lines whose loss ratio was as good as last 
year.—Charles C. Bowen, president, Standard of De- 
troit Group. 


* * * 


OTAL net premiums for 1945 were the largest in 

the history of our company. Losses incurred and 
expenses paid increased slightly in dollars, but our loss 
ratio decreased somewhat as did our ratios for general 
expenses and total expenses. The trend toward term 
business continues, as evidenced by the fact that the in- 
crease in the unearned premium reserve amounted to 
nearly twice the amount of the increase in net premium 
income. Obviously, this large increase in the unearned 
premium reserve precluded the possibility of a statutory 
net underwriting profit. Acquisition costs and certain 
other expenses must be paid out of (and deducted from) 
premiums received, while the unearned premium re- 
serve, according to the requirements of the State Insur- 
ance Departments, must be computed on the whole net 
premium in each instance before deducting any such 
expenses. Since the requirements in respect of the un- 
earned premium reserve on term business are very high, 
running up to 5/6ths of the full premium on 3-year 
business and 9/10ths of the full premium on 5-year 
business, any substantial increase in term writings ab- 
sorbs much more than the amount of net premium re- 
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tained after the payment of acquisition costs and certain 
other expenses. 

Our fire underwriting, of itself, contrary to the gen- 
eral trend, showed a more favorable loss ratio in 1945 
than in 1944. Windstorm losses continued high. In- 
creased cost of reconstruction, repairs and replacements 
due to losses from all sources is contributing to larger 
loss claims in dollars in proportion to the extent of phys- 
ical damage. The values now prevailing due to in- 
creased costs, in ‘time, should produce larger amounts 
of insurance and corresponding increase in premiums. 
Frequently, however, there is a lag in the recognition of 
increased values in respect of insurance on the part of 
property owners. A definite public relations program is 
in effect for the purpose of calling the attention of the 
insuring public to this situation and advising all prop- 
erty owners to check their insurance to make sure it is 
adequate and in keeping with increased values. We 
earnestly urge our stockholders to give attention to this 
development in relation to insurance on their own prop- 
erty and on those properties for which they may have 
responsibility, directly or indirectly, thus avoiding losses 
because their property is not adequately covered by in- 
surance. Unsatisfactory loss experience was sustained 
on our automobile underwriting. This was due largely 
to the increased cost of repairs and replacement of parts 
on cars currently in use, especially on collision losses. 
When the automobile industry has resumed full produc- 
tion and the inadequacy of present rates has been cor- 
rected (and steps are being taken in that direction), we 


(Continued on the next page) 
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EXECUTIVE COMMENT—Continued 


hope more favorable results can reasonably be expected. 
It is necessary for us to carry on through the present 
period of readjustment, and our underwriting of this 
class of business is receiving most careful attention. The 
results on our inland marine business are favorable. 


In my report of a year ago I referred to the 4 to 3 
decision of the United States Supreme Court, handed 
down on June 5, 1944, which declared insurance to be 
commerce under conditions constituting the bulk of 
our business interstate commerce and, therefore, amen- 
ble to the Federal Anti-Trust Laws. As predicted in 
that report, the federal Congress enacted a law (known 
as Public Law No. 15 and approved March 9, 1945) 
which embodies a declaration of policy to the effect 
that the continued regulation and taxation by the several 
states of the business of insurance is in the public inter- 
est and establishes a moratorium, until January 1, 1948, 
in respect of the application of the provisions of the 
Sherman Act, Clayton Act, Federal Trade Commission 
Act and Robinson-Patman Anti-discrimination Act to 
the business of insurance, except as to acts or agree- 
ments involving boycott, coercion or intimidation. An 
opportunity is thus held out by the Congress itself to 
the states and to the industry for the continuance of 
state regulation through the adoption on the part of the 
several states of appropriate legislation to that end. 
Both the insurance supervisory officials, through their 
association, and the industry, through its committees, 
have applied themselves to the task of formulating more 





| Cash in Bank and Office ............... $1,533,380.33 


*U. S. Government Bonds .............. 8,011,129.64 
i *Municipal and Listed Bonds ........... 399,345.48 
*Common and Preferred Stocks ......... 2,684,096.35 
**Stock—The Ohio Insurance Company. . 875,099.00 
i NIN MUNN 5 55 7 oo ot ca we vee. 28,510.42 
Real Estate (Book Value) .............. 108,621.42 
i Premiums in Course of Collection (Under 

i or rt Rc hey cays 1,500,755.05 
i ee SE et oe 27,104.57 
I Reinsurance Recoverable ............... 26,700.86 
| Other Ledger Assets ................. 125,525.76 


$15,320,268.88 


Holders Surplus $4,963,785.96. 





| 

| 

| . 

*Valuations on basis approved by National Association of Insurance Commissioners. If actual De- 


| 
| 
| ** This Company is wholly owned, operated and controlled by the Ohio Casualty Insurance Company. 





or less concrete suggestions for the consideration of the 
respective legislative bodies before whom this matter 
must come. On the whole, encouraging progress hag 
been made, but the subject naturally is a complex one 
and the results so far cannot be considered conclusive; 
however, it is engaging and will continue to engage the 
best attention and earnest efforts of both the super. 
visory officials and the executives of the industry for the 
purpose of preserving the system of state regulation 
under which the insurance business has developed and 
become such an important factor in the country’s eco- 
nomic structure—F. D. Layton, president, National 
Fire Insurance Company. 


* * * 


HILE our companies turned in a mixed under- 

writing performance in 1945, the over-all results 
were about as expected and on the whole are satis- 
factory. The underwriting results for our fire com- 
panies were unfavorable. This was inevitable, due to 
conditions affecting fire insurance, particularly the auto- 
mobile lines. These conditions are, of course, familiar 
to all underwriters. The effects of these burdensome 
conditions will be partially relieved in 1946 by rate in- 
creases that have been put into effect, but it is doubted 
that the increases, particularly as regards the automo- 
bile collision rates, will prove sufficient to compensate 
for the continuing high collision losses. Nor is the situa- 
tion as regards the automobile third party lines wholly 
satisfactory. It is true that shortly after V-J Day, 


| 

| THE OHIO CASUALTY INSURANCE COMPANY 
| HAMILTON, OHIO 

| FINANCIAL STATEMENT, DECEMBER 31, 1945 


LIABILITIES 
Reserve for Liability and Compensation 


STG =p Us a eee $2,498,763.72 
Reserve for Other Losses .............. 1,066,221.55 
Reserve for Unearned Premiums ....... 4,636,450.34 
NN ANE I ons etSete's ee oe 0 de 530,147.64 
Reserve for Current Expenses .......... 16,923.73 
Reserve for Reinsurance ............... 83,808.10 
ee, ETE TTL | ,687,953.80 
CAPITAL STOCK ......... $1,200,000.00 
EE corr as co tees 3,600,000.00 
SURPLUS TO POLICYHOLDERS ....... 4,800,000.00 


$15,320,268.88 


cember 3/st, 1945 Market Quotations had been used, the Assets would be $15,484,054.84 and Policy 
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for a PERFECT CONVENTION 
Suburban Chicago — or a 


Pe . 2. | 
HIGHLAND 
PARK ..:..s: 


One of America's top-flight, 
s: year-round Resort Hotels, 
; where conventions become a 
¥ delightful event . . . The Moraine fronts on 
Lake Michigan, is spread out over 14 acres of 
picturesque ravine land and has 250 rooms of 
graceful Georgian architecture. It inspires con- 
- centrated effort and is conducive of leisurely 
: living and .outdoor recreation. 

We can conviently care for groups up to 150 
persons. Conventioners are accorded guest 
membership in our popular Beach Club. 


Chicago is 32 minutes by fast transporta- 
tion. Inquiries are invited. Address same to 


HIGHLAND PARK, ILLINOIS 
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Reduce Fire Hazards With This 

Justrite Safety-Approved Flashlight 

—Ranks At Top For Long And 
Satisfactory Service. 


This new Justrite Service Flashlight 
No. 17-S has strongly molded plastic 
case that’s guaranteed against break- 
age. Uses 3 cells. Gives 1800 candle- 

wer beam. For larger spread beam 
it’s used with the Justrite Honeycomb Model No. 17-5 
lens to provide a circle of clear, even light 3 ft. in 
diameter at 8 ft. distance. Flashlight fits in palm of 
hand, stands on base, or attaches to belt with clip. 
To by Underwriters’ Laboratories, Inc., and 
by 








. S. Bureau of Mines. 
Immediate delivery! Ask your supply company about Justrite. 


JUSTRITE MANUFACTURING COMPANY 


2063 N. Southport Ave., Dept. C-7, Chicago 14, Ill. 
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SAFETY CANS »* 








when tire and gasoline rationing was lifted, the auto- 
mobile property damage and liability rates were in- 
creased. But, in common with many other company 
executives, I doubt that these increases have been com- 
mensurate with the losses arising out of a still mount- 
ing accident frequency, coupled with unparalleled re- 
pair and replacement costs. 

Casualty lines other than automobile have behaved 
relatively better. This, of course, is gratifying. Also 
it is in line with precedent; it is traditional that in a 
year when one class of insurance develops an excessive 
loss ratio other classes, due to factors which cannot 
always be readily appraised or understood, yield more 
nearly normal results—Lee Schleyer, president, Ameri- 
can-Associated Insurance Companies. 


* * * 


TATISTICS compiled by the National Board of 

Fire Underwriters indicate an increase in country- 
wide fire losses in 1945 over 1944 of approximately 
7%4% which experience was reflected in our fire under- 
writing results. The insuring of automobiles in 1945 
was more unprofitable than in 1944 due to accident fre- 
quency and to abnormally high repair costs. This trend 
will probably continue until such time as there is a 
reasonable distribution of new cars. Our marine opera- 
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tions were very satisfactory, but the profits of this de- 
partment were not sufficient to overcome the loss sus- 
tained in the fire and automobile departments. 

During the past year, your management has taken 
steps to expand the operations of the companies by 
making new connections, placing additional men in the 
field and by the opening of additional marine under- 
writing offices. The prospects of increased marine busi- 
ness are bright because of the expansion of our foreign 
trade anticipated during the next few years. 

As of January 1, 1946 the underwriting, reinsurance 
and loss operations of the two companies were pooled. 
It is anticipated this change will ultimately bring about 
some economies, simplify the handling and broaden the 
spread of the business of the two companies, thus per- 
mitting each company to share in the combined results. 
—D.C. Bowersock, president, Boston-Old Colony Com- 
panies. 


* * * 


OUR company, in common with the industry as a 

whole, experienced very large and numerous losses 

in its fire insurance operations and, in addition, its auto- 

mobile insurance business suffered unusually high 

losses. Until adequate housing is provided, thereby 
(Continued on the next page) 
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EXECUTIVE COMMENT—Continued 


relieving the congestion caused by multiple occupancy ; 
the depleted personnel and fire-fighting equipment are 
restored to normal; and fire prevention standards in 
our mercantile and manufacturing industries are re- 
stored to pre-war levels, or rates are charged which 
are commensurate with present day conditions; fire in- 
surance experience will probably not improve for some 
time. Production of new automobiles and the stabilizing 
of values of old cars should greatly benefit the loss 
experience of your company in this important segment 
of its business. 

The rate of return from the companies’ portfolio 
of securities continues to decline as a result of the 
generally lower returns available today from sound se- 
curities. The yield on the portfolio based on average 
market values last year was 3.1%, compared with 3.3% 
in 1944. The dollar amount of income has, however, 
increased in recent years due to the additional funds 
that have been available for investment from the ex- 
panding business.—-Peter J. Berry, president, Security 
Insurance Company. 


* * * 


UR 104th annual report a year ago touched on the 

effect of the Supreme Court decision declaring our 
business to be interstate commerce and therefore sub- 
ject to federal supervision. In March, 1945 Congress 
passed Public Law No, 15 which gave the insurance 
business and the states a breathing spell until January 
1, 1948, allowing each of the forty-eight states time to 
pass suitable rating and other necessary legislation, per- 
mitting supervision and taxing of our business by each 
state as in the past. Much effort by the industry and 
the Insurance Commissioners has been expended and 
definite progress has been made. 

Our premium income in 1945, all classes, was the 
largest in our history—an increase of 18%, which re- 
quires an increase in our unearned premium reserve. 
This reserve represents that portion of the premiums set 
aside to carry the liability for the time the policies are 
to remain in force. If a three-year policy has been in 
effect one year, then two-thirds of that premium is un- 
earned and must be kept in the unearned premium re- 
serve for the policyholders’ protection. However, the 
cost of acquiring the business and the expense of han- 








dling it were charged against the one-third we can 
credit to ourselves as earned. This treatment produces 
a “statutory” underwriting loss for the year which is not 
an unusual situation in a period of premium growth, 

Much of our business formerly written for a one- 
year term is being renewed for three or five years. This, 
as well as rising values, due to the fact that insurance is 
not usually reviewed except at policy expiration, which 
may mean a three- or a five-year lag, and even then insur- 
ance is rarely increased adequately. Nevertheless, when 
a loss occurs we pay on the basis of these greatly in- 
creased costs for repairs and replacements. As most 
losses are partial, such losses cost us more than the com- 
pensating premium, but the assured also suffers severely 
through inadequate coverage where the loss is total or 
where co-insurance is applicable. 

Automobile premiums increased substantially but 
again losses were severe . the cost of labor and 
parts affecting the loss cost. The increasing age of cars 
and the end of gas rationing were an influence on loss 
frequency. Our inland marine premiums showed the 
largest percentage increase, and produced an entirely 
satisfactory result—J. F. Gilliams, president, Camden 
Fire Insurance Company. 


CONVENTIONS AHEAD 
MARCH 


4 Pittsburgh Insurance Day, sponsored by the Insurance Club 
of Pittsburgh, Hotel William Penn. 


6-7 Fire Underwriters Association of the Pacific, annual meeting, 
Fairmont Hotel, San Francisco, California. 

11-13 American Management Association, Insurance Conference, 
Hotel New Yorker, New York. 

16-17 Insurance Women of the Northwest, regional convention, 
Curtis Hotel, Minneapolis, Minnesota. 

APRIL 

1 - 2 Missouri Association of Insurance Agents, mid-year meeting, 
Hotel Statler, St. Louis. 

10-!! Texas Association of Insurance Agents, annual convention, 
Driscoll Hotel, Austin. 

17-18 Minnesota Association of Insurance Agents, mid-year meet- 
ing, Nicollet Hotel, Minneapolis. 

17-18 Ohio Association of Mutual Insurance Agents, annual meet- 


ing, Columbus. 


Miarsn «& MSLENNAN 


INCORPORATED 





INSURANCE 





Federal Reserve Bank Building e 


164 West Jackson Bivd., Chicago 4 
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“HELLO... 


Mr. INSURED 
This is your FIRE 
INSURANCE Man 


—just wanted to remind you that 
property values have been going 
up steadily these past months. I'd 
like to suggest checking your 
values against your present in- 
surance to make sure you're 
adequately covered. Tomorrow 
morning? Fine —I'll be there!” 





















T’S SO EASY, so profitable—and so just criticism to our entire industry. 
| important to the entire fire insurance It’s up to us all, companies and agents, 
industry and the agency system to keep to accept full responsibility for the pro- 
property values and insurance coverage tection of our insureds . . . to deliver 
in balance these fast-moving days... a service of such high standard that the 
golden opportunity to prove that “Serv- insurance industry and the agency sys- 
ice is what we sell!” But more — it’s an tem will continue as irreplaceable fac- 


opportunity that, neglected, can bring tors in the economic life of the nation. 


This message is published by the GENERAL AMERICA COMPANIES as part 
of General of America’s effort to keep itself and its agents alert and on guard 
against an admittedly critical situation. We will continue to exert every effort 
toward keeping property values and insurance coverage in balance. 


GENERAL INSURANCE COMPANY OF AMERICA 
GENERAL CASUALTY COMPANY OF AMERICA 
FIRST NATIONAL INSURANCE CO. OF AMERICA 


H.K. DENT, President... Heme Office: SEATTLE 


“The Capital Stock Company of Preferred Risks” 


RANCH AND SERVICE OFFICES IN PRINCIPAL CITIES THROUGHOUT THE UNITED STATES © CANADIAN DEPARTMENT, VANCOUVER, B. C. 
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PACIFIC: EMPLOYERS 
INSURANCE COMPANY 


LOS ANGELES, CALIFORNIA 
A CALIFORNIA STOCK COMPANY 





CONDENSED FINANCIAL STATEMENT 
As of December 31, 1945 


ASSETS 
a a ee skis dose ae td oa eeibeunnenes ene $ 3,748,395.03 
PreMIUMS IN Course OF COLLECTION (under 90 days) ...........eeeeeeeeseees 1,952,291.06 
ee a 55 a ails dhe inre 46 0 U sn bbses 60,56 bien.ce nee nebes 9,497,025.78 
IE a RE Cee re ee en ee 21,220.00 
a sa sits SAK SOs ob0b8 Cos da ESe Cee C RSC 273,032.00 
EEL TIES SE SEE ET ED PO ee ee eee eee 33,339.48 
Due From Retns. COMPANIES AND OTHER ASSETS .........0ccecsccseccccccceees 21,440.00 
do Al eee eke a6 keds cove oad besGEC OCIS age OR seoe 79,019.00 
I tos a sg Ube ee 6 baba one ee ae te bweennes $15,625,762.35 
LIABILITIES, RESERVES, CAPITAL AND SURPLUS 
LecaL Reserve FOR OUTSTANDING Losses AND Loss EXPENSE............-.++-- $ 9,148,935.43 
SNE, BOR TISAI PINUS oo i6.0 ois 0 ccccccvcwvecssecacesvccsececceses 2,485,260.00 
COMMISSIONS ACCRUED ON PREMIUMS IN COURSE OF COLLECTION............-- 347,198.16 
RC iia Ni te oe yee aN Wied < Vathees seb awiKisie Sho teeneeseus 504,627.10 
I eee ee rt ee le Sa ws maken aces oe tee ne 182,366.26 
RESERVE FOR PoLticyHoLperRS’ DivipENDS DecLARED AND UNPAID .............2+++ 754,171.34 
NE A OT CS a LEE OD Ay $13,422,558.29 
i ED 8s snc ctu sand eenbies sbae desde eeneebeen ter $1,000,000.00 
TSB ated hk 55 00s bie Gieasd Sh. 0+ cclom <Gse he WM a wknd we 4 eS eee 1,203,204.06 
ee ee SIE 215 5. 5s sadn e cchseugnecmuthen'se ae eeieauaddee sland 2,203,204.06 
Torat Liasiuities, RESERVES, CAPITAL AND SURPLUS...........0eeeeeeeee $15,625,762.35 


OPERATING STATEMENT 
January 1, 1945 to December 31, 1945 


REVENUE 
NN SI a acing wuleb edo ywlewidl keam inne $12,099,543.25 
Less INCREASE IN OVERDUE PREMIUMS ............ccccccceeeces 43,980.55 
IS SIN) 9 Do, F Pale sd co dn clns'eee so wsusewpadecweneree $12,055,562.70 
ee I ig os og ddan wo db shade eeenbWoue doen euedeceneseee 202,070.07 
I NE ooo sa ss crewa'isidind Ob sad ume dn-enibns shebwdeed ess $12,257,632.77 
LOSSES AND EXPENSES 
Ratio to 
Earned Premium 
PI CIID, oo. os. ss.cres.vicuicbie'seeaceesdw eases (45.0%)  $5,444,686.56 
Net Loss Expenses INCURRED ............020eccececeees ( 9.3%) 1,126,271.64 
Net UnperwriTinG Expenses INCURRED ............... (26.4%) 3,191,959.20 
FeperAL INCOME TAXES INCURRED .............ceeeees ( 1.9%) 230,791.40 
Peew Doeees am Tepanens TMCURRED «joc. osc ccc ciccc ccscccccdcccccercces $ 9,993,708.80 
POCRCUNUOGNEED “TUIVENEIUD ERCOMEED 26 ccc 5c vided c decvcccecdscvcrecccsess 2,001,050.20 
EN eM Cre ee eee SOG Zh apg aus tinea ds wie wade shew hires ven aoe $11,994,759.00 
EEE EE ne OE Oe eS ee Fae $ 262,873.77 


Bonds and stocks owned are valued in accordance with requirements of California State Department 
and National Association of Insurance Commissioners. Cash and securities carried at $8,645,737.17. 
n the basis of December 31, 1945 market quotations for all bonds and stocks owned, this Company’s 
“aoe would be increased to $15,805,446.57 and surplus to policyholders would be increased 
0 $2,382,888.28. 
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HE man who buys a quality prod- 

uct soon forgets that he paid 
more for it and remembers only the 
satisfaction it gives him. Just as the 
man who buys the substitute regrets 
it ever afterward, so the man who 
buys a quality article will be a life 
long booster for the man who sold it 
to him. Quality is the strongest 
I] backing you have. 
Quality means repeat orders. It 








means trade that stays with you 
year in and year out. It means that 
you will be able to hold what you 
have and add to it. In short, it 
means enduring success, and not 
Hisuccess built upon the quicksands 
Hof here-today-and-gone-tomorrow 
| customers. 


Quality a Force for Success 


why quality is such a great force 
for success in sales work. Were it 
not for quality there would be no 
lasalesmen, as we understand the 
Wword in its modern sense. If every 
brand of shoes were made to the 
same specifications all that a manu- 
facturer would have to do would be 
to send out a price list. If his prices 
were lower than those of his com- 
petitors then he would get the busi- 
ness. It would be a simple matter. 

But the moment one manufac- 
turer decides that by using a better 
grade of leather his shoes will give 
treater satisfaction and he must 
tharge more for them, then he must 
use salesmen to explain to the deal- 
trs how the higher priced shoes will 
gjwear longer and make satisfied cus- 


H} It is not difficult to understand 
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GALEF 


HOW TO SELL QUALITY 


Condensed from book by J. C. Aspley. 
Published by the Dartnell Corporation 


Price is the poorest argument that 
can be used in selling, because an 
article sold:at a price usually has no 
other argument tn its favor—H. W. 
Dutton. 


tomers for him. 
explanation is convincing then the 
dealer will pay the extra price to 
get the better leather in the hope 
that his customers in turn will be 
better satisfied. 


Quality Means Satisfied Customers 


So you see that quality is synony- 
mous with satisfied customers, and 
we all know that the product which 
gives the most satisfaction in the 
long run is the easiest to sell. 

“A merchant’s natural instinct to 
buy as cheaply as possible often 
throws us off the right track and 
leads us along the line of least re- 
sistance,” says one official of the 
National Cash Register Company. 
“Very often a merchant will say 
that he wants a cheap cash register. 
We take his word for it and show 
him a cheap second hand one, which 
in many cases is not in keeping with 
the size of his business or the needs 
of his store. I have learned to abso- 
lutely disregard the merchant’s re- 
quest for a cheap machine. 

“T first find out his needs and 
then endeavor to show him how the 
‘cheapest’ machine would by all 
means eventually become the “dear- 
est.’” This official has put his 


If the salesman’s.- 


GLANTS 


from other Fields 








finger on a weak point of many 
salesmen. They would rather make 
a quick easy sale than take a little 
more time and consummate a sale 
that would mean more to both them 
and to the buyer. When a buyer 
realizes that you are going to some 
trouble to find out how many clerks 
he has, the amount of business han- 
dled, and other details so as to be 
able to make a recommendation of 
the machine that is actually suited 
to his needs he is apt to forget 
“cheap machines” and buy a ma- 
chine that is a credit to his store. 


Customers Will Pay for Quality 


The big trouble with most of us 
is that we get an idea into our heads 
that our customers won’t pay the 
price, and feeling that way, it is 
not at all surprising that they won’t. 
Let this fact sink in: There is no 
such thing as a customer who won’t 
pay the price if ¢he salesman knows 
how to sell quality. 

A very good illustration of this 
truism is revealed in the experience 
of a clothing salesman a few years 
ago. A dealer in his territory asked 
permission to return a number of 
high priced suits which had been 
sent to him for his annual style show 
on the grounds that the garments 
were too high priced for his trade. 
The salesman had heard that old 
chestnut hundreds of times before. 
He knew when a dealer talked about 
prices being too high for his trade 
that the trouble was with the dealer 
and not with the trade. So he paid 

(Continued on the next page) 
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him a visit. “Give me a chance,” said 
he to the dealer, “and I’ll demon- 
strate to you that there is just as 
much demand as ever by your trade 
for quality merchandise.” 

So the dealer, with nothing to 
lose and much to gain, gave him a 
chance. 

Pretty soon a woman came into 
the store to buy a suit. Without 
making the mistake of prematurely 
asking her how much she wanted 
to pay for it, the salesman had her 
try on one of the most expensive 
garments in the line—a beautifully 
embroidered tricotine model. It 
fitted the customer to perfection. 
She was delighted with it. 


30 as TO eMmpnasize tie Veauly auu 
elegance of this garment, the sales- 
man showed her next one of the 
lower priced suits, a simple serge 
model. But once she had seen her- 
self in the first garment she could 
not be satisfied with anything else. 
She was shown one or two other 
quality suits so that she could not 
be limited in her choice, but she 
agreed that no matter what it cost 
she must have the better suit. 

And she bought it, paying nearly 
twice as much as the dealer claimed 
the average woman would spend on 
a suit this year. 

“All right,” you'll say. “But she’s 
an exception.” That’s the very 
point. How can you tell which buy- 
ers are the exceptions, or how much 

















EVERY 3 SECONDS 


SOMEONE IS KILLED, 
MAIMED OR INJURED 
BY AN ACCIDENT! 


pay unless you 








Accidents are preventable—and very 
costly. Let SAFETY ENGINEERING show 
you how to guard against them. 


Every alert insurance and business ex- 
ecutive who desires to contribute to safe 
working conditions, has two main objec- 
tives in mind:— 


l. To safeguard the employee. 


2. To save money. 


SAFETY ENGINEERING, pioneering in 
safety and accident prevention since 1901, 
gives definite and practical suggestions 
and methods toward preventing accidents. 
The inevitable cost of carelessness and 
lack of safety knowledge is—accidents— 
injuries—death! 





SAFETY ENGINEERING 


$3.00 A YEAR 
A DIVISION OF ALFRED M. BEST CO., INC. 
75 FULTON STREET NEW YORK 7, N. Y. 





























do a little exper. 
menting in salesmanship? 

A salesman for the H. D. Le 
Company, manufacturers of union. 
alls, has a plan that is very good 
for proving quality. He has three 
swatches of an inferior cloth such 
as is found in competitive garments, 
one swatch which has been washed 
once, another twice and the other 
three times. He will then have three 
more swatches of his own fine qual- 
ity material which have been syb- 
jected to the same number of washes 
in the same laundry. 

With these swatches he is able 
to show the dealer that the higher 
priced material retains its color, He 
can also measure up for the dealer 
the smaller shrinkage in the higher 
priced material and can build up 
around these proved points his pic- 
ture of satisfied customers—and all 
that this means in the way of local 
prestige, insurance against returned 
goods, the loss of customers to com- 
petitors, etc. There is hardly a 
thing sold that cannot be demon- 
strated in some way if the man who 
is selling it will only think hard 
enough. 


Talk Quality to Makes Sales 


The same principle of quality 
holds good in selling everything— 
you will get there much faster by 
talking about the effects of quality 
rather than the particular ingredi- 
ents and materials which compose 
the quality. No doubt you have 
heard this a great many times be- 
fore. It is the dominant idea in 
many of our larger sales organiza- 
tions, but you would be amazed to 
stand beside the desk of the aver- 
age purchasing agent and see how 
one man after another will come in 
and talk about the wonderful iron 
and wood that his stuff is made of. 
What does a buyer care about what 
it is made of? What he wants to 
know is what it will do. 

Salesmen should also remember 
that purchasing agents make their 
living on the lower prices they can 
squeeze out of sellers. They are 
adept at the fine art of preying on 
the fears of order-hungry salesmen. 
In selling this type of buyer it is 
often a question of which is the 
better salesman, the seller or the 
buyer. When the salesman gets his 
price he sells the purchasing agent. 
When the purchasing agent gets 
what he wants at his price he does 
the selling instead of the salesman. 

Austin A. Breed, president of 
the casket manufacturing firm of 
Crane and Breed, tells a story on 



















one of his salesmen which shows 


how it is possible for a buyer to sell 
Le | 3 salesman without the salesman 
nion. | €Ver, knowing that he is being sold. 
Zo0d The salesman was sent to see a 
three certain customer who was repre- 
such sented to be in the market for a 
ents large purchase. The buyer had also 
shed written two other concerns to have 
other salesmen call, especially requesting 
three | that they call at a designated hour. 
qual- After the three competitors had 
sub | 2 chance to cool their heels in the 
ashes outside office and work up their 
anxiety and fear as to what the 
other fellow would do, the buyer 
able } ad them shown into separate rooms. 
igre To each man he gave a copy of the 
an specifications. “Now,” he said, “get 
iat busy and figure out the best price 
d that you can make me on this ma- 
UP | terial.” 
dal In a half hour he sent the office 
local boy around to collect the bids. He 
aan then personally went to each sales- 
com | an and said: “I believe you will 
i have to do better. Go over your fig- 
“y 4) ures again.” 
‘i The buyer sent the office boy 
hard around three times after that, re- 
arc | turning the last bid but saying noth- 
ing. One of the salesmen threw up 
his hands on the fourth round, 
¥s another on the fifth. But the third 
salesman, who did not know that the 
_ | others had left, reduced his bid two 
— more times before it was accepted. 
~ 2 Fear Ruins Sales 
gredi- In this case the buyer had not 
npose | told a deliberate lie. He had simply 
have | staged the scene and left it for the 
s be-] fear-thoughts of the salesmen to do 
ca i) the rest. All he had said was: “I 
imiza- | believe you will have to do better,” 
ed to} and he said that only once. Yet it is 
avet- | safe to say that both of the defeated 
; how | salesmen returned to their manager 
me i} and tried to convince him that it 
| iron | was impossible for them to get busi- 
de = ness when their prices were so high! 
what} Too much emphasis cannot be 
its tO} placed on the importance of keep- 
ing fear away. Blind, unnecessary 
ember} fear has ruined more promising 
their} salesmen than all other causes com- 
y can} bined, except sheer laziness. Jock 
y ate} Hutchinson, the great golf player, 
ag on} once told a man who asked him 
smen.} what he could do to improve his 
It 18] game that the most important thing 
is the} was to keep his eyes on the ball 
r the} and forget his rival’s score. The 
ts his} golf links are full of players who 
agent.| are really excellent players if they 
, gets} could only keep from getting rattled. 
> does} The same is true of salesmanship. 
sman.}| Keep fear away and your success is 
nt of} assured. ; 
'm of ace Ce 4660 Ravenswood 
ry on 
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6-in-1 Policy 
for Broadened Insurance 

under the 
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Our 6-in-1 Automobile Policy protects against the 
six principal hazards facing car owners: FIRE, 
THEFT, COLLISION, BODILY INJURY, PROP- 
ERTY DAMAGE, and MEDICAL EXPENSE. Only 
one premium for all coverages — one amount that 
can be included in the financing under the Bank and 


Agent Auto Plan. It simplifies the plan. 


The 6-in-1 Policy is featured in our advertisement 
appearing in March and April issues of general, 


business and banking magazines. 


For information and selling suggestions, address: 
Manager, Agency & Production Dept., American 
Surety Group, 100 Broadway, New York 5, N. Y. 


AMERICAN SURETY COMPANY 
NEW YORK CASUALTY COMPANY 
SURETY FIRE INSURANCE COMPANY 


100 Broadway, New York 5 
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Difly-Follh 


Gruul Sraloment 


DECEMBER 3:1, 1945 


ASSETS 
United States Government Bonds . $12,668,120.08 
State, Municipal and other Gov’t Bonds. —_ 597,237.16 
OS Gre a ae er 14,609.70 
Public Utility Bonds . . . . . . . 304,833.36 
Preferred and Guaranteed Stocks . . . 3,294,855.00 
Common Stocks . ..... =. . . 6,424,807.00 


Tora, BoNnDs AND Stocks . $23,304,462.30 
Cash in Banks . $1,777,537.05 
Cash in Offices . . . . 32,356.25 1,809,893.30 


Premiums, not over three months due . 212,269.41 
Ce a ae eee eee 54,405.04 
ee ee eee 397,146.25 
Post War Refund—Excess Profits Tax. . 244,409.23 


Tora ADMITTED ASSETS . $26,022,585.53 


LIABILITIES 
Reserve for Unearned Premiums . . $ 3,616,249.73 
Reserve for Losses and Claims . . 3,535,485.16 
Reinsurance Reserves . . . . . . . 2,313,276.09 
Funds held under Reinsurance Treaties. 885,532.01 


Commissions and Accounts Payable . . 357,630.15 
Federal, State and Other Taxes. . . . 575,595.70 


Torar LiaBiities . . . . $11,283,768.84 
Capital Liabilities: 
Voluntary Reserves: 
Contingencies . . $1,250,000.00 
Security Fluctuation 2,318,955.19 
Post War Period . . 244,409.23 


$3,813,364.42 
Capital PaidIn . .  2,000,000.00 
Surplus ... . . 8,925,452.27 


Surplus to Policyholders 


- 14,738,816.69 
+ + «+ $26,022,585.53 





Tora LiaBILITIES. . , 


Bonds and Stocks are valued in accordance with requirements of the State of New York Insurance Depart- 
ment. On the basis of December 31, 1945 market quotations for all bonds and stocks owned, this company’s 
Total Admitted Assets and its Surplus would be increased bv $393,488.12. Securities carried at $1,142,714.49 


in the above statement are deposited as required by law. 


This statement does not reflect a claim in the amount of $148.275.93 which has been filed for refund of 1943 
Federal excess profits tax under carry-back provisions of ‘The Internal Revenue Code. 





A. M. ANDERSON 
J.P. Morgan & Co., Incorporated, New York 


PERCY CHUBB 2nd 
Chubb & Son, New York 


PRESCOTT S. BUSH 
Brown Brothers Harriman & Co., New York 


CLINTON H. CRANE 
President, St. Joseph Lead Co., New York 


D. ROGER ENGLAR 
Bigham, Englar, Jones & Houston, New York 


WILLIAM A. HAMILTON 
Hamilton, Ont. 


Dnoclows 





JOHN T. JONES 
Vice-President, New York 


EMORY S. LAND 
President, Air Transport Association, Washington, D. C, 


JUNIUS L. POWELL 
Chubb & Son, New York 


GEORGE H. REANEY 


President, New York 


REEVE SCHLEY 
Vice-President, Chase National Bank, New York 


CARROL M. SHANKS 
President, Prudential Insurance Co, of America, New Jersey 


HENDON CHUBB, Chubb & Son, New York 





UNITED STATES GUARANTEE COMPANY 


NEW YORK CITY 


FIDELITY 


SURETY 


CASUALTY 


Aviation Insurance through Associated Aviation Underwriters 
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QUIZ oF the MONT. 








EDITOR'S NOTE 


The following questions and answers have been prepared by 
Warner C. Danforth of the Employers Group to give agents a clearer 
understanding of the National Standard Automobile Liability policy 
contract. They are not to be construed as answers to specific claim 
questions. Each claim, as it arises, has its own individual set of cir- 
cumstances which might, in some cases, change some of the answers 


R. AND Mrs. Fussy and their 
three-year-old darling daugh- 
ter are riding in the family car. 
Mother’s little darling wants to 
stand up in the seat and in order to 
stop her from fussing she is allowed 
her own way. Father suddenly puts 
on the brakes and the little darling 
is thrown against the windshield 
which causes head injury. Would 
this be covered under the Medical 
Coverage carried by Mrs. Fussy? 
It would be covered under cover- 
age “C” of the policy. 


Assault and Battery 


Mr. “Quick Temper” has a minor 
accident with another car. He gets 
out to see how much damage was 
done and the other driver criticizes 
the way he drives. One thing leads 
to another with the result that Mr. 
“Ouick Temper” lets the other 
driver have a right to the nose and 
a left to the jaw. Later Mr. “Quick 
Temper” is sued for personal in- 
juries. Would he be covered under 
the policy? 

No! Condition of the policy 
reads, ““Assault and battery shall be 
deemed an accident unless com- 
mitted by or at the direction of 
the insured.” 


Trailer Coverage 


Mr. Thrifty has a trailer designed 
for use with a private passenger 
automobile. He uses it to carry his 
personal effects from his home to 
his summer camp. Would this 
trailer be covered under his automo- 
bile policy? 


FOR MARCH, 1946 


Such insurance as is afforded by 
the policy for bodily injury liability 
and for property damage liability 
with respect to a private passenger 
automobile applies also to a trailer 
not described in the policy while 
used_with such automobile, if such 
trailer is designed for use with a 
private passenger automobile and is 
not a home, cabin, office or store, 
product or process display, demon- 
stration or passenger trailer. 


Named Insured 


Mr. “Carelessness” gave — per- 
mission to his cousin to use his car. 
As the cousin was not familiar with 
the car Mr. “Carelessness” stood in 
front of the car in order to direct 
his cousin in backing it out of the 
garage. As the cousin started the 
car it happened that it was in gear 
and it crushed Mr. “Carelessness”’ 
against the wall of the garage. Mr. 
“Carelessness’ Estate brings suit 
against the Insurance Company 
which had the insurance on Mr. 
“Carelessness’ automobile. Could 
they collect under the policy? 

No, Insuring Agreement three 
definition of “Insured” states “that 
the insurance with respect to any 
person or organization other than 
the named insured does not apply 
to injury to or death of any person 
who is a named insured.” 


Trip Coverage 
Mr. and Mrs. “Always-on-the- 


go” have their car covered by the 
National Standard Automobile Lia- 





bility Policy. They plan to take a 
trip to Mexico, Panama Canal Zone, 
Cuba, and Porto Rico. They will 
take their automobile with them. 
They ask their agent if their car 
would be covered for this. entire 
trip. 

The policy would cover the Canal 
Zone and Porto Rico and between 
ports of the United States and its 
possessions. The policy would not 
cover them in Mexico or Cuba un- 
less additional protection was taken 
out. A separate policy by a Mexican 
Insurance Company would be 
needed for coverage in Mexico. 


Private Livery Use 


John Goodfellow, whose occu- 
pation is drug clerk, has a private 
passenger car covered for business 
and pleasure. He lives in a small 
town where there are no taxis, so 
occasionally he uses his car for pri- 
vate livery purposes. One Sunday 
while driving with his wife, an ac- 
cident occurs and he ts sued. Does 
the policy cover him in this case? 

The accident would be covered 
since the car was being used for 
pleasure purposes. The policy is void 
when the car is used for private 


livery purposes. 
Garage Door Damage 


Mr. Doe pays $5.00 a month to 
keep his car in a single stall garage, 
located next door to his home. One 
day Mr. Doe’s wife who like all 
women has difficulty with going in 
and out of garages backs into the 

(Continued on the next page) 











Quiz of the Month—Continued 


door. Is the damage done to the 
garage door covered under the pro- 
perty damage liability of the auto- 
mobile policy? 


The damage to the garage door 
used by the Doe’s would not be 
covered, as it would be property 
rented to and in the care, custody, 
or control of the Assured. 


Injury to a Servant 


Mr. Jones has a domestic servant 
who is riding in the back of his 
car with his children as he is taking 
them to school. An accident occurs 
and the domestic servant is injured. 
Is Mr. Jones covered under his 
automobile policy for injuries to 
such persons? 


Exclusion (D) under the policy 
excludes employees of the insured 
while engaged in the employment 
other than domestic employees, or 
while engaged in the operation, 
maintenance or repair of the auto- 
mobile. As this is a domestic em- 
ployee and not engaged in the re- 
pair, maintenance, or operation of 
the auto, Mr. Jones would be cov- 
ered under his policy. 


Newly Acquired Automobile 


Mr. “Forgetful” has automobile 
liability and property damage insur- 
ance on his 1940 Ford sedan. He 
has the opportunity to trade it for 
a 1942 Ford sedan and the transfer 
is made; he forgets, however, to 
advise his insurance agent that he 
has sold the car covered by the 
policy. Three weeks after the change 


was made Mr. “Forgetful” has a 
bad accident which he reports to 
his insurance agent. The agent tells 
him he has no coverage under his 
policy because he had neglected to 
advise the agent or the company 
to change his policy to cover the 
1942 Ford sedan. Is the agent 
right? 

No! Insurance Agreement VII 
states that the assured has automo- 
bile insurance for newly acquired 
automobiles provided notice of the 
change is given within 30 days after 
the transfer. 


Medical Expenses 


Dr. Sawbones is treating a patient 
who was injured while riding in an 
automobile where the owner carried 
Medical Coverage “C”. The doctor 
wants to know if crutches and braces 
are included under this section of 
the policy? 

Yes, all necessary medical ex- 
penses up to the limit as carried 
under Coverage “C”. (Medical 
Payments). 
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INSURANCE COMPANY 
99 JOHN STREET NEW YORK 7, N. Y 








MULTIPLE LINE BILLS IN- 
TRODUCED IN NEW YORK 


SE Rolin line underwriting 
bills have been introduced in 
the New York State Legislature 
which follow closely the recom- 
mendations of the Multiple Line 
Underwriting Committee under the 
chairmanship of John A. Diemand. 
The New York bills were introduced 
by Senator Coudert, chairman of 
the Senate Banking Committee and 
are sponsored by Risk Research In- 
stitute, a national association of in- 
surance buyers. Should these bills 
be adopted, they will not abrogate 
the so-called “Appleton Rule” but 
will render it far less oppressive and 
nake effective similar multiple line 
egislation adopted in Massachusetts, 
New Jersey, Pennsylvania and North 
Carolina and permit much wider use 
of broader charter powers granted 
in years past by many other Ameri- 
can states and most foreign coun- 
tries. 


The measures, as introduced, pro- 
vide that any fire or casualty com- 
pany: (1) May issue personal prop- 
erty floater policies provided it 
meets the minimum financial re- 
quirements as respects fire compa- 
nies. (2) May underwrite full cov- 
erage automobile or aircraft policies 
provided it meets the minimum 
financial requirements as _ respects 
liability insurance. (3) May rein- 
sure risks of every kind or descrip- 
tion (except life insurance and an- 
nuities) provided it maintains a sur- 
plus to policyholders of not less than 
$1,500,000. (4) May write any and 
all kinds of insurance (except life 
insurance and annuities) on risks 
outside of the United States. 
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FINANCIAL STATEMENT 
December 31st, 1945 




















ASSETS 

ce ee ee ee ee re ee ee ee ee 
Investments: 

Bonds of United States Government. . $11,438,768.36 

pS ree aes ee 1,456,194.54 

ee © ee ee te ge 7,148,232.00 

Comesen Seotks . . . s « § HAST 31,492,424.85 
Capital stock of National Surety Marine Insurance Corporation, 

a wholly owned subsidiary . . . en 2,172,903.54 
Premiums in Course of Collection, Not over 90 Days Ses eS 1,502,980.65 
Accrued Interest . .. Eo re ge Beery 44,418.02 
Reinsurance and Other Accounts ceili ee eae 54,060.97 
Home Office Building . Se Lean en 500,000.00 

TOTAL ADMITTED ASSETS Pees woo oo ee 

LIABILITIES, CAPITAL AND SURPLUS 

Reserve for Losses and Loss Adjustment Expenses. . . . §$ 4,169,253.28 

Reserve for Unearned Premiums ee crher Sag lacs Oe 8,599,100.66 

Reserve for Commissions, Expenses and Saas Sa eres 1,984,843.07 
Capital Stock . ., ae; 

Voluntary Reserve for Fluctuations i in 

SEEDS a Sag ee 4,278,021.37 
Surplus... eee oy 17,517,803.30 

Surplus to Policyholders je ee Sr eee Pee fF : 24,295,824.67 

eee 3. oo Se fee es See cane. 2. eee 








Investments are carried on the basis prescribed by the New York Insurance Department— 
bonds being carried at amortized or investment values and stocks at values based on rates 
promulgated by the National Association of Insurance Commissioners. If investments were 
carried at the December 31st, 1945 market quotations, total assets, voluntary reserve for 
fluctuations in security prices and surplus to policyholders would be increased by $470,939.43. 


Bonds carried at $1,155,500.00 are deposited as required by law. 















































ASSETS 
Cash in Banks and on Hand ——_ 
United States Government Securities 
Corporate and Other Bonds 


Preferred Stocks 

Common Stocks . ’ 
Interest Due and Accrued . . 
Premiums in Course of Collection 
Other Admitted Assets 


Total Admitted Assets . 


LIABILITIES 


Reserve for Claims and Claim Expenses. 
Reserve for Unearned Premiums 
Reserve for Commissions . 

Reserve for Taxes ; 

Reserve for Accounts Payable 

Other Liabilities 


Voluntary Reserve for Contingencies $2,219,725.65 
. +. «  <.% &.e 6 > 1,000,000.00 


Seve + lt ws tlw tlw tl [CURSO 
SURPLUS TO POLICYHOLDERS .... . 


FINANCIAL STATEMENT 


December 31, 1945 


$ 1,194,127.45 
8,871,644.81 
715,102.13 
925,008.00 
1,513,190.00 
48,135.05 
1,540,996.78 
66,092.30 











$14,874,296.52 


$ 5,834,418.24 
3,711,982.84 
313,422.00 
177,000.00 
95,000.00 
22,747.79 


$10,154,570.87 





. $ 4,719,725.65 





$14,874,296.52 


Securities carried at $677,716.23 in the above statement are deposited as required by law. 
Bonds and stocks valued on the basis prescribed by the, New York Insurance Department. 


On the basis of December 31, 1945 market quotations for all bonds and stocks owned, this 
company’s total admitted assets would be increased to $15,441,176.58 and the voluntary 
reserve for contingencies, including fluctuations in market values of securities, to $2,786,605.71. 





EAGLE INDEMNITY COMPANY 


Incorporated 1922 


150 WILLIAM STREET, NEW YORK 8, N.Y. 


A STOCK COMPANY ORGANIZED UNDER THE LAWS OF THE STATE OF NEW YORK 
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RECENT DEVELOPMENTS 


Aetna Fire Group: B. J. Tennyson 
now is agency supervisor for the Aetna 
(Fire) and its fire company subsidiaries, 
having succeeded Lester C. Layman who 
was advanced to the position of general 
agent. Warren L. Wright, formerly 
special agent, has been promoted to the 
position of New Hampshire state agent 
for the fire companies of this group. 


kk 
Aetna Life Affiliated Companies: 


The following elections were announced 
in the Aetna Life, Aetna Casualty and 
Surety and Automobile Insurance Com- 
panies: H. E. Wright auditor; A. H 
Moses, assistant treasurer and cashier; 
L. E. Ames, cashier; F. E. Provost, as- 
sistant auditor. Other elections were: 
Aetna Life: Dr. Brandon, as- 
sociate medical director; E. H..Warner, 
manager, mortgage loan department; G. 
A. Lawton, field supervisor. Aetna Casu- 
alty and Surety: A. E. Waite, secretary, 
compensation and liability department; 
Dr. R. E,. Swarts, assistant surgical di- 
rector. 

Early last month Edward N. O’Beirne, 
Jr, was appointed superintendent of 
agents in the southern fire department 
of the Automobile and Standard Fire 
in Atlanta. Prior to his entry into naval 
service he had been special agent for 
the companies in Tennessee. 


xk * 


American Insurance Group: Carl T. 
Wagner, recently discharged from the 
Army, has returned to this group as spe- 
cial agent in eastern Pennsylvania. Spe- 
cial Agent Paul P. Jones, who has been 
covering both eastern and central Penn- 
sylvania, will now devote his time to 
central Pennsylvania exclusively. Ne 

Raynolds has been appointed marine spe- 
cial agent to be associated with A. J. 
Cullen in the group’s Philadelphia Service 
Office. Mr. Raynolds will assist in pro- 
duction and service work. 


x ** 


American International Underwriters 
Corp.: Effective February 1, Robert G. 
Bodet was elected vice president of this 
organization. Mr. Bodet previously 
served as foreign supervisor of the Home 
Insurance Company and its affiliated 
companies. 


x * * 


Association of Casualty and Surety 
Executives: The bureau announced the 
reopening of its San Francisco Field 
Office, January 28. Robert D. Penn was 
eeptetee special agent in charge of this 
office. 
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IN THE FIELD 


Atlantic Mutual: William C. Stark- 
weather has been apointed manager of the 
company’s New Haven office, succeeding 
Garner W. Brown who was named branch 
manager of the Boston office. 


x kk 


Commercial Standard: Recent return- 
ees from the service are: James W. Jor- 
dan, manager claims department, home 
office; Yeo. 2/c Clarence Kelly, under- 
writing department, home office. 


xk*kwk 


Continental Assurance: David G. Scott 
has been appointed actuary after serving 
five years as associate actuary. 


xk 


Continental Casualty: The Continental 
Casualty and the affiliated National Cas- 
ualty and Transportation Insurance Com- 
panies announced the opening of a cas- 


ualty, surety and inland marine service. 


office in Detroit, Michigan, under the su- 
pervision of E. Ronald Green, newly ap- 
pointed executive special agent. 


kkk 


Dubuque-National Reserve: Recently 
named as special agent in Minnesota is 
Norbert H. Seipp, who for the past five 
years has been assistant manager of the 
loss department. He succeeded William 
L. Jones, who now confines his supervi- 
sion to Wisconsin and the northern 
Peninsula of Michigan. 


xk & 


Fidelity and Deposit: Recent returnees 
from the military service were: James J. 
Duncan, special agent, Atlanta; Eugene 
Dunne, special agent, Washington, D. C.; 
John H. Ewing, special agent, Pittsburgh; 
Arthur J. Hay, special agent, Newark; 
Lee C. Messick, claims attorney, Indian- 
apolis; Joel S. Snyder, special agent, 
Richmond; Joseph Verville, inspector, 
al and plate glass department, New 
ork. 


xkxkk 


Fidelity and Guaranty: Early last 
month Captain John E. Dallam, who en- 
tered military service in January, 1943, 
returned to his position as secretary in 
charge of the automobile department. 
Another recent returnee, B. H. Roberts 
has been appointed as state agent for 
northwestern Indiana and eastern Illinois. 


2 -= 
Glens Falls: Effective February 16, C. R. 


Eberly, formerly inspector and rater with 
the Fire Insurance Rating Bureau at Mil- 









waukee, was named special agent for the 
state of Indiana, with the exception of 
the extreme northern portion. He will 
be associated with Special Agent Maurice 
H. Cravens, who continues in charge of 
this same territory. 


x «kk 


Globe Indemnity: John G. Schroeder, 
Jr., with the company since 1929, was 
appointed special representative. 


x & a 


Granite State: To fill the vacancy cre- 
ated by the transfer of Martin C. Cherry 
to the home office as secretary of the 
company, Frank M. Fisher, formerly spe- 
cial agent for southeastern Massachusetts 
and Rhode Island, has been advanced to 
state agent and has assumed jurisdiction 
over business in Metropolitan Boston. 
Edward M. Miller was advanced to state 
agent for northern Massachusetts, and 
Frederick W. Griffin was named special 
agent for southeastern Massachusetts and 
Rhode Island. 
xkxkk 


The Home Fleet: A newly created post, 
Supervisor for Canada, has been filled by 
the appointment of Norman G. Bethune, 
who since 1938 has been manager of the 
Home’s Ontario branch office. He will 
be succeeded in his latter capacity by 
David P. Stewart, who served as special 
agent in the Toronto office of the Home’s 
Ontario branch from March, 1930 until 
August, 1938, since which time he has 
acted as assistant manager under Mr. 
Bethune. A new branch office of the 
Home Indemnity was opened in Detroit, 
Michigan, on February 15 under the man- 
agement of Gordon Ferguson. Mr. Fer- 
guson entered the insurance field in a 
local agency in Wheaton and later be- 
came associated with Marsh and McLen- 
nan in the Detroit office of that firm. 
Fred L. A. Brinkmeyer, with the Home 
Indemnity since 1932, was appointed man- 
ager of that company’s St. Louis, Mis- 
souri, office. 
= & sf 


Kemper Group: Recently returned from 
the armed services: Lt. Harry A. Lans- 
man to the home office staff and Lt. 
Thomas F. Sullivan and Sgt. J. J. Buc- 
cigross to the Boston claim department. 


i 


Lloyd's of London: 4. B. Stewart an 

underwriting member of Lloyd’s since 

1917 has been elected to the Committee 
(Continued on the next page) 
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Recent Developments—Continued 


of Lloyd’s. Mr. Stewart is a brother of 
George J. Stewart president of Stewart, 
Smith (Canada) Limited, the North 
American affiliate of Stewart, Smith & 
Co., Ltd., London, Lloyd’s brokers. 


x** 


Marsh & McLennan: Earle E. Vogt, 


formerly production manager of the Mil- 
lers National Insurance Company, be- 
came associated “arch 1 with the Chi- 
cago office of Marsh & McLennan as an 
assistant to Vice President Robert C. 
Borwell in production work. Mr. Vogt, 
who served the Millers National twenty- 
three years, has had wide experience in 
direct mail advertising, publicity, and 
sales promotion work. 


xx*k 


National Bureau of Casualty and 
Surety Underwriters: Commander James 
B. Donovan, upon completion of his 
duties with the Navy in March, will 
assume the post of general counsel for 
the bureau. 


xk * 


National Fire Group: Voluntary retire- 
ment of Wilson H. Hinsdale after 37 
years of service with this group was 
announced on February 15. Mr. Hinsdale 
who was elected secretary in 1940 had 
supervision of underwriting in the New 
England field» Assistant Secretary Rob- 
ert M. Senn, who had supervision of the 
group’s southern underwriting activities, 
resigned early last month to become a 
member of the firm of Thomas Gresham 
Redden, Inc. in Greensboro. Returnees 
from the service include Ellis H. Clark- 
son and R. A. Dwyer, who are resuming 
their duties as secretaries, and Carl H. 
Sachs, Jr., who has been assigned as 
special agent to Wisconsin. Donald O. 
Jones newly appointed special agent in 
Towa will primarily handle casualty busi- 
ness for the United National Indemnity. 


xk * 


National Surety: George P. Wingo is 
now associate manager of the Chicago 
office. Mr. Wingo was manager of the 
office in Oklahoma City for the past ten 
years. 


& & @ 


Northwestern Mutual: Keith A. Bollen, 
formerly chief casualty underwriter for 
the Washington Department in Seattle, 
has been named special agent in northern 
California. Robert A. Martin succeeded 
Mr. Bollen as casualty underwriter and 
Frank J. Fletcher was advanced to Mr. 
Martin’s former post of office manager 
in Salt Lake City. Recent returnees from 
the service are: R. W. Bingman, who 
has returned to the Los Angeles office as 
office manager; Victor L. Nutley, who 
has returned to his former post as assist- 
ant secretary of the Northwest Casualty 
Company; and Henrv D. Haywood, who 
has been assigned to the Virginia and 
eastern North Carolina territory as 
special agent. 


Rhode Island Group: Anchor Agency, 
Inc., New York, N. Y. and Chicago, Il, 
have been appointed United States Man. 
agers of all the inland marine depart 
ments of the Rhode Island and Wm 
Penn. Under this appointment, the two 
companies will transfer all their home 
office inland marine operations to the 
agency which will supervise the entire 
agency force in the United States ang 
Canada. 


xk 


Security Insurance Companies: Effec- 
tive February 1, E. Palmer Taylor was 
named special agent in the northern Cali- 
fornia field. Prior to service in the Army, 
from which he was recently discharged, 
Mr. Taylor was connected with the Aetna 
Life Affiliated Companies. 


xk 


Standard of Detroit Group: Recent re- 
turnees from the service are: Ist Sot, 
Lyall C. Edelman, field representative, 
San Francisco; Kenneth E. Hawkins, 
Robert Diehl, Max E. Talmage and Pauw 
J. Van Buskirk to the liability under- 
writing department; S/Sgt. Margaret 
Campbell and Robert L. Rogers, to the 
index division; Lt. Sven Mogelgard, Jr, 
bonding and fidelity department; Capt. 
Adelbert Bertram, training school; Capt. 
Bert Hanna, automobile underwriting 
department; T/Sgt. Carl Tollmar, per- 
sonnel department; S/Sgt. Stephen J. 
Laus, casualty claims department. 


= & ® 


The Travelers: Recent promotions were: 
Nils A. Adamson to assistant manager, 
indemnity lines; Charles E. Doran and 
Kenneth J. Kerr to assistant managers, 
casualty, surety and fidelity lines. Recent 
returnees from the services were: Noel 
H. Ansorge, assistant manager, Cleve- 
land; Cpl. Donald A. Hemenway, assist- 
ant manager, fidelity and surety, Man- 
chester, N. H.; Lt. William Bagley, 
Edwin F. Murphy and Lt. Marvin C 
Plock, field assistants, casualty, fidelity 
and surety, Reading, Pittsburgh and . 
Moines, respectively; Lt. Col. Jose ype 
Toolin, Worcester, Mass., and / Sot. 
Charles W. Crabb, Los Angeles; Maj. 
Joseph A. Miller, assistant manager, 
Tacoma; other newly appointed field as- 
sistants include Carl E. Behle, Philadel- 
phia; John R. Clare, Pittsburgh; James 
L. Creekman, Jr., Newark; ‘Charl les E. 
Drew, Jr., Grand Rapids ; Roy D. Har- 
ris, Denver ; Robert B. Harrison, Jr., 
Baltimore ; ‘Alfred R. Kreimer, Cincin- 
nati; Robert G. Macpherson, Jamaica, 
N. Y.; Jefferson F. Montgomery, Peoria; 
Ivan D. Pierce, Sioux City, Iowa; Lt. 
Gordon Taylor, Dallas; Sgt. Ralph M. 
Jeffries, Peoria; Jack ‘Chandler Loose, 
Reading, Pa. 


xk 


United National Indemnity: Norman 
R. Moray, Jr., was assigned to assist in 
the development and servicing of cas- 
ualty, fidelity and surety business in the 
states of Connecticut and Rhode Island. 
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TURN A LOSS CHECK 
INTO A COMMISSION 


O BETTER time can be found 
Ne sell a man the coverages he 
needs than when delivering a loss 
check. Just as important is it to 
arrange for the reinstatement of the 
claim when automatic reinstatement 
is not provided in the policy form. 
An alert agent does not mail the 
check and then at expiration date 
renew the insurance for the un- 
changed amount previously carried. 
Small loss checks might induce the 
sale of increased amounts or addi- 
tional coverage. Trifling claims are 
usually already repaired or replaced 
by the policyholder when you pre- 
sent your check. If you don’t com- 
pete for this pocket money you have 
done him a disservice, and at the 
same time lost an opportunity for 
yourself. You can make a “commis- 
sion” on a loss check if you will con- 
vert it to a new premium. 

—Fireman’s Fund Record. 


a 2. @ 


SAFETY—3000 B.C. 


fe responsibility of the em- 
ployer to provide safe working 
conditions for his employes is noth- 
ing new—it existed 3,000 years 
B. C. according to records excavated 
in the Near East. 

A safety edict uncovered decreed 
that if an employer supplied a 
“single string” ladder and a worker 
was injured because of it, the same 
injury was meted out to the em- 
ployer. Thus, if the workman broke 
an arm, the employer was obliged 
to have his arm similarly broken.— 
The Marylander. 
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‘SELLING TIPS 


from the HOME 


SAFE ROBBERY AND 
BURGLARY 


ANKS close earlier, so that late 

deposits cannot be made. Mer- 
cantile safes hold more money over- 
night than heretofore ; safe-crackers 
are taking advantage of the golden 
opportunity. Merchandise—scarce, 
rationed, or, both—tempts the bur- 
glar. Both constitute hazards which 
can seriously affect the small busi- 
ness. Offer mercantile safe robbery, 
and burglary insurance—Cravens 
Dargon Review. 


xk ok 
HOME-WOMEN PROSPECTS 


ye soliciting personal lines, don't 
overlook the Homemaker. She is quite 
often more interested than the man in 
protecting household furniture, fur coats, 
jewelry, etc.—especially since the war has 
increased prices. It may cost more to repair 
her fur coat than she paid for the coat 
originally!—American Insurance Group. 


x * * 
PERSONAL DELIVERY 


T IS advisable for you to deliver 

as many of your renewal policies 
as you possibly can because this will 
enable you to discuss your client’s 
insurance with him and will often 
result in an increase on his present 
policies or the sale of additional cov- 
erage,” says Russell Lindsey, of 
Graves, Lindsey and McLaurin, 
Inc., agent in Laurel, Mississippi. 

“Tt will sometimes give you a lead 
to new clients which your insured 
will tell you about. It is always a 
good practice to deliver loss pay- 
ments to your insureds personally, 
as this will give you a chance to talk 
about the value of insurance.” —The 
Marylander. 










OFFICE 


PLAN NOW FOR THE 
FUTURE 


thal ic the sales possi- 
bilities of liquor, beer and wine 
bonds. Some are merely “good be- 
havior” bonds, others are tax bonds, 
while some are combinations of 
both. They are written in vast num- 
bers and, properly handled, they can 
be very profitable. 

Many small businesses need li- 
cense bonds and, as there will be a 
substantial increase in these con- 


’ cerns after the war, it will pay you 


to get accustomed to going out after 
this business now so you will have 
your system set up for handling 
this line efficiently. — Western 
Surety. 


= &@: & 


MASS MEETING 


| SMALL towns, agents can meet 
many of the people they may want 
to see by stationing themselves at 
the postoffice at mail-time.—Ameri- 
can Insurance Group. 


x k * 


HOW HE GOT 'EM 


E READ somewhere of an 
agency that had been writing 

a phenomenal number of burglary 
lines of all sorts, residence burglary, 
inside and outside hold up and safe 
burglary, storekeeper’s burglary and 
robbery and so on. We became quite 
interested to find out the secret of 
their success. Was it high pressure 
salesmanship, increase in crime, 
some new and effective form of ad- 
vertising or what ? The answer, “We 
wrote them because we canvassed 
the owners.” Not a bad idea at that. 
—Canadian Indemnity. 
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EASTERN DEPARTMENT 





ANNUAL STATEMENT 


DECEMBER 31, 1945 
ASSETS 





Cash in Banks and Offices. . . . . . . $ 866,243.83 
U. S. Government Bonds* . ‘ 2,508,004.20 
Public Utility Bonds* 37,035.56 
Mortgage Loans . 415,188.74 
Collateral Loans . —— 69,843.47 
Savings and Loan Investments . 994,863.77 
Public Utility Preferred Stockst . 669,097.00 
Industrial Preferred Stockst 49,500.00 
Bank Stockst 3,446,022.50 
Insurance Stocks . = 579,544.00 
Railroad Common Stockst 31,600.00 
Public Utility Common Stockst . 256,689.00 
Industrial Common Stockst vom 592,413.00 
Agents’ Balances Not Over 90 Days . 540,580.89 
RG aan ee aaa 234,331.39 
Home Office Building . 182,793.79 
Eastern Department Building . . 103,692.88 
Pacific Coast Department Building 110,602.41 
Due from Reinsurers . = 49,224.68 
Other Assets . 9,727.64 

$11,746,998.75 


LIABILITIES 
Unearned Premium Reserve . . ° 


= - $ 4,864,832.05 
Reserve for Unpaid Losses and Adjustment 





Pe ta gh ge gone ew 371,597.00 
SS ae a ee 202,501.59 
menace ee OS wk lt tll tl 135,000.00 
Other Liabilities . 14,084.43 
Contingency Reserve ee ee 1,376,784.26 
Capital . . 2. . « « « $2,000,000.00 
oe ele te. 2,782,199.42  4,782,199.42 

$11,746,998.75 


*Amortized. 
tValue as established by Insurance C C ittee on valuati 
Market value of securities owned exceeds values shown above by $126,727.49. 


U. S. Government Bonds of the por value of $500,000 are on deposit with the Insurance 
Departments of various states in accordance with legal requirements. 





of securities. 


Writing: FIRE * TORNADO + WINDSTORM 

HAIL + EXPLOSION + EARTHQUAKE + RIOT and 

CIVIL COMMOTION + RENTS + EXTENDED 
COVERAGE + INLAND MARINE 


REPUBLIC INSURANCE Co. 


Home Office: 3415 CEDAR SPRINGS AVENUE, DALLAS, TEXAS 


110 Fulton Street 
NEW YORK 7, N. Y. 


675 South Park View 
LOS ANGELES, CALIF. 


PACIFIC COAST DEPARTMENT 


DISCRIMINATORY STATE 
PREMIUM TAXES . 


HE Illinois Circuit Court deg. 

sion invalidating the gross pre 
mium tax on out-of-state insurang 
companies when domestic carriers 
are not similarly taxed sides with 
the previous lower court decisions 
in Indiana and Oklahoma rather 
than with those in Kansas, Michi. 
gan, and South Carolina where dis. 
criminatory taxes have been upheld, 
Early this month representatives of 
ten of the sixteen states which stil] 
have tax statutes which differentiate 
between domestic and out-of-state 
companies met in Columbus, Ohio, 
to coordinate their defense against 
the numerous cases against them 
which are in process of being filed, 
argued or appealed. Decisions in the 
lower courts are but steps in this 
litigation as appeal will be made to 
the United States Supreme Court. 
Such has already been made in the 
South Carolina case. 


ACCIDENTS ON THE 
HOME FRONT 


ORLD WAR MII _ combat 

deaths totaled 265,000 and 
650,000 were wounded. This com- 
pares with 355,000 killed on the 
home front and 36,000,000 injured 
—1,250,000 permanently. It took 
a world war to arouse the nation 
fully to the necessity of organized 
safety work and we now have more 
workers imbued with the spirit of 
safety and trained in its techniques 
than ever before. However, off the 
job accidents are far from being 
under control and among these high- 
way accidents are showing af 
alarming increase. In 1944, despite 
gasoline rationing, 24,000 persons 
lost their lives on the streets and 
highways of the nation in traffic 
accidents. When the war ended in 
August, 1945, there was a jump of 
26% in traffic fatalities followed by 
a 40% rise in September and No- 
vember over the same months of 
1944. In an effort to stem the rising 
tide of traffic accidents, President 
Truman has called a special High- 
way Safety Conference to be held 
in Washington May 8, 9 and 10. 
From all cities of 25,000 population 
or over, mayors, city managers, 
school superintendents, traffic en- 
gineers and street commissioners 
have been invited to attend to formu- 
late and carry out a vigorous traffic 











safety campaign. 
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NEW YORK LEGISLATIVE PROPOSALS 


WO major legislative proposals 
Thich would provide for uniform 
dassifications of accounts and pro- 
hibit boycott, coercion and intimida- 
ion in the insurance business are 
recommended by Superintendent of 
Insurance Robert E. Dineen in his 
preliminary report to the 1946 New 
York Legislature. 


The insurance business is pres- 
ently operating under a moratorium 
provided by U. S. Public Law 15 
of March 9, 1945, which suspends 
application to the insurance business 
of the Federal anti-trust laws until 
lanuary 1, 1948. The law, however, 
laces an immediate restraint on boy- 
ott, coercion and intimidation in 
the insurance business, and enforce- 
ment rests with the Department of 
justice. The Superintendent is rec- 
ammending an amendment to the 
New York Insurance Law which 
vill empower him to deal with such 
matters on the state level. The 
Superintendent states : 


“If uncertainty is permitted to 
continue as to the forum in which 
our citizens may seek relief from 
acts of boycott, coercion or intimida- 
tion or agreements to boycott, coerce 
or intimidate in the insurance busi- 
ness, they may feel impelled to pre- 
ent their grievances to the Depart- 
ment of Justice at Washington.” 


In stressing the need for uniform 
dassifications of accounts, the report 
points out that normal progress in 
the field of rate regulation would 
require such legislation, even though 
there had been no Supreme Court 
decision in the SEUA case, nor 
enactment of U.S. Public Law 15. 
These federal developments “have 
simply provided a new urgency for 
its early adoption.” The federal 
pattern for adequate regulation of 
rates has long been well established 
by Congress. Both the Federal 
Power Act and the Interstate Com- 
merce Commission Act require uni- 
form classifications of accounts as 
a sound statistical basis for rate- 
making. Prompt legislative action 
is suggested because it will take 
lng, intensive work to put a system 
into effect. Governor Dewey gave 
strong support to the proposed law 
in his report to the 1946 Legislature. 

The report deals at length with 
the practices attacked in the SEUA 
indictment and the Supreme Court 
decision. Each charge is set forth, 
together with its application to the 
Insurance business as conducted 
it New York. These charges 
Include acting in concert to fix 





premium rates and agents’ com- 
missions, using standard policies, 
maintaining rating bureaus and local 
boards, agreeing to disparage com- 
petitors, employing boycotts and 
other forms of coercion and intimi- 
dation (including the separation 
rule), and use of the non-inter- 
course rule. Voluntary actions taken 
by the companies and administrative 
acts of the Department to meet the 
problems are presented. The Mis- 
souri rate cases, to which the De- 
partment of Justice gave consider- 
able weight in its study of insurance 
practices and in its presentation to 
Congressional committees, are re- 
viewed in detail. Legislative and 
administrative recommendations are 
offered to prevent the recurrence of 
the unsound conditions and improper 
acts involved in the Missouri cases. 

Other sections of the report in- 
clude a “Study of the Fire Insurance 
Rate Structure,” “Multiple Line 
Underwriting,” “Life Insurance in 
the Year 1945,” and “Review of 
1945 Rate Changes.” 

Further legislative recommenda- 
tions include proposals designed to 
relieve war veterans from certain 
requirements for agents’, brokers’ 
and adjusters’ licenses which have 
become onerous due to extended 
service in the armed forces. 


REASONABLE COMPETITION 
FAVORED IN RHODE ISLAND 


N A statement outlining the inten- 

tions of a special legislative com- 
mittee studying revision of the 
insurance law of Rhode Island, 
Chairman William E. Powers said, 
“Tt appears that the public policy of 
the state of Rhode Island should be 
a fair course that lies between no 
rate regulation at all, as at present, 
and suggested rate regulation that 
would be so rigid and inflexible as 
to crush initiative and resourceful- 
ness in the insurance business or to 
place portions of the industry in an 
unfair competitive position. 

“After a thorough review, we are 
convinced that it is neither neces- 
sary nor desirable in the public in- 
terest to stifle reasonable free and 
open competition between insurance 
companies individually or between 
classes of companies. This state has 
traditionally encouraged free and 
open competition in the insurance 
business which has been reflected to 
the benefit of the public.” 
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EARLY 
RHODE ISLAND TURNPIKES 


HE first turnpike on record was 

the Providence and Norwich, in 
existence before 1798. The State’s 
varied industries took on a rapid 
growth because of its excellent system 
of turnpikes, and the cotton industry 
especially, used great influence in get- 
ting such roads built. Toll rates varied 
greatly and afford interesting reading 
today. On one toll list we find, “12%¢ 
a team not exceeding 4 cattle, 15¢ a 
sleigh with more than 1 horse, swine 
in droves 10¢ for every 15, mail stage 
6% ¢, a person and horse 6% ¢, a chaise 


- chair or sulky 2%¢.” 


While many organizations are allowed 
to become obsolete, the public willnot 
easily give up a needed service—which 
explains the continuation of such 
well-tested insurance companies as the 
Rhode Island Insurance Company. 




















POSITION WANTED 


VETERAN desires position as a security 
analyst. Graduate of Wharton School of 
Finance, University of Pennsylvania. Quali- 
fied in the Army as a Finance Technical 
Clerk. Future prospects more important 
than present salary. No dependents and 
willing to work or travel in any section of 
the country. Write Box 85C Best's Insurance 
News, 75 Fulton Street, New York 7, New 
York. 


LOW COST SALVAGE SERVICE 


Get our estimate before you settle. 
No damage is hopeless. 


All Clothing. 

Rugs, Carpets. 

Linens. 

Laces. 

Tapestries. 

Furniture Fabrics. 

Cushions. 

Sofas. 

Chairs. 

Drapes. 

Brocades. 

Embroideries. 

Etc., Etc. 
REWOVEN, RESTORED, REPAIRED 


Recommended by Nat'l. Museums, Press, Fire 
Co's., and Adjusters everywhere. 


LA MERS STUDIO 
142 EAST 34th ST., NEW YORK CITY 


(Near Lexington Avenue) 
LExington: 2-3574 





(26th Year) 








SPEED UP THE ACCEPTANCE OF YOUR 
BOND RISKS BY KEEPING ANCHOR'S 
— CABINET AT YOUR 


A simplified system for the preparation of Bond 
submissions—organizes the entire business for 
the Agent. 

Application supply folders with indexed, man- 
ual-colored tabs carrying complete instructions 
for submission of risks: in addition, copyrighted 
factual information of an educational nature, 
in condensed form. 

Anchorating Assures Smooth Saleing 

Short Form Applications Simplified Rate Manual 


CASUALTY CO. 


PAUL MINN 


ANCHOR 
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TRUCK CARGO INSURANCE 


OR truck cargo insurance, 1945 

was a year of increased premiums 
but still more heavily increased 
losses, according to J. Homer Donica 
of the America Fore Group. He 
went on to warn trucking interests 
that should losses get out of hand 
with the development of a crime 
wave, the inevitable result would be 
prohibitive rates, abandonment of 
the line or curtailment of business 
to super-select lines. Mr. Donica 
feels that excessive losses can be 
controlled if agents and underwrit- 
ers cooperate in (1) seeing that 
every risk is put under all known 
loss prevention measures, (2) de- 
termining a fair rate and sticking 
to it, and (3) checking all new risks 
to avoid becoming an unknowing 
party to evasion of rate and rule 
requirements. 

An analysis of $2,000,000 of truck 
cargo thefts and hijackings during 
1945 made by Babaco News shows 
that the goods with top rating in 
thefts were textiles, food, tobacco, 
liquor and furs with 3% of the 
losses for $50,000 and over, 6% 
between $25,000 and $50,000 and 
28% between $10,000 and $25,000. 


INSURANCE AND FOREIGN 
COMMERCE 


Ax INSURANCE division has 
been established by the Office of 
International Trade of the U. S. 
Department of Commerce to assist 
American insurance enterprises in 
foreign fields wherever obstacles ap- 
pear and to serve as a clearing house 
of information for foreign compa- 
nies doing business in this country. 
Plans call for the creation of an 
Insurance Advisory Committee 
which will be composed of men 
representing all sections of the 
United States and each type of in- 
surance. 

The new insurance division is 
headed by Jerome Sachs who re- 
cently returned from Germany 
where he served as special commer- 
cial adviser to the Treasury’s For- 
eign Funds Division. Before the 
war. Mr. Sachs was identified with 
the Rehabilitation and Liauidation 
Bureau of the New York State In- 
surance Department 


EXCEEDS AUTHORITY 


N AN action brought by the Texas 

Employers Insurance Association, 
the Texas Supreme Court held tha 
the State Board of Insurance Com. 
missioners exceeded its authority in 
ordering that dividend plans of mu. 
tual insurance companies must be 
submitted and approved by it before 
becoming effective. Summing up, 
Justice A. J. Folley stated: “This 
conclusion, however, is not intended 
to affect the Board’s authority to 
classify hazards, fix premium rates, 
prescribe policy forms, require ade- 
quate reserves before approving 
dividend payments, nor in perform- 
ing any other duties conferred upon 
it by law.” 


D. OF C. FIRE RATE CASE 


ESPITE the vigorous objections 

of approximately two hundred 
fire insurance companies, stock and 
mutual, to the use of a wholly arbi- 
trary expense allowance factor and 
to serious errors in procedure in ar- 
riving at purported underwriting re- 
sults, the Superintendent of Insur- 
ance of the District of Columbia has 
ordered that effective April 1, 1946 
the rates for fire and lightning in- 
surance be reduced by at least 5% 
to effect an annual saving of not 
less than $115,236, in addition toa 
voluntary and larger reduction made 
by the companies as of January 1, 
1945. The rate reduction order 
fixes an allowable expense factor at 
43.5 per cent although sworn filed 
figures submitted by companies to 
the District of Columbia disclose 
that for the five years ended 1944 
underwriting expenses incurred 
were 48.3 per cent of the premiums 
written. Prompt steps are being 
taken by companies affected. The 
order will be contested in the courts. 


COMPLETE RATE REVISION 


EVISION of workmen’s com- 

pensation rates was approved 
on February 26 by the Virginia 
State Corporation Commission 
when a hearing was held on pro- 
posals for an over-all decrease of 
6.6%, effective April 1. 


BEST'S FIRE AND CASUALTY NEWS 
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American States 


REPORTS ITS BIGGEST YEAR OF OUTSTANDING 
SERVICE TO AGENTS AND POLICYHOLDERS 





Financial Hatement as of December 34, 4945 


AMERICAN STATES INSURANCE COMPANY 


stels ? offege 


Pe eee ne eee, Reserve for Unearned Premiums. . . . $2,228,522.18 


Reserve for Claims and Adjustment 


U.S. Government Bonds ........ 2,406,676.94 SEE. ccs cu ces oc cu-« + Loe 


Public Uy GondS. wc ccc tweens 35,467.23 fo EEE Eee 8,052.40 
Oo , eee Reinsurance Payable .......+.-. 3,593.72 
sitet pedals — Accrued Commissions. ......... 238,924.59 
ock of American States Fire 
A dT ioe ote oe we 93,983.75 
Insurance Company ......... 430,000.00 a — 
Dividends Declared. ......-+426-. 21,000.00 
Home Office Real Estate ........ 150,000.00 Voluntary Reserve........... M 492,940.41 
a aa - « $600,000.00 
Accrued Interest ....ccccceecs 3,975.93 Supls. ...... . * "600,000.00 
Premiums Receivable (Under 90 Days). 927,862.47 Surplus to Policyholders ........ 1,200,000.00 
$5,786,307.57 $5,786,307.57 


On basis of actual market values December 31, 1945, for all securities, Assets 
would be increased to $5,798,333.40 and Voluntary Reserve to $504,966.24, 















MILLIONS OF 
DOLLARS 





toss 
RATIO 











1929 1935 1940 1945 
Over a 16-year period, admitted assets (black fig- Five-year average (1939-1944) taken from Best’s As of December 31,1945, AMERICAN STATES had 
ures) and premiums written (shaded figures) have Insurance Guide, offers incontestable proof of only 22 liability suits outstanding . . . proof that 
risen each year... proof of steady growth and financial stability and conservative management ... AMERICAN STATES’ enviable reputation for prompt 
acceptance by agents and public alike. assures ample liquid assets to meet all present and claim seltlenent is well-founded on facts. 


future obligations. 
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GENERAL 


REINSURANCE 
CORPORATION 


Financial Statement, December 31, 1945 


ASSETS 
Cash in Banks and Offices... .. -« $ 4,173,800.78 
Investments: 
United States Gov- 
ernment Bonds $18,736,337.91 
Other Bonds : . 1,369,577.79 
Preferred Stock . 1,03 1,860.00 
North Star Rein- 
surance Corpo- 
ration Stock .. 
Other Common 
| 
Mortgage Loans . 


3,915,360.65 


10,501,646.51 
70,875.00 


(0 A a ee ae 35,625,657.86 
Premiums in course of collection (not 
SRE CUNO CRE) occ ee ec ee 869,601.04 
Recraea Teeree ow tee 100,879.92 
Other Admitted Assets. ........ 32,842.85 
Total Admitted Assets. ...... $40,802,782.45 


LIABILITIES 
ReserveforClaimsandClaimExpenses $13,470,836.27 





Reserve for Unearned Premiums. . . 3,959,336.35 
Reserve for Commissions, Taxes and 
Other Liabilities ...... ae 1,696,260.47 
Voluntary Reserve. $ 6,676,349.36 
Capital . 0.20. 5,000,000.00 
Surplus ee ee ee 10,000,000.00 
Surplus to Policyholders. ....... 21,676,349.36 
es 2s tae f.+ eae oe - - $40,802,782.45 


Bonds and stocks owned are valued in accordance with the re- 
quirements of the New York State Insurance Department. ¢ On 
the basis of December 31, 1945 market quotations for bonds and 
stocks owned (other than stocks of athliates), Total Admitted 
Assets would be increased to $41,267,348.79 and Voluntary 


Reserve to $7,140,915.70. ¢ Securities carried at $5,099,194.58 
in the above statement are deposited as required by law. « Assets 
and liabilities in above statement include assets and liabil- 





ities of Mellon Indemnity Corporation assumed under merger 
agreement effective December 31, 1945. 





Casually and Bonding . 





NORTH STAR 


REINSURANCE 
CORPORATION 


Financial Statement, December 31, 1945 


ASSETS 
Cash in Banks and Office ........ $ 494,192.12 
(Investments: 
United States Gov- 


ernment Bonds. . $5,070,413.55 
Other Bonds .... 973,448.73 
Common Stocks ..  1,829,760.00 
Mortgage Loans . . 26,223.62 
ere nie ate eck os $7,899,845.90 
Balances due from Ceding Companies 
(not over 90 days due) ........ 141,485.02 
Mecrued Taterest .....8sce2sce% ‘ 31,047.98 
Other Admitted Assets......... re 34,774.94 
Total Admitted Assets ....... $8,601,345.96 


LIABILITIES 


Reserve for Claims and Claim Expenses $ 979,966.00 


Reserve for Unearned Premiums. ... 3,629,475.53 
Reserve for Commissions, Taxes and 
Other Liabilities ......« Daim ok 41,397.80 
Voluntary Reserve .. $ 450,506.63 
eee ee 1,000,000.00 
eee a eee 2,500,000.00 
Surplus to Policyholders. ; Si a ti $3,950,506.63 
ee tae ee eae $8,60 1,345.96 


Bonds and stocks owned are valued in accordance with the re- 
quirements of the New York State Insurance Department. ¢ On 
the basis of December 31, 1945, market quotations for bonds 
and stocks owned, Total Admitted Assets would be increased 
to $8,676,934.47 and Voluntary Reserve to $526,095.14. ¢ Secur- 
ities carried at $458,438.75 in the above statement are deposited 
as required by law. 


Fire and Alllied . | 





90 JOHN STREET, NEW YORK 7 


200 BUSH STREET, SAN FRANCISCO 4 
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1945 A. & H. INCREASES 


OTAL accident and health pre- 

mium income written by all com- 
panies in 1945 should exceed $585,- 
000,000, an increase of 13% over 
1944, according to statistics released 
by Health and Accident Underwrit- 
ers Conference, Chicago, Illinois. 

Net accident and health premium 
volume, totaling $21,370,262 for 
1945, was attained by the Conti- 
nental Casualty Company, Chicago, 
Illinois, representing an increase 
over 1944 of 29.3%, or $4,841,466. 
®@ Gains by the various divisions were: 
Canadian, 40.9%; intermediate, 
56.9%; group, 69% and aviation, 
96.2%. Further gains of $1,800,199 
and $500,000 were enjoyed by the 
disability and railroad divisions re- 
spectively. 


SOCIAL MEDICINE 


REPAID medical care for all un- 

der the New Zealand state medi- 
cal system costs approximately 4% 
of total annual wages and salaries— 
social security costs approximately 
® 12%—according to a recent article 
by the Research Council for Eco- 
nomic Security of the Insurance 
Economics Society of America. 
While benefits for permanent and 
temporary disability and maternity 
show a fairly constant cost level 
over the last few years the costs of 
hospitalization, medical care, phar- 
maceutical and supplementary med- 
ical benefits have increased sub- 
stantially almost every year. In 
New Zealand the scale of benefits is 
not high—cash sickness benefits are 
less than one-half those paid by 
| Rhode Island and surgical and some 
minor benefits are not included. 
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REVIEWS A. & H. PROBLEMS 


TTENDANCE at the mid- 

winter meeting in Chicago, Feb- 
ruary 5 and 6, of the Health and 
Accident Underwriters Conference 
was above average. Speakers re- 
viewed the problems in regard to: 
the question in applications regard- 
ing the health of the applicant; the 
confining illness clause; standardiz- 
ing certain policy provisions and 
limitations; weaknesses or needed 
amendments in group policy cover- 
ages; minimum and maximum size 
of groups and group underwriting 
practices ; conversion privileges un- 
der group policies; legal aspects of 
the issuance of group and franchise 
coverages in view of the anti-dis- 
crimination statutes in a number of 
states; whether individual policies 
or master policies and certificates 
were best suited to specified types of 
risks ; specialty group coverages and 
possibilities for increasing group 
sales. 


1945 HEALTH RECORD 


HE health of the American peo- 

ple was maintained at a very high 
level in 1945, according to Dr. Louis 
I. Dublin, Second Vice-President 
and Statistician of the Metropolitan 
Life Insurance Company, and the 
prospect for the months ahead 
seems good in spite of a widespread 
outbreak of mild respiratory dis- 
ease at the turn of the year. 

“The excellent condition of the 
nation’s health in 1945 is shown by 
the low death rate during the year,” 
Dr. Dublin says. “The mortality 
records of the Metropolitan Life In- 
surance Company indicate that the 
civilian death rate in 1945 was 


slightly less than in the two preced- 
ing years and not much higher than 
in 1942, the banner health year in the 
nation’s history. Available records 
for the country as a whole likewise 
indicate a decline in the death rate 
in 1945. The low civilian death rate 
in 1945 is all the more remarkable 
because of the long sustained dislo- 
cations due to the war. Further- 
more, the rate is based upon a popu- 
lation which excludes millions of our 
healthiest young people who were in 
war service overseas. 


No Epidemics 


“The favorable health record of 
the year reflects, in large part, the 
absence of any serious epidemic, a 
fortunate circumstance in view of 
the scarcity of physicians and nurses 
available to civilians. The compar- 
atively low incidence of respiratory 
diseases of a severe type has, in 
turn, kept down the mortality from 
chronic diseases of later life which 
usually increase in epidemic years. 
However, the year’s good record is, 
in real measure, due to the high peak 
of efficiency at which physicians and 
health organizations of the nation 
have worked, and to the newer drugs 
which have become available more 
widely than before to the civilian 
population. 

“Among the notable features of 
the year’s health record are new 
minimum death rates for a number 
of diseases. Outstanding in this list 
are pneumonia, tuberculosis, appen- 
dicitis, and conditions associated 
with childbearing. Infant mortality 
also fell to a new minimum. Child- 
hood death rates have been low—a 
most gratifying situation in view 
of the large increase in the child 
population during the war years. 

(Continued on the next page) 








A. & H. Developments—Continued 


“At the adult ages too, the death 
rates fell below the figures of the 
previous year. For most of the im- 
portant diseases of later life the mor- 
tality record has been good in 1945. 
The death rate from chronic dis- 
eases of the heart, arteries and kid- 
neys has been comparatively steady 
despite the increase in the propor- 
tion of older persons in the popula- 
tion. The death rate from diabetes 
policyholders of the Metropolitan 
has declined in 1945, and among 
Life Insurance Company it was 
lower than in many years past. 
Cancer, however, has continued to 
increase, but this increase is largely 
a reflection of the aging of our popu- 
lation and the intensified efforts to 
discover cases of this disease. The 
outlook for the cancer patient today 
is better than ever before. 

“In 1945, for the third consecutive 
year, poliomyelitis was unusually 
prevalent. The number of cases was, 
however, about 30 per cent less than 
last year, though still 40 per cent 
above the average for 1940-1941. 


Partly as a result of the increasing 
frequency of early discovery, the 
proportion of fatal cases of the dis- 
ease continued low. Cerebrospinal 
meningitis also continued to be 
rather more than usually prevalent 
in 1945, although there were only 
half as many cases as in the two pre- 
ceding years. In the United States, 
as in Europe, there has been a reces- 
sion in meningitis from the wartime 


peak. 
Accidents 


“The accident record in 1945 has 
been generally good, with the im- 
portant exception of motor vehicle 
accidents. The death rate from oc- 
cupational accidents continued to de- 
cline despite the high level of indus- 
trial production during the year. 
The trend in the death rate from 
home accidents was also downward. 
As for motor vehicle accidents, the 
death rate was low early in the year, 
but beginning with spring, the trend 
was reversed and the rate went up 
sharply after V-J Day. Conse- 
quently, the year’s death rate from 
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"IT IS YOUR BUSINESS" 


offered for the guidance of such a 


XPRESSING the belief that fire 

prevention is the business of every 
insurance agent and that it should 
not be confined to one week in Octo- 
ber, the National Association of 
Insurance Agents has released a 32- 
page fire prevention manual entitled 
“It Is Your Business.” Stress is 
placed upon the fact that fire pre- 
vention is largely a matter of sales 
promotion and that it is not only a 
humanitarian activity but an un- 
questioned business builder. 


Profusely illustrated and with a 
text specially written by John N. 
Cosgrove, the booklet presents to 
the agent a tested plan for organiz- 
ing a model fire prevention commit- 
tee of which he will be a member. 
A suggested program of action is 


100 


committee. The points to be cov- 
ered under a fire protection and pre- 
vention program, a law and ordi- 
nance program, a structural im- 
provements program and an educa- 
tional activities program are all il- 
lustrated by diagrams in the manual. 
Next the booklet explains the story 
an agent has to tell and the best 
method to tell it as regards indus- 
trial sites, farms and residences. A 
special program for fire prevention 
week, the second week in October, 
is outlined. 

Copies of the manual may be ob- 
tained without charge by writing the 
New York Office of the National 
Association of Insurance Agents, 80 
Maiden Lane, New York 7, New 
York. 


























motor vehicle accidents in the United 
States may be the highest since 1941; 
Other forms of violent death also} 
showed slight increases, but were 
still well below the levels of the pre- 7 
war years. 

“The mortality record for the year? 
must take into account the deaths) 
among our armed forces abroad.) 
Victory in 1945 was achieved only at } 
a heavy cost in lives. Combat deaths | 
in our armed forces during the year, } 
estimated at 125,000, were the} 
largest for any year of the war. In 
contrast, the record for non-combat¥ 
deaths has been good, especially as 
regards disease, although millions of 
our men were exposed to severe and 
unusual conditions. 


1946 Outlook 


“The outlook for the health of our 
people in 1946 thus far appears 
favorable despite the current high | 
prevalence of respiratory disease,” 
concludes Dr. Dublin. “Indications 
are that the death rate in this out- 
break is low, and a seasonal rise in 
such conditions is not unexpected. 
While the end of the war could no 
solve immediately all the problems | 
related to the nation’s health, it has 
eased a great many of them. Food 
and medical supplies are abundant, 7 
and physicians and nurses are re- 
turning to civilian service at an in- 
creasingly rapid rate. Some existing 
circumstances are unfavorable to | 
our national health, although their § 
importance should not be exagger- 
ated. These are the acute housing 
shortage and the extensive shifting 
about of our population, resulting 
from demobilization and from the 
return to their homes of large num- 
bers of people from war production 
centers. While no serious risk frome 
the spread of tropical diseases is an- 
ticipated as a result of the return of 
our fighting men from the tropics, 
the situation is being watched closely 
by our health and medical author- 
ities. The accident outlook is gen- 
erally good, again with the impor- 
tant exception of motor vehicle fa- 
talities. The resumption of large- 
scale use of automobiles, the ma- 
jority of which are old and a great 
many of which are in poor mechan- ° 
ical condition, raises a serious prob- 
lem which will call for the combined 
efforts of police, safety and traffic 
authorities to keep in check.” 
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MARYLAND ADVERTISEMENTS APPEAR REGULARLY 


““Unforeseen events ... need not change and shape the course of man’s affairs” 





Appearing in national mag- 
azines, this advertisement 
emphasizes with timeliness 
the special value of the 
Maryland agent’s services 


today. 











JACKPOT! 


WHEN A BURGLAR or thief hits the jackpot, his 
“take” may consist of your most precious posses- 
sions. You can never be certain that you are not 
next on his list for an unwilling contribution. 


Today, criminals, both amateur and profes- 
sional, are busy as never before. Burglaries, rob- 
beries, hold-ups and larcenies of all kinds are on 
a sharp up-swing. Your chances of being a victim 
are greater than ever. 


If you are wise, you will immediately protect 


your possessions by asking your agent or broker 
for low-cost, all-inclusive burglary and theft in- 
surance. This policy covers virtually everything 
you or any member of your family owns, wher- 
ever located...in your home...in your automobile 
... while travelling. 

In seeking this insurance protection, remember: 

Because your Maryland agent knows his business, 


it’s good business for you to know him. 


Maryland Casualty Company, Baltimore 3, Md. 


THE MARYLAND 


IN TIME—=NEWSWEEK—U.S. 


NEWS 





AERONAUTIC AND AUTOMOTIVE Inter- 


Insurance Exchange, Kankakee, Illinois 
Adopts New Title 


Aeronautic and Automotive Inter-Insurance Ex- 
change changed its title to Aer-Auto Inter-Insurance 
Exchange on January 17, 1946. 


AETNA Casualty and Surety Company 
Hartford, Connecticut 


Stockholders’ Report 


This company reported a 1945 premium income of 
$48,735,545; underwriting profit, $3,502,833; interest 
and rents, $2,367,223; federal taxes, $427,294; capital, 
$6,000,000; unearned premium reserve $27,015,83 
surplus, $29,207,348 and contingency reserve, $7,600,- 
000. 


AETNA Insurance Company 
Hartford, Connecticut 


Staff Advancements 


Aetna Insurance Company and its subsidiary fire 
companies have advanced Gordon Kyle and Clinton L. 
Allen from secretaries to vice presidents and H. C. Tate, 
Irvin E. Crouch and Baxter Gentry from assistant 
secretaries to secretaries. Newly elected assistant secre- 
taries of the fire companies were state agent Henry P. 
Latham, Sidney S. Perry, formerly a general agent, 
David E. Carlson, general agent, and Henry B. House, 
marine superintendent. Earl K. Whitney, secretary of 
the Piedmont Fire Insurance Company, was elected an 
assistant secretary of the Aetna and the World Fire and 
Marine Insurance Company. 

Century Indemnity Company, Hartford, and the 
Standard Surety & Casualty Company, New York, an- 
nounced assistant secretaries E. Selden Geer, Winslow 
H. Arnold, Edward S. Crookes, Robert E. Broderick 
and Leland M. Willson were elected secretaries, and 
production manager Victor R. Macdonald, Holly W. 
Fluty and George T. Holbrook, claim department man- 
agers, were elected assistant secretaries. 

Earl K. Whitney, secretary of the Piedmont Fire In- 
surance Company is now assistant secretary of the Aetna 
Insurance Company and the World Fire and Marine 
Insurance Company. 
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AMERICAN Casualty Company 


Reading, Pennsylvania 
New Official 


Colonel Reese Hill was appointed assistant to the presi- 
dent of the American Casualty and its wholly-owned fire 
affiliate, American Aviation & General Insurance Com- 
pany. Colonel Hill, prior to service in the Armed 
Forces, had been with the Fidelity and Casualty Com- 
pany of New York for ten years. 


AMERICAN Fire & Casualty Company 
Orlando, Florida 


Aviation Division Established 


The American Fire and Casualty Company has estab- 
lished an aviation division under the management of 
Major Carl G. Smith. The new department is equipped 
to furnish complete insurance protection on privately 
owned planes and also offers an aviation safety engineer- 
ing service to airport owners and private plane opera- 
tors. 


AMERICAN Insurance Company 


Newark, New Jersey 
Dividend Increase 


Directors of this company at their last dividend meet- 
ing declared the regular semi-annual dividend of 25¢ 
per share together with an extra dividend of 10¢ per 
share. This action raises the indicated annual dividend 
rates to 70¢ per share compared with 60¢ per share 
previously maintained. 


ASSOCIATED Aviation Underwriters 
New York, New York 


Rates Decreased 


Decreases of approximately 30% in personal accident 
insurance rates for passengers, effective February 1, 
were announced by the Associated Aviation Under- 
writers. Insurance is applicable to passengers on certi- 
ficated United States airlines operating within the limits 
of continental United States or in Canada within 150 
miles of the United States border. 
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ATLANTIC MUTUAL Insurance Company 
New York, New York 


Official Staff Changes 


: 
' Advancement oi William D. Winter to chairman of 


yresi- 
d fire 
-om- 
rmed 
-om- 


stab- 
it of 
pped 
ately 
1eer- 
era- 


1eet- 
25¢ 
per 
lend 
hare 


dent 
y I, 
der- 
erti- 
mits 


150 


EWS 


the board and election of J. A. Bogardus as president 
have been announced by Atlantic Mutual Insurance 
Company and its attiliates, Centennial Insurance Com- 
pany and Atlantic Mutual Indemnity Company. Mr. 
Winter, who will continue as chief executive officer, was 
jormerly president of the three companies and Mr. 
Bogardus was senior vice president. I. B. Tuttle suc- 
ceeded Mr. Bogardus in the latter capacity. 

Aiter more than forty-five years of service, Percy G. 
Craig retired on February 21 under the organization's 
pension plan. Mr. Craig who was vice president and 
trustee of Atlantic Mutual Insurance Company and 
Centennial Insurance Company and trustee ot Atlantic 
Mutual Indemnity Company, will continue his associa- 
tion with the companies in an advisory capacity. 


CONTINENTAL Casualty Company 


Chicago, Illinois 
Stockholders’ Report 


This company reported 1945 net premium writings 
of $42,524,101, or over 11% greater than 1944. Under- 
writing profit was $1,827,156, net investment income, 
$1,292,517. Surplus increased $1,841,915 after adding 
$3,500,000 to contingency reserves. At year-end assets 
were $68,899,951 ; capital, $5,000,000 ; surplus, $12,715,- 
326 and special reserves, $7,400,000. 


Aviation Insurance—Official Changes 


World wide flight protection over land or sea is pro- 
vided under the new universal commercial aviation acci- 
dent policy issued by the company. The flight may be 
by any foreign or domestic airline company. Coverage 
limits are: $200,000 for any one life; $1,000 per week 
accident disability indemnity and $5,000 medical reim- 
bursement. 

The re-election of Edison Dick, executive vice presi- 
dent of A. B. Dick Company, Chicago, and the election 
of Boyd N. Everett, vice president and treasurer of the 
affiliated Continental Companies, to the Continental As- 
surance Company’s board of directors, were announced 
following the annual meeting of the board. 


EMPLOYERS Insurance Company of Alabama 
Birmingham, Alabama 


Capital Increased 
Paid-in capital was increased from $100,000 to $200,- 
000 on February 11, 1946 by the Employers Insurance 


Company of Alabama, by a stock dividend, as part of its 
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program for expansion into other states. Stockholders 
also voted to increase authorized capital from $200,000 
to $300,000. 


EUREKA Casualty Company 
Los Angeles, California 


Complete Liquidation 


A recently paid dividend to the creditors of the 
Eureka Casualty Company has brought the total divi- 
dends paid up to date to 100% oi the amount of the 
claims tiled. The company was placed in liquidation on 


May 13, 1932. 


EXCELSIOR Insurance Company of New York 
Syracuse, New York 


Official Staff Changes 


Forrest H. Witmeyer was elected president of the 
Excelsior Insurance Company of New York at the an- 
nual meeting last week, succeeding Robert C. Hosmer 
who retired at his own request. John E. Greenwood, 
heretotore first vice president, was elected to the newly 
created office of executive vice president and Henry C. 
Little was named secretary and treasurer. Mr. Green- 
wood also retains the chairmanship of the executive 
committee. 


FARM BUREAU MUTUAL Insurance Company 


of Missouri, Jefferson City, Missouri 
New Company 


Farm Bureau Mutual Insurance Company of Mis- 
souri was incorporated January 9, 1946. The mutual 
intends to deposit $100,000 with the Missouri Insurance 
Department to meet statutory requirements for issuance 
of non-assessable policies. Underwriting of all lines, 
except fire and life, is authorized. However, for the 
present, the company expects to write only automobile 
insurance for its members, the Missouri Farm Bureau, 
who own and control it. 


FARMERS MUTUAL Reinsurance Company 
Chicago, Illinois 


New Title 


Effective February 1, the Farmers Mutual Reinsur- 
ance Company revised its title to Country Mutual Fire 
Company. The new title was adopted to more closely 
link the company with its associates in the Illinois Agri- 
cultural Association Group, the Country Life Insurance 
Company and Country Mutual Casualty Company. 
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py using arin america’ SPECIALISTS 


Only sensible, when you think of it! You go to specialists 
for particular types of insurance. So why not go to a specialist 
for particular areas? 

Through its offices, agents and correspondents in Latin 
America, ULTRAMAR can give you dependable, on-the-spot 
service. ULTRAMAR is a thoroughly experienced international 
organization, which has long acted as Foreign Managers for 
leading U.S. and Latin American underwriters handling every 
type of insurance. 

ULTRAMAR Offers three basic advantages: 1—Promprt, 
time-saving settlement. 2—Convenient, direct adjustment 
under uniform conditions and terms. 3— Payment in either 
U.S. or local currency, as desired. 

We invite queries from individuals, business houses, 
agents, brokers, and insurance companies anywhere in this 
hemisphere. Address whichever office is most convenient 


to you. 


IN HAVANA: 


Oficinas de Ultramar S. A., Edificio 
La Metropolitana, Havana, Cuba. 
Phone: M-9869. 


IN NEW YORK: 


Oficinas de Ultramar S. A. of New 
York, 80 John Street, New York 7, 
N. Y. Phone: WHitehall 3-9690. 


IN MEXICO CITY: 


Oficinas de Ultramar de Mexico 
S. A., Isabel La Catolica, No. 45, 
Mexico, D. F. Phone: Mex. L-1063. 





INTERNATIONAL 
INSURANCE 
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FEDERAL Insurance Company 
Flemington, New Jersey 


—- | Re-enters Philippines 


The Federal Insurance Company was relicensed to 
transact business in the Philippine Islands on December 
28. Hanson, Orth & Stevenson, Inc., have been ap- 
pointed as general agents. 


FIDELITY and Deposit Company 
Baltimore, Maryland 


Stockholders’ Report 


Net income of $1,288,436 for 1945 is reported by 
Fidelity and Deposit Company of Maryland in a state- 
ment to its stockholders. This figure is equal to $10.74 
a share, compared with $12.96 a share for 1944. Net 
bonding and insurance premiums written during 1945 
were $14,152,576, an increase of $3,192,210 for the year. 
Second and third year premiums on fidelity bonds, paid 
in advance for the most part, represented $2,875,834 of 
the increase in net premiums written, so that the increase 
in the current year’s net premiums was $316,375. Gain 
from underwriting was $1,980,101. Net investment 
income totaled $982,214. After provision for reserves 
and the payment of $720,000 in dividends, the com- 
pany added $568,436 to surplus, which stood at $12,- 
057,942 at year-end. Based on convention form re- 
quirements, the surplus would be $15,330,632, com- 
pared with $14,339,678 the previous year. Assets were 
$36,827,976 at year-end, including United States Gov- 
ernment bonds of $21,699,929. Federal and other taxes 
were $1,390,613, or $11.58 per share of outstanding 
capital stock. The reserve for fluctuation in market 
value of securities was increased by $436,052 to $2,198,- 
879, through appreciation in securities. Losses in- 
curred for the year amounted to $2,910,146, or 27% 
of the earned premiums. 


FIRE ASSOCIATION of Philadelphia 
Philadelphia, Pennsylvania 


Charter Revision 


Modernization of the charter powers of the Fire As- 
sociation of Philadelphia and Reliance Insurance Com- 
pany of Philadelphia will be voted upon by stockholders 
at special meetings called for March 19. This action, the 
management explains, is for the routine purpose of 
bringing the charters of the two companies into harmony 
with existing laws of the Commonwealth of Pennsyl- 
vanila. 
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| "No Claim Credit" Request Denied 
- 

The New York Insurance Department in a lengthy 
decision turned down the appeal of the Fire Association 
Group for consideration of its “No Claim Credit” en- 
dorsement for use on personal property floater policies. 
The appeal was made when the Inland Marine Insurance 


> Bureau to which the Fire Association Group subscribes 
~ €t | declined to adopt and file the no claim endorsement. 
ap- 


The Department ruled that the proposed endorsement 
was not a deviation within the meaning of the New York 
Insurance Law as its application would not result in a 
uniform percentage decrease in all the rates for the 
PPI policy. On the grounds that the experience on 

$PPF policies has shown a marked trend toward higher 
losses the Department held that use of such an endorse- 
ment would require a higher initial rate than now 
charged and the Rating Bureau’s stand in declining to 
adopt the proposal without a rate differential was prop- 
erly taken. 


d by 

state- 

10.74 

log; GENERAL AMERICA Companies 

year, Seattle, Washington 

paid 

54 of Auto Underwriting Revised 

rease 

Gain Elimination of the writing of actual cash value com- 
nent ¥ prehensive policies and acceptance of physical damage 
rves only in conjunction with third party liability coverage 


-om- have been announced by General America Companies 

512,- effective March 1 on renewal business and February 11 
re- on new business. The original announcement covered 

om- only the Eastern Department but similar restrictions are 

were understood to apply on a nationwide basis. 

30V- This action was taken in an effort to improve the 


axes group's automobile experience which has not been profit- 

ding able for several years, particularly the comprehensive, 

rket — collision and property damage sections, and the manage- 

98,- — ment is of the belief there is little prospect of any relief 

in- in the near future. The decision to discontinue the 

7% — actual cash value form and write only on the stated 

amount basis, it is pointed out, “will result in a more 

equitable premium in relation to exposure. As to colli- 

sion and property damage, where the question of inade- 

quate premium to cost plays an equally important part 

in bad experience, and with no method of rating other 

than that presently provided, improvement in loss ratio 

can only be achieved through improvement in quality of 

risks.” To achieve this end the group has prepared an 

application which must be completed and signed by each 
applicant for automobile insurance. 


Kurz Resigning 


As- 

oon Felix Kurz is resigning as executive vice president 
a of this group to become a partner with James D. Parker- 
t F son in the Parkerson General Insurance Agency of 
oO Louisiana. Mr. Kurz, who has been associated with the 
4 companies for about ten years, will leave the organiza- 
' : 


7" @ tion on May 1. 
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every f acility <i 
the opportunity to 
serve risks properly, 


through agents and 
brokers exclusively. 
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Pennsylvania Casualty 
Company 


A multi-line stock company 


Baltimore 
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Fire, Casualty and 


Surety Reinsurance 
* 


Excess contracts, specialty 
and unusual covers including: 


Surcharge Premium Guarantee —Aggre- 
gate Excess Covers—Surplus Fire— 
Excess Motor Cargo Contracts. 


EXCESS 
UNDERWRITERS 


NC. 
90 JOHN STREET « NEW YORE 


Chicago Office 
INSTRANCE EXCHANGE BUILDING 
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] HARTFORD Accident and Indemnity Company | IND 


Hartford, Connecticut *Flen 
Mor 

New Officer ' 
‘*. 

At the annual meeting of the directors of the company |“. 
Joseph LBroucek was elected vice president and comp- fli 
troller. He has served as comptroller since April, 1940 aff 
and has been with the organization since 1920. ee 
ol ' 

affili 

Con 

A 

HAWKEYE Casualty Company $ ness 
; Am«¢ 

Des Moines, lowa sates 
Indt 

sour 

Recent Elections and 
Artl 


At a recent stockholders’ meeting of the Hawkeye — Con 
Casualty Company, W. L. Cobb and Arthur A. Dobson © sen 
were elected and all previous members, except W. \V. — Con 
Selvy, were re-elected to the board of directors. The 
following officers were also elected at the meeting: 

G. Olmsted, chairman of the board; A. R. Nelson, 
president; Kk. L. Crittenden, executive vice president 
and secretary; P. Risher and A. Whitfield, vice presi- — |N§ 
dents; C. S. Miller, treasurer; M. H. Elkinston and Phil 


I.. Phillippe, assistant secretaries. > 
Che 
A 
ILLINOIS AGRICULTURAL Mutual Insurance pan. 
. a mel 
Company, Chicago, Illinois fire 
com 
Adopts New Title rig 
S101 
Effective February 1, 1946, the Illinois Agricultural wit 
Mutual Insurance Company adopted the title Country ho} 


Mutual Casualty Company. 


INDIANA FARM BUREAU Fire & Tornado TN 


Insurance Company, Indianapolis, Indiana Cit 
Sto 

Organizing 
' ‘ Cor 

A new company, the Indiana Farm Bureau Fire and 1 
Tornado Insurance Company, is now in process of or- , ys 
ganization under the sponsorship of the Indiana Farm 
Bureau. Business will be written on the participating OF 
hasis with dividend payable at expiration. 

Officers are: President, Hassil E. Schenck; secre- , 
tary, Everett Jeanes; and treasurer, Larry Brandon. “ 
V. V. King, formerly special agent for Indiana Lum- re 

s ele 


hermens Mutual, will manage the new company. 
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Dany | INDUSTRIAL Insurance Company 
=Flemington, New Jersey 


Morris Plan Affiliate 


Formation of the Industrial Insurance Company, 
wholly-owned affiliate of the Morris Plan Corporation 
of America, was completed on January 31 when the 
affiliate received its license from the New Jersey Insur- 
ance Department. This action indicated abandonment 
of the corporation's previous intention to organize an 
afiliate under New York laws with the title North 
Continent Fire Insurance Corporation. 

Authorized to write general fire and marine busi- 

$ness as well as automobile coverage required under the 
American Bank Credit Plan of the American Install- 
ment Credit Corporation, a Morris Plan affiliate, the 
Industrial Insurance Company began business with re- 
sources of $2,250,000 comprising capital of $400,000 
and surplus $1,850,000. The new affiliate is headed by 
Arthur E. Petersen, until recently comptroller of the 
Continental Casualty Company of Chicago. Mr. Peter- 
bson sen served as president of the Service Fire Insurance 
\V. Company of New York from 1939 to 1942. 
The 
ing: 
son, 
dent 
resi- 
and 


pany 
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1940 
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INSURANCE COMPANY of North America 


Philadelphia, Pennsylvania 
Charter Revisions 


A special meeting of the stockholders of this com- 
: pany will be held on March 20th to consider amend- 
ments to the Charter recommended by the board of 
directors. The amendments provide broadening of the 
company’s authority to write insurance and reinsurance 
of anv kind which may be permitted under the laws of 
the Commonwealth of Pennsylvania and also the omis- 
sion of certain language from the Charter inconsistent 
with the full right of the company to insure a stock- 
holder. 


ural 
itry 


“PANTER-OCEAN Casualty Company 
Cincinnati, Ohio 


Stockholders’ Report 


A report to stockholders by the Inter-Ocean Casualty 
Company revealed assets of $2,183,716, policyholders’ 


and a & " : 

or- _ Surplus, $1,178,562 and premium income, $2,690,246 
for 1945. 

rm 

ing : 
Official Changes 

re- ]. W. Scherr was retired as president and became 


on. chairman of the board, retaining his status as treas- 
urer; \W. G. Alpaugh, vice president and secretary, was 
elected president. 
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Why Bituminous offers you 


“SOMETHING 
EXTRA” 


sos Be 


seasoned 


Branch offices, 
management, competent field 
and claims men, sound finan- 
cial record ... yes, Bituminous 
of Rock Island offers all these 
. . . @S any good company 


should. 


However, Bituminous offers 
"something extra’ by way of 
its inherent understanding 
of and appreciation for the 
agent's problems. 


The men who founded Bitu- 
minous over 28 years ago 
were all agents themselves. 
So, the "agent's viewpoint’ 
continues to be the command- 
ing influence in dealings be- 
tween Bituminous and _ its 
agents. 


SECURITY WITH SERVICE 


"oe HOUS CASH, 
BUM PORATION ALTY 


ROCK ISLAND ILLINOIS 





ASSETS OVER $14,000,000 
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UNITED STATES 
CASUALTY COMPANY 


Casualty 





Home Office 


60 John Street New York City 


























Saint Louis — Washington 
Underwriters 


OF THE 


ST. LOUIS FIRE & MARINE 


INSURANCE CO. 


AND THE 


WASHINGTON FIRE & MARINE 


INSURANCE CO. 
ST. LOUIS, MO. 


Rated “A-+-,” Excellent, in Best 
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MANHATTAN MUTUAL Automobile Casualty | MIC 


Company, New York, New York > Ins 
Examined Nev 
7 


Surplus of the Manhattan Mutual Automobile Casu- | Con 
alty Company was $321,105 as of June 30, 1945, ac-) Fire 
cording to a report of examination just filed by the | Ret: 
New York Insurance Department. This is $176,636) 2, 
below the total of surplus and special reserves reported 
by the company in its quarterly statement. Principal 
decreases were: public motor vehicle liability fund, $59,- 

796 and reserves for taxes, $56,831; loss, $26,570: Mil 
return premiums, $24,076; excess losses payable, $13,-§ Chi 
000 and pending litigation, $10,000. Increases in surplus ) 
were $24,060 in additional premiums due on rewritten 


policies and $2,750 in accounts receivable. The gain Stal 
and loss exhibit for the period March 31, 1943 to June R 
30, 1945 showed a loss from underwriting of $257,452, In 

ns 


a gain from investments of $205,949 and federal taxes ~ 
of $43,401, resulting in a net increase in surplus of ale 
$132,373. Assets of $1,348,511 and liabilities of $1,027,“ 
406 were shown by the examiners’ summary. _ 


Was 
A. | 
B. } 
MARYLAND Casualty Company 
Baltimore, Maryland NA 
Pika 
Stockholders’ Report 
Off 


The year’s operating profit of $3,963,244 for Mary- 
land Casualty Company included $2,187,494 from un- d 
derwriting, according to the annual stockholders’ report __ the 
for 1945. Net investment income was $1,451,412, while —_ vice 
miscellaneous credits were $324,338. After federal in- 
come taxes of $302,789, miscellaneous taxes of $1,158,- 
997 and dividends on preferred stock of $810,000, sur- 
plus was increased by $2,850,454. At year-end surplus NE 


was $22,191,791. Net premiums written were $33,433,- Bal 
295, an increase of $2,226,838 over 1944. Reserve for 
market fluctuations of securities was increased $2,539,- Exo 


593 to $5,370,895. 


eco 

Ins 

ass 

MASSACHUSETTS Bonding and anc 

Insurance Company, Boston, Massachusetts 4 

, inv 

Stockholders’ Report hol 

prc 

Net premium income of $17,751,059 is shown by the sur 

Massachusetts Bonding and Insurance Company for ex; 

1945, in a report to stockholders, or $1,129,936 more the 

than 1944. The statement shows assets of $35,600,656, Sut 

capital of $2,000,000 and surplus of $10,000,000. On of 

insurance department basis, net gain from underwriting res 

was $827.425 before federal income taxes of $282,548. tio: 
Net investment income was $884,509. 
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MICHIGAN SHOE DEALERS Mutual Fire 


jalty 
® Insurance Company, Lansing, Michigan 


| New Title 


The Michigan Shoe Dealers Mutual Fire Insurance 


-asu- | Company, an associate of the Michigan Millers Mutual 

, ac- | Fire Insurance Company, adopted the title Michigan 
; pany, adop 8 

y the | Retailers Mutual Insurance Company effective January 

9,636 } 2. 

orted 

cipal 

$59,- 

513.4 MILLERS NATIONAL Insurance Company 

eles 7 Chicago, Illinois 

‘itten 

gain Staff Changes 

_ Recent advancements in the staffs of Millers National 

axe, _ insurance Company and Illinois Fire Insurance Com- 

s of | pany are Ralph S. Danforth, formerly assistant secre- 

27. tary, who was elected a vice president in_addition to 


Jiuty 


continuing as assistant secretary and John C. Giles who 
was raised from assistant treasurer to treasurer. Elmer 
A. Domke, Joseph A. O’Brien, J. G. Thumley, and Leo 
B. Menner were appointed assistant secretaries. 


NATIONAL PROTECTIVE Insurance Company 
P Kansas City, Missouri 


Official Changes 

ary- 

un- National Protective Insurance Company announced 
port _ the election of Ross J. Ream, president ; G. T. Smothers, 
hile vice president and M. M. Walker, secretary-treasurer. 
in- 

58,- 
sur- 


plus = NEW AMSTERDAM Casualty Company 


33,- Baltimore, Maryland 
for 


39,- Examined 


An examination of the New Amsterdam Casualty 

a@pCompany, as of December 31, 1944, by the New York 

Insurance Department shows the company to have had 

assets at that date of $41,551,760, capital of $1,000,000 

and surplus of $16,575,979. During the three-year 

period covered by the examination, the company had a 

gain from underwriting of $5,056,417 and a gain from 

investments of $6,567,099, while dividends to stock- 

holders of $1,487,500 and federal income and excess 

profits taxes of $2,622,888 reduced the net gain in 

the surplus to $7,513,127. The surplus established by the 

for examiner exceeded that established by the company at 

ore — the same date by $902,442. A large part of the added 

156, surplus results from an increase of $603,269 in the value 

On of its affiliate. Further gains came from decreases in 

ing reserves—liability by $146,044; workmen’s compensa- 

48. tion by $46,860; miscellaneous lines $346,934; federal 
(Continued on the next page) 
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As Building Costs Go Up, 
A Big Need for Additional 
Coverage is Created. 


The true measure of insurance protection 
required is not original value, but current 
replacement cost (less reasonable deprecia- 
tion). Labor and building materials vary 
from 133% to 175% of prewar levels. 
Thus from one-third to three-quarters more 
insurance is required for adequate coverage 
this year. It’s a big field—an important 
field to your clients and to you. Pearl is 
geared-up to help you land this business. 


@ PEARL ASSURANCE COMPANY, LTD. 


@ EUREKA SECURITY FIRE & MARINE 
INSURANCE CO. 


@ MONARCH FIRE INSURANCE COMPANY 


AV VALCANY 


HOME OFFICE: 19 RECTOR STREET, NEW YORK 6 









CLEVELAND NEW YORK 
313 Bulkley Bidg. 26 Cliff St. 
PHILADELPHIA CINCINNATI 


525 Chestnut St. 1417 Carew Tower 


SAN FRANCISCO 
369 Pine Street 





CHICAGO 
175 W. Jackson Blvd. 
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BALTIMORE 


- 
4 


A PROGRESSIVE 


SURETY and CASUALTY 


COMPANY 


NEW YORK 














For the Protection 
of Your Clients 


Tell them 


. To determine today's value of their dwelling 
or building. 

2. To compare this with the amount of insurance 
they now carry. 

3. To get in touch with you if there is a material 
difference between the two. 


A new Springfield Group folder with business 
reply card will help you to get prompt action. 








THE SPRINGFIELD GROUP 


W. B. CRUTTENDEN, President 


SPRINGFIELD FIRE & MARINE INSURANCE COMPANY SPRINGFIELD, MASS. 
. SPRINGFIELD, MASS. 
. SPRINGFIELD, MASS. 
MICHIGAN FIRE & MARINE INSURANCE COMPANY ° DETROIT, MICH. 


CONSTITUTION DEPARTMENT 
SENTINEL FIRE INSURANCE COMPANY 


NEW ENGLAND FIRE INSURANCE COMPANY . SPRINGFIELD, MASS. 


OF FIRE INSURANCE COMPANIES 
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taxes by $77,001—and an increase in salvage of $106,- rCom 
356. Principal charges against surplus were $230,005 Offic 
in unearned premiums and $167,605 in premiums in 
course of collection. * 
electe 
Inst 
NORTHWESTERN Insurance Company iioen 
Seattle, Washington vice 
bone 
New Company W. | 


A. new company sponsored by interests identified with 
the Northwestern Life Insurance Company has been # 
formed under the laws of the state of \Vashington with | REP 
the title Northwestern Insurance Company. Formed } Tyc. 
with paid-in capital of $201,250 and paid-in surplus of 
$100,500 the company received its license from the 
Washington Insurance Department on January 24th. 
Operations will be confined to full coverage automobile \ 
insurance only and its affairs will be under the guidance 


Cap 


of officials of the parent life concern. 8 
hold 
PACIFIC EMPLOYERS Insurance Company 
Los Angeles, California 
RE] 
Collision Rates Increased Cin 


Finding automobile insurance during 194445 to be eo 
unprofitable, the Pacific Employers Insurance Company 


decided to increase by 40% all forms of collision rates R 
ior territories 1 and 3 of the California Collision  ,, 
Manual. Territory 2 and San Diego territory will re- og, 
main the same. The company announced that effective je 
immediately it will not accept material damage coverages —17_ 
on any risk without bodily injury and property damage ogg, 
coverage. 

PEERLESS Casualty Company SA 
Keene, New Hampshire St 


Executive Changes 


After forty-five years of service, Walter G. Perry ; 
has retired from the presidency of the Peerless Casualty 

Company to become chairman of the board of directors. 
Richard C. Carrick, with the company since 1907, was yy 


elected president. 19. 
an 
enc 

POSTAL LIFE and Casualty Company $3 

Kansas City, Missouri -- 

Executive Changes a 
va 

Former president, M. W. Brown was elected chair- to 
man of the board of directors at a recent stockholders $l 
meeting, and O. R. Jackson, formerly vice president, of 


succeeded him as president. 
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PROVIDENCE WASHINGTON Insurance 
“Company, Providence, Rhode Island 


106,- | : . NAL 
0,605 NAT ta Casualty 


| Official Changes 


Aut omobile a 





ns in Co 
, ; : 2 surance 
At the annual meeting Stephen \W. Carey, 3rd, was insu ANGELES 
elected president of Providence Washington and Anchor ” 
Insurance Companies succeeding I. B. Luce. Other 
changes included the advancement of H. T. Phinney to 
vice president, H. E. Hill, G. H. Angell, W. T. Rath- 
», |. W. Sutcliffe and G. B. Salter to secretaries < q Za . 
bone, J. ee eee B. Salter to secretaries and Condensed Financtal Hatement 
W. B. North to assistant treasurer. 
December 31, 1945 
with 
been # 
with . REPUBLIC Indemnity Company In Accordance with Requirements of the 
rmed Tucson, Arizona National Association of Insurance Commissioners 
1s of 
ane Capital Increased 
24th. 
obile \ resoluti increase the capital ; 1 surpl a hisses 
“en A resolution to increase the capital and surplus struc- 


$ 1,115,560.59 
8,709,796.00 


ture of the Republic Indemnity Company to $1,000,000 Cash in Banks and on Hand 
vas recently approved at a speciz -eting of the stock- 
reg ee a epee eRe SF ter eee United States Government Bonds 
State, County and Municipal 

Bonds . 46,510.00 
Premiums Outstanding 
Not Overdue 2,054,849.90 


RETAIL DRUGGISTS Mutual Fire Insurance Co. 


Cincinnati, Ohio Other Admitted Assets 37,119.64 
) be View Title Total Admitted Assets........... $11,963,836.13 
any 
ates Revisi : ’ . oT : 
: Xevision of the company’s title to “The Druggist pe belly, 
a, Mutual Insurance Company” and transfer of the home hiatililies 
ml ofice from Cincinnati to Mansfield was approved by 
va members at the fifty-sixth annual meeting held February Reserve for Losses and Loss en 
i 12-13. It is expected that the removal of the home Expense . ee 
S© office will be completed by May 1. 


alty 


Lir- 
ers 
nt, 


SAINT PAUL MERCURY Indemnity Company 


St. Paul, Minnesota 


Stockholders’ Report 


Tr ° ° ° ° ° 
y ? A 11.5% increase in premium volume is reported in 


the statement to stockholders of Saint Paul Mercury 
Indemnity Company made as of December 31, 1945. 
Volume was $11,508,067, or $1,186,113 more than in 
1944. Unearned premiums were increased by $724,584 
and loss reserves by $1,554,821 for the year. ’ The year- 
end statement shows assets of $25,967,743, capital of 
$3,000,000 and surplus of $7,215.215. Asa result of the 
large additions to reserves, underwriting profit of $868.- 
284 is less than the $1,097,311 reported in 1944. Interest 
on investments was $727,593. Appreciation in market 
value of securities in the amount of $581,148 was added 
to the reserve for depreciation, which now stands at 
$1,656,438. The company paid dividends to stockholders 
of $500,000 and set aside $168,363 for income tax in- 


(Continued on the next page) 
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Reserve for Unearned 
Premiums oe 


Reserve for Federal and State 
Taxes 


Reserve for Dividends to 
Policyholders 


Other Reserves 
Total Liabilities 


Capital Paid-Up. $1,000,000.00 


Surplus 786,042.72 


Surplus to Policyholders 


AM Fowms of Casually Snsarance 


and Bonds 


3,613,933.91 
267,365.00 


359,954.33 
570,629.47 


$10,177,793.41 


$11,963,836.13 
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Group Service 
in One Company 





CASUALTY j 
COs 


Fire and Windstorm 
and all Allied Lines 


All forms Casualty Insurance 


Fidelity and Surety Bonds 


° AMERICAN - 
FIRE AND CASUALTY COMPANY 


A Stock Compasy 


Home Office _ Orlando, Florida 
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Established 19] 5 


Specializing in 
Service to 


Agent and Insured 


EUREKA 





CASUALTY COMPANY 


PHILADELPHIA, PENNSYLVANIA 
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SAINT PAUL MERCURY—Continued bs12.3 
: : Capit 
curred. A contribution to the pension fund was made 4 jor 
in the amount of $150,094, and surplus increased by surphi 
$793,359. compe 
At the annual meeting of the board of directors the | S888. 
following promotions were made: A. b. Jackson from § the 5 
assistant to the president to vice president; C. H 
Stevenson and R. b. Clark trom assistant secretary to | gygmi 
secretary. 

An 
pany, 
ance | 

SUN Insurance Group ing | 
New York, New York $1,23: 
while 

New Secretary taxes 
$2,58 

Charles H. Tiedemann has been appointed secretary | lishec 
of the United States Branch of the Sun Insurance Office, — $76, 
Ltd., and its two American subsidiaries, Patriotic and | in res 
Sun Underwriters Insurance Companies, succeeding | satior 
Elliott Middleton who retired as of December 31, 1945. | taxes 
Mr. Tiedemann has had over thirty years of experi- | prem: 
ence in the insurance business, and, since 1924 has been | prem 
a member of the staff of the Sun Group, first as state | The ¢ 
agent, and, since 1938, as assistant secretary. capite 


TRI-STATE Companies Pun 
Oklahoma City, Oklahoma Com 


Purchased Annu 

Purchase of Tri-State Casualty Insurance Company Su 
and Tri-State Fire Insurance Company, by Perry D. © volun 
Inhofe, president of National Mutual Casualty Com- — Guar 
pany, Tulsa, Oklahoma, and associates, was recently an- — 797.3 


nounced. All of the capital stock of the companies, fire — taxes 
company $50,000 and the casualty company $150,000, — ment 
was included in the purchase. Officers of the companies sales 


are to be: President, P. D. Inhofe; vice presidents, H. — incur 
\W. Allred (casualty company only), H. I. West and © reser 
R. C. Heard (fire company only); secretary, Joseph  Afte 
Goodpaster; treasurer, Hugh Earl. It is claimed that — empl 
there will be no connection between the National Mutualgiigng t 
and the Tri-State Companies. incre 

were 


UNITED STATES Casualty Company 


New York, New York UNI 
. New 

In Business for Half a Century 
iia . - Offic 

Substantial gains in 1945 were reported by the United 

States Casualty Company. Net premium income was Er 
$9,289,354, a gain of $1,076,344, or 13.1% over 1944. © Carr. 
Unearned premiums were increased $748,065 to $4,082,- | of +} 


589 and loss reserves $484,551 to $8,013,860. Total stock 
admitted assets reflected a favorable gain of $2,267,483 Tran 
to $19,684,038. Bonds of United States Treasury were — Pry 
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§ $12,315,336, or 8l¢c of the total bonds and _ stocks. 
Capital is $1,000,000, surplus $4,000,000 and reserve 
lade | jor contingencies $1,688,454, producing a policyholders’ 
by surplus of $6,668,454, the largest in the history of the 
company. Total operations produced a net addition of 
$888,679 to the reserve for contingencies. 1945 marked 
the 50th anniversary of the company. 


thie 
rom 
H 
y tO) Examined 


Ss 


An examination of the United States Casualty Com- 
pany, as of December 31, 1944, by the New York Insur- 
ance Department showed for the three-year-period end- 

~ ing December 31, 1944. a gain from underwriting of 
$1,238,649 and a gain from investments of $1,874,243 

while dividends to stockholders of $202,500 and federal 

taxes of $327,539 reduced the net gain in surplus to 
$2,582,384. The examiners’ surplus exceeded that estab- 

ary lished by the company as of December 31, 1944, by 
ice, | $769,858. This increase resulted mainly from decreases 
and | in reserves—liability by $328,444; workmen's compen- 
ing | sation by $360,279; miscellaneous lines $154,648 and 
45. | taxes by $52,501. Principal decreases in surplus were: 
erj- | premiums in course of collection $70.317; unearned 
een | premiums $94,062 and contingent commissions $33,214. 
ate | The examiners’ summarv showed assets of $17,386,677, 
capital of $1,000,000 and surplus of $5,555,257. 


PUNITED STATES Fidelity and Guaranty 
Company, Baltimore, Maryland 


Annual Statement Filed 


ny Substantial profits and a favorable gain in premium 
D. volume are reported by the United States Fidelity and 
m- | Guaranty Company for 1945. Net writings were $47.- 
in- 797,396, up $2,771,947 for the year. Before federal 


ire taxes, underwriting profit was $4,507,994, net invest- 
00, — ment income $2,223,426. Appreciation and profits on 
les sales amounted to $4,377,705. Federal income taxes 
H. incurred were $3,206,630 but reflect a decrease in the 
nd reserve for such taxes from $7,000,000 to $6,000,000. 
ph — After payment of $1,500,000 in dividends, purchase of 
lat _ employes’ past service annuities $3,150,000 and increas- 
1algfiing the voluntary reserve by $1,121,000, surplus was 
increased $2,077.180 to $18,499,576. Assets at year-end 
were $105,658,798. 


UNITED STATES Guarantee Company 
New York, New York 


Official Changes 


ec 

‘4 Emory Ss. Land, Vice Admiral, U. S. N., retired and 
" Carroll M. Shanks were elected to the board of directors 
on of the United States Guarantee Company, at a recent 
Q3 stockholders meeting. Mr. Land is president of the Air 
se Transport Association. Mr. Shanks is president of the 


Prudential Insurance Company of America. 
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WE HAVEN'T BEEN ASLEEP 
DURING THE PAST WAR YEARS 


During the past war years, we were success- 
full in increasing our service to our agents, 
and in addition thereto, developed the use 
of the order blank in lieu of applications for 
many uses, introduced the bonded signature 
cards, introduced “bonded contractor" 
bonds, and brought out a full line of adver- 
tising leaflets for the use of our agents, to- 
gether with the handiest rate manual ever 
published. 


WESTERN SURETY 
COMPANY 


Western Surety Bldg. 21 W. 10th Street 
Sioux Falls, S. Dakota Kansas City 6, Mo. 
Agents are invited to write for samples of the order blanks devel- 


oped as part of our program of success through helping agents to 
succeed. 


175 W. Jackson Blvd. 
Chicago 4, Illinois 


ONE OF AMERICA’S 


| OLDEST BONDING COMPANIES | 
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Sales Slants from Other Fields ........... Mar. 81 “ s F ee ee a 
Sales Plan, Five Point—Raymond C. Dreher .............+ Feb. 33 When G. I. Joe Comes Home—Guy Fergason...,..--..++-+++ June 37 
Bhan Franciseo Fire—Fireman’s Fund Record July 71 Williams Talks Extemporaneously .........--eeeeeeeeeeeeees — Mi 
See Danger, Save Damage—Ruasell Tirrell........ a June 73 Wee DNGTIEE POE cc cdcccicccccvsewcsccscetceseseesceess ec. 63 
Self-Insurance for the Average Company—W. .J. Steidle.. May 47 Words, $64—Arthur JOyce ....- 0+... .eeeceeeceeeeneeeeeeees Nov. 49 
dec. 81 B self-Regulation—E. W. Sawyer .........cc..0.-ceeescccees ‘Dee. 19 Workmen’s Compensation Rates Amended ..........+-+++-+++ Feb. 32 
Jan. 41 Sail Bank and Agent Auto Plan—C. G. Hallowell ...... Aug. 25 Why You Should Make a Special Effort—Carl Lippold ...... Oct. 85 
=~ ~ Selling Tips from the Home (ffice .Mar. 93 Your Agency, Inc.—W. Emmert Swigart ........0....-eeeeee Oct. 31 
“eb. 45 
ept. 37 
vec. 24 
lec. 2 
et. 269 INSURANCE COMPANIES REPORTED UPON 
lar. §& 
rf 41] > Aer-Auto Inter-Insurance, Kankakee Arcadia Mutual Casualty, Chicago (Stockholders’ Report) <0 ese. aoe 
eb. 31 (See Aerunautic and Automotive) Mar. 102 (Hxamingd) ....ccccccccccccccscce Dec. 100 (Aviation Insurance) seccccese Mar. 103 
et. BS aeronautic and Automotive, Kankakee Associated Aviation, New York (Official Changes) ...............Mar. 103 
lar. 78 (General Manager Appointed). .. Sept. 105 (Rates Decreased) ..............Mar. 102 Continental Insurance, New York 
ug. (Adopts New Title) ............. Muar. 102 Associated Fire & Marine, San Francisco (Annual Statement) Feb. 100 
lar. 37) Aetua Casualty aud Surety, eee = (Capital Readjustment) .......... Feb. 99 Corroon & Reynolds New York ‘ 
uly 88 y (Mid-Year Data) ssa ie dc Sa Sa decibel ak ar . 93 Assuciated Hospital Service, New York (Executive Advancements) May 98 
Yet. 26 0 (Stockholders’ Report) ......... ME 3 et > (Benefits Extended).............. June 91 Cosmopolitan Mutual Fire New York 
ug. 45) Aetna Fire Group, Hartford (Jobless Protection) ............+. Uct. 93 (I icensed) . ate Jan. 95 
ug. 45 t : c 4 : - _ eee : 
‘ov. 25) (Bamk-Agent FisR) ..cccccccccces Dec. 99 Associated Ins. Companies, San Francisco Country Mutual Casualty, Chicago 
ais ape «(New Director) ..........cceseees Jan. 93 (Utticial Changes) .....-...-...+-. May 97 (See “Il. Agricultural Mutual). Mar. 106 
Yee. 32 (Staff Advancements) ........... Mar. 102 Assurance Company of America, New York Country Mutual Fire, Chicago. 
Yee, 23. «Allied Compensation, Los Angeles (Commences Uperation) ......... Sept. 105 (See Farmers Mutual a ) 
ine 89 ew ee epeaaaens ere Dee. 4 —, nena 9 hn = gid New — 2 Mar. 103 
EN «cw talons budiatd pias vse. 0'6r8 eb. 99 s New Lines) ...............June i Pacis 
pet. rp Acrica Fore Group, New York (Extends Field) ......csseeseeees Dec. 101 otc gm nage Nov. 112 
uly 31 (Mid-Year Figures).............. Sept. 105 Atlantic Mutual Insurance, New York Dorchester Mutual Fire, Boston 
lar. 14 (Fleet Reorganization) ... 4 Dec. 99 (Official Staff Changes Mar. 103 r. Ds , 
cccccceccce Ges) .-....... MAF. (Non-Assessable Policies) .......Feb. 101 
ine 53. American Automobile Insurance, St. Louis Automobile Club Inter-Lns., St. Louis Eagle Indemnity, New York 
det. 83 (Mock Marketed) ..............0. May 97 (Kxamined) iste cabins diate merase Seats Oc (See Royal-Eagle Indemnity) ....Nov. 119 
pt. 81 American Aviation, Houston Automotive insurance, Los a Employers Insurance, Birmingham 
eb. 33 (New Aviation Insurance Group) .Nov. 111 (Surplus Contribution)...........Aug. 79 (Official Change) ... ept. 106 
an. 35. American Casualty, meading (Increases Serpive) ERE Feb. 99 (a apital Increase Contemplated).Feb. 101 
ine 33 (Financing Completed) .......... June 91 Aviation & General, London (Capital Increased) Mar. 103 
an. 21 SE ID 55 e555, bachiaobe ne ees Mar. 102 (Dominion License) .............. an. 93 : REET 7g al a aaa a 
lay 50 American Credit Indemnity, Baltimore Bankers Life & Casualty, Chicago Eureka Casualty, Los Angeles 
uly 69 (Credit Insurance Keport)..... .-Nov. 111 (Affiliation Planned) ............. June 91 (Complete Liquidation) ......... Mar. 103 
lay 31 American Farmers Mut. Auto., Des Moines Bituminous Casuaity, Rock Island European General Reinsurance, New York 
pt. 21 (Irregularities Charged) .......... May 97 (Cleaveland, Jr., President) ...... Jan. 93 (Examined) .......0..ee-seeeeeeee June 94 
ar. Sl American Farmers Mutual, Lake Elmo Blue Ridge Insurance, Spartanburg Excelsior Insurance, a 
ily 23 a Sain Feb. 99 (Additional Resources) .......... -May 97 (Capital Increase) ....... ttteee Sept. 106 
ar. 57 American Fidelity, Montpelier Boston Insurance, Boston (Official Staff Changes) oeecccece Mar. 103 
ug. 63 (Joins New Bempentse Group). Jane 100 (Stock Split-Up) ..........0..- ...Jan. 94 Excess Insurance, New York 
(Official Changes) .............-.- July 89 (New Vice President) ............ an CEES 50 00-500ksi<nakeseses ov. 112 
pt. 22 -;: we eereeeee . Nov. 111 Boston Manufacturers, Mutual, Boston Farm Bureau Companies, ies 
pt. 23 American Fire & Casuaity, Orlando (New Director) ........ccccccccces Oct (Appointments Announced) ...... May 99 
(Enters Additional States) ....... . 99 3uffalo Insurance, Buffalo Farm Bureau Mutual, Jefferson me! 
i (Aviation Division Established). Msg “ "102 (New President) i aaa tancaacnicen as Dee, 101 Oe fe ORS lar. 103 
ct. 27 American General, Houston Camden Fire Insurance, Camden Farmers Elevator Mutual, Des Sidines" 
an. 29 (To Acquire Seaboard Life) ......July 89 (Ocean Marine Appointment)..... Feb. 99 Ce Seer . 101 
pv. 45 American Indemnity Galveston Casualty Insurance, Los Angeles Farmers Hospital, Lincoln 
ec. 35 (New Jersey Multiple Powers)....July 89 (New Stock Company) ........... June 92 (New Assessment Association)....Aug. 79 
ar. 4 merican Insurance Group, Newark Central Assurance, Columbus Farmers Mutual Reinsurance, Chicago 
an. 3 (Premium Chart Booklet) ...... Nov. 111 (New Officials) ...........+.... ug. 79 (NOW THI) onc ccecccccsscsccess Mae, 108 
ily 21 (Multiple Underwriting Powers)..Feb. 99 Central Surety Insurance, Kansas City Federal Insurance, Flemington 
ily 50 American Insurance, Newark (Examined) .......seecseeeeeeeees une 92 (Re-Enters Philippines) ........ Mar. 104 
in. 39 : (Dividend Increase) ..... Mar. 192 Century Insurance, New York Federal Mutual Fire, Boston 
yy, 29 & American Motorists Insurance. Chicago (Gwyn Advanced) ...........+.04. Jan. 94 (Executive Staff Changes) ...... June 95 
eb. 6 (Kemper Promotions Announced) .June 91 Chicago Lloyds, Chicago Fidelity and Deposit, Baltimore 
7: 107 | American Mutual Benefit, Philadelphia (Progress of Liquidation) ........ 101 (Stockholders’ Report) .........1 ar. 104 
ly 67 (License Granted) . July 89 Coast Automobile Insurance, Los Pra Fidelity & Guaranty Fire. Baltimore 
nt. 27 (Reinsures Benefit Association) ..Aug. 79 (New Company) .............. --Sept. 105 (Addition to Executive Committee) 
ot. 33 American Progressive Health, New York Colonial Tnserance, Los Angeles May 99 
ir. &6 (In Process of Organization) ....Oct. 93 (Contribution Planned) ........... - 94 (Expansion Plan for Agents)....June 95 
oh, 21. + American Re- Insurance. New York (Additional Funds Contributed) Feb. 100 eS errr Nov. 113 
ne ral (New Official) Oct. 93 Colonial Mutual Casualty, Philadelphia - 
ne Ti | all Dividend) enceonnecotons ooo et. = (New Company) ...-.:s...e+s-.-. Dee 104 a National Insurance, Denver . 
Bt | Amlean Heserve, New York”! = "Commerce Cavuatty X Sty. Kanaae Ci, pideiey Puente Fine, New Yasin 
oe Divi ecently Incorporated)......... ~ rg ¢ Pe ier . 
eB (Dividend) ose veceocseceeeeeees TOM. 8 Commercial Standard, Fort Worth 19° ive association, Philadelphia 
} MENDED. viccasheiadesessceaed ec. ’ 
> = pe ee. once en Connecticut General Life, Hartford ee ee oso May 4 
a Be ~~ needa aeenetaeeene jon (ee oe —— ‘aviteed Aeon... Nov. 118 
° ‘ eee <2 eee ee ee) . on nen a asua ° ee i Cas Pees SSSR ORSS . 
ir. 33 American Surety, New York (Assumes Accident & Health Business) (Cassatt Rejoins Board) ........ Dec. 105 
ne 39 stew mS Fire Affiliate)...... ----Aug. 79 vy 98 (Joins Aircraft Group)... -..Jan. 95 
53 Bane pamine ae ‘ee Banyo Dec. 100 (Tuchbrelter Heads Gempenten) May = eee Gini Ceeaie”” WERE ‘benen 104 
b. 25 (Executive Promotions) ...... .-Nov. 112 (Six Months’ Earnings) “coeee=* ae aan Mar. 105 
b. 35 | Arcadia Life & Casualty, Chicago (Reelected Director) ............-- Jan. 95 Fireman’s Fund. San Francisco 
rt. 42 Sew COMPARA) 2... ccc icwsccces Jan. 93 (Premium Volume) .............. Feb. 100 (Crafts Succeeds Hannah) ...... Feb. 102 
t 
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Firemen’s Insurance, Newark 


(Dividend Increase) .............Nov. 113 
First National Insurance, Seattle 
(Dividend Reduced) ............. Dec. 106 


(Withdrawing from Exchange) ..Dec. 106 
General Insurance, Seattle 
(Dividend Reduced) ............. Dec. 106 
(Withdrawing from Exchange) ..Dec. 106 
(Change in Operational Procedure) 


Feb. 102 

(Auto Underwriting Revised)....Mar. 105 

(Kruz Resigning) ..............Mar. 105 
General Reinsurance, New York 

(Bids for Shares)............. covchag. & 

Caer rrr ere "Dee 106 
Germantow n Fire Insurance, Phil idelphia 

Oe ee rrr. ug. 80 

(Stock Offering. Completed) ....... Oct. 94 
Globe Indemnity, New York 

CHERRMMIROE) «sc nvcccscccsesccceces Nov. 114 
Globe & Rutgers Fire, New York 

(Bank Loan Fully Repaid) ....... Jul 


y 90 
(Pooling Arrangements Revised) Feb. 102 
Government Employees, Washington 
(Capital Increase) ..........-006 Sept. 106 
Great American Group, New York 
(Phillips Succumbs) .......scce. Dec. 107 
(Keep Reassumes Presidency) .-Jan. 95 
Great Lakes Protective, Cleveland 


(New Marine Reciprocal)......... June 95 
Guarantee Insurance, Los Angeles 

Cee GE SD cc ncccccnscens July 91 

(Completes Stock Sale) ........... Oct. 94 
Hamilton Fire Insurance, New York 

(See National Fire & Marine)....Nov. 117 
Hardware Indemnity Ins., Minneapolis 

ara. May 100 


Hardware Mutual Insurance, Minneapolis 
(Examined) June 96 

Hartford Accident & Indemnity, Hartford 
(Reorganization of Bond Department) 


Jan. 96 
(Recent Elections) ...........+.- Sept. 107 
CERCIRINM VORUINE) ....c0csccccss Feb. 103 
Og err Mar. 106 
Hartford Steam Boiler, Hartford 
(Operating Results) ............ Sept. 107 
Hawkeye Casualty, Des Moines 
(Recent Elections) ............. Mar. 106 
Home Fleet, New York 
(McBride Joins Staff) ............ July 91 
(Sprague Returns) a .-Nov. 114 
SE ED nck ivccsecctdécseees Jan. 96 





Home Indemnity, New York 
(Elect Vice P resident & Secretary) Jan. 97 
Hospital Service Plan, Newark 
(Reports Enrollment Record).. --May 100 
(Acquires Home Office)...........4 Aug. 80 
(Extends Lay-Off Protections))...Oct. 95 
(Pay Bills through American Express) 
Nov. 115 
Houston Fire & Casualty, Houston 


COW PRCRRGONE) occ ccc svcescsse May 101 
Illinois Agricultural Mutual, Chicago 


CAGOPts New Title) vcccscscvcced lar. 106 
I. E. A. Mutual Insurance, sprngees 
(New Incorporation) ............] ay 101 
CHOW COMMER) oc cccccsccccnces: 7. 81 
Improved Risks Mutuals, New York 
(Dividends Cut 3%) ............Sept. 108 
(Expands Facilities) ............) vov. 115 
Indemnity Insurance, Philadelphia 
(Canadian Bond Rating) ........) v. 115 
(Withdraws from Canadian Ass’ ~» ob. 18 


Indemnity Marine Assurance, a... 
(Marine Management Changes)..Feb. 103 
Independence Life & Accident, Louisville 


(Recently Incorporated) ........ Dec. 107 
Indiana Farm Bureau Fire, ee Xe 

CERBMAMIRS) cc cccccccscceccceseeed Mar. 106 
Industrial Insurance, Paenngten. . 

(Morris Plan Affiliate) ..........) ar. 107 
Inland Mutual Insurance, ET 

(Operations Extended) .......... May 101 


Insurance Company of N. A., Philadelphia 


(Withdraws IMUA Resignation). A 102 
CUO CUIIRRED 5 cc cccccccececes . $1 
(Mid-Year Figures) nin eck a masien id ‘Sept "108 
(Installment Plan Introduced)....Oct. 95 
(Roberts Re-Elected) ............. Oct. 95 
(New Financing—Fleet a 
Nov. 116 
CN SD oo cis tsiecsenescas Dec. 108 
(Aviation Department Established) 
Jan. 97 
(Instalment Plan Extended) ..... Jan. 97 
(Charter Revisions) ............ Mar. 107 
Inter-Ocean Casualty, Cincinnati 
(Stockholders’ Report) .......... Mar. 107 
COGetal CRANES) .... vic ccccsccs Mar. 107 
Jamestown Mutual Casualty, ne 
ED s-4-n-> We-o-0-6 4 ece-0:400.0. 0473 Feb. 104 


116 


Jefferson Fire, Washington 





(Incorporated) Pte Terre TT Te. Aug. 81 
John Marshall Insurance, Huntington 

(New C omgens) nen ei Peake awem ee an. 97 
Liverpool & London & Globe, Liverpool 

(Chairman's Report) ..cccccscccece July 91 
London Assurance, London 

(225th Anniversary) July 93 

(Correction Notice) . -Nov. 116 
London Guarantee & Accident, New — 


(See American Credit Indemnity) N vov. 111 


Lumbermens Mutual Casualty, C hicag 0 
(See American Motorists)........ Jt une 91 
(Recent Promotions) ............. Jan. 97 
(Kemper Denies Charges)....... Feb. 104 
Lumbermen’s Mutual Insurance, Mansfield 
(Dividends Reduced) ..... ...sept. 109 
Lumbermen’s Undwtg. Alliance, ‘Kansas City 
(Reports Large Profit).......... Sept. 109 
Manhattan Mutual Automobile, New York 
CRPERMREDOGS o.6-6'0.¢ 00b-60000.6060s000eEee. 206 
Maryland Casualty, Baltimore 
(Appeal Notice Filed)............May 102 
(Plans Refinancing) ..........6. Feb. 105 
(Stockholders’ Report) ........Mar. 108 


Massachusetts Bonding, Boston 
(Proposes to Ame nd Ch: irter)....Feb. 105 
(Stockholders’ Report) ........Mar. 108 


Mayflower Inter-Ins. Exchange, Seattle 
(New Exchange) ............0+--. June 98 
Medical Mutual, Cleveland 
Oe! re June 99 
Mellon Indemnity, Pittsburgh 
(See General iteinsurance) omaees Dec. 106 


Merchants Fire Assurance, New York 
(Proposed Capital , Readjustment) Dec. 108 
Metropolitan Fire Reassurance, New York 


(Proposed Title ean Pe Feb. 105 
Michigan Millers Mutual Fire, Lansing 
(Dividends Lowered) ........... Sept. 109 


(President’s Announcement) ....Sept. 109 
Michigan Shoe Dealers Mutual, Lansing 


0 errr 6 hh 
Midland Fire Insurance, Oklahoma City 
TRECORTONOED . vocccccvesccveecees Aug. 81 


Midwest Mutual Insurance, Chicago 
Ie 


(Recently Licensed) ............ b. 105 
Millers National Insurance, Chicago 

(Staff Changes) ................Mar. 100 
M. F. A. Mutual Insurance, Columbia 

Cw era Nov. 117 

Cr SND cn devenesscnccces Feb. 104 
Motors Insurance, New York 

(ORIG EACISEEIOR) 6 cccsccccscs _, Sept. 110 
Mutual Benefit H. & A., Omaha 

(Volume Gains) .......... -. Sept. 111 


Mutual Boiler Insurance. Boston 
(Repair or Replacement Coverage) July 95 
Mutual Casualty Insurance, New York 


Se Oct. 96 
Mutual Fire Insurance, Bel Air 
(Correction Notice)...........ccced Aug. 82 


Mutual Fire Insurance, Boston 
(Addition to Staff) 


National Automobile & Cas., 


er ree eras Feb. 106 
Los Angeles 


(Show Cause Order Served)......May 102 
(Hearing Extended) ............. June 99 
(Hearing Continued) ............. July 95 
(Cla.ms Practices Usual)........./ Aug. 82 
National Aviation Underwriters, St. Louis 
(Commencing Operations) .......) 1y 103 
(Resources Enlarged) ............ Oct. 96 
National Casualty, Detroit 
(Stock Dividend Proposed) ...... 96 
National Farmers Union, Salt Lake at 
(New Company) ...... ceccecccee ept. 111 
i” =e Oct. 96 
National Farmers Union Motorists, Denver 
rere. May 103 
(Organization Plans Changes)....June 99 
National Fire Group, Hartford 
ee Aug. 82 
National Fire & Marine, New York 
(Chambers Now President) ......Nov. 117 
(Bogert Pleads Guilty).......... Feb. 106 
National Liberty Insurance, New ——. 
(Premium Finance Plan) ....... Nov. 117 
National Mutual Casualty, Tulsa 
(See Tri-State Companies) ...... Mar. 112 
National Protective Ins., Kansas City 
(Official Changes) ......cssesces) ar. 109 
National Surety Marine, New York 
(Seeks Mass. License) .......... Sept. 111 


Pittsburgh 
Affiliate)....Feb. 106 
y ittsburgh 


National Union Fire, 
(To Revive Casualty 
National Union Indemnity, 


(See National Union Fire)...... ‘eb. 106 
Netherlands Insurance, Hartford 

(Marine Manager Appointed)..... June 99 
New Amsterdam Casualty, Baltimore 

CO eee ae: ir. 109 
New Hampshire Fire Ins., Manchester 

(Marine Manager Appointed)...... June 99 

(Acquires Coonety Affiliate) ....June 100 
New Jersey Mfrs. Casualty, Trenton 

(Dividend to Policyholders) ina Dec. 108 





New Jersey Mfrs. Ass'n Fire, Trenton 





Rhode 


(Dividend to Policyholders)...... Feb. 10jgags (New 
New York Casualty, New York we 
CEERRUEROE) wis ccecsdessscncsscces Dec. 109 (Inst 
New Zealand Insurance, Auckland Royal 
(Resumes Fire Lines in New York) (See 

June 100) Royal 
North American Accident, Chicago (A C 
(Life Field Entry Planned) . -July 96) Royal 
(Recent Appointment)........... “Sept. 112 (Otic 
(Acquires Large Life Volume)....Nov. lls St. Pav 
North British Group, New York (Mid- 
(Shalleross Retiring) ............ Dec. 108 (Ann 
North Continent Fire, New York St. Pau 
(Morris Plan Affiliate) ........... an. 98 (Hal! 
Northeastern Insurance, Hartford (Stoc 
(Dividend Payment) ............ Feb. 1078 geaboa 
Northern Insurance, New york (Cou: 
Fe TT May 1048 gecurit 
(Affiliate Being Formed) ........ June 100 (New 
North State Insurance, Charlotte Service 
eee (New 
Northwestern Insurance, Seattle (Lice 
ee Mar. 11 haw 
Northwestern Mutual Fire, Seattle (Reo: 
(New Eastern Department Opened) Southe 
May 104 (Exa 
(Staff Advancements) ........... July 96) Southw 
Norwich Union Group, New York Glew 
(Frink Retiring) ................May 105 — 
(Addition to U. S. Staff) .....21. Jan. 989 (Un 
: " , Standa 
Ohio Casualty, Hamilton (New 
(Six Months’ Results) ............ Oct. 97 anda! 
Ohio Farmers Insurance, LeRoy Standa 
(New Director) ........scceceee t. 112 (Exa 
Ohio Medical Indemnity, Columbus Stuy vet 
(Mew COMMOEIY 6 cs00520s00000 an. 9 (Fins 
Ohio State Fund, Columbus 
(Report) ........ bG066CRcARwOeoene Aug. 89 
Pacitic Employers, Los Angeles a 
(See Allied Compensation) ....... Dec. 9 5 
(Collision Rates Ene reased) -Mar. 11 i 
Pacitic National Fire, San F rancisco { a 
(Belgrano to Assist McNutt) -Dec. 108 
Pearl Assurance, London 
(Cowie Heads U. S. Branch)...... Aug. 83 
(Oficial Changes) ....ccsccccees Sept. 112 
(Official Staff Changes) ....... ° Uct. 97 
(Financial Secretary) ..........) ov. 1 
Peerless Casualty, Keene 
(Executive Changes) ............Mar. 11¢ 


Penn Liberty Insurance, West Chester 
(Additional Funds Contributed).Feb. 107 

Pennsylvania Casualty, Baltimore 
(Mid-Year Position) ............ Sept. 112 
(Executive Changes) ............ Feb. 107 

Pennsylvania Lumbermens, Philadelphia 








ee Dec. 110 
Pennsylvania Threshermen, Harrisburg 

CRIED. ccddccosscssccenssinncsee OT 
Penn Tow ~ a Mutual Fire, a. 

COW TOD ccccccasesccvssescesees 98 
Philadelphia National Ins., Phils dilehan 

(Increased Dividends) ............ Oct. 98 
Phoenix Indemnity, New York : 

(Capital EMCTORSE) 20. ccccccccces June 10! 4 
Planet Insurance, Detroit 4 

(Licensed in New York).......... Aug. 835 

(Commences Underwriting Opera- 3 

a ee PiRetintankichneh eee Oct. 99% 

Postal Life & Casualty, Kansas City 4 

(Executive Changes) ............] ar. 110% 
Prairie State Farmers, Bloomington 

(See Union Automobile) oerseceese Au 37 
Preferred Accident Insurance, New York 

(Six Months’ Results) .......... Sept 
Preferred Automobile, Grand mae 

aa . 108 
Preferred Insurance, Grand Rapids ] 

(See Preferred Automobile)...... Feb. 108 
Progressive Fire Insurance, Atlanta 

(Capital Increase) ...........+.-++ Aug. & 
Providence W ashington, ‘Provide nce 

(Official Changes) ....ccccccccoel Mar. 111 
Provincial Compania General, La, Mexico 

(Licensed in Texas) ............ June 101 
Publie National, Miami Beach 

Soe ae Dec. 110 
Public Service Life, H. & A., Seattle 

Oa are Aug. 84 
Reliance Insurance, Philadelphia 

(Dividend Increase) ..ccccccccces ec. 110 
Republic Indemnity, Dallas j 

Se errr ree Feb. 108 
Republic Indemnity, Tucson 

(New Company) ......cccssecees Nov. 119 

(Permit Granted) ...ccccccoccees Dee. 111 


(Capital Increased) ............. Mar, 111 
Reserve Insurance, Chicago 

(New Company) ...ncccccccosscceed Jan. 99 
Retail Druggists Mutual, Cincinnati 

eee Mar. 111 


BEST'S FIRE AND CASUALTY NEW 


RA ae allel 
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119 
111 
111 


. 99 


111% 





‘WwW 








oS SSS 


“FOR MARCH, 





Rhode Island Insurance, Providence 


> Pr DES . dacencsscnnaccdunad Oct. 99 
; | Opa ul Itramar Arrangements Terminated) 
4 Jan. 100 
- 108 (Instalment Premium Plan)...... Feb. 108 
Royal Exchange Assurance, London 
) (See Indemnity Marine)......... Feb. 103 
> 100) Royal Insurance, London 
(A CeomtemeGriae) ..cccccccccccces June 101 
Royal Indemnity, New York 
b it (Official Changes) jttdn seesnnwees Bae 
- 115) gt, Paul Fire & Marine, St. Paul 
(Mid-Year Figures) ............ a. 113 
. 108 (Annual Statement) ............. Feb. 108 
St. Paul Mercury Indemnity, St. Paul 
vs (Half-Year Results) ............ Sept. 114 
J (Stockholders’ Report) ........ .-Mar. 111 
- 1019 geaboard Surety, New York 
(Country Site Acquired)..........4 Aug. 84 
’ 1019 gecurity Insurance, New Haven 
> 100 (New Director) ...............--NOV. 119 
Service Casualty, New York 
r 104 Maw COMBORT) <<. .5..c0ccccccced Aug. 84 
Ri (License Granted) ......... .Dee. 111 
. 110% * gnawnee Mutual Insurance, Columbus 
eae Feb. 109 
Southern Fidelity Mutual, Durham 
- 104 SED vtcccscensecceses Feb. 109 
> 96 Southwest General, San Antonio 
OO a aaa Aug. 85 
. yo; Sprinklered Risks Mutuals, New York 
OS SE MD. seme.n:ss:00:000< 0.0.00: Sept. 114 
a Standard of Detroit Group, Detroit 
, CROW BOCNOTE) scscsccenicccses Feb. 109 
- 0 Standard Mutual Casualty, Springfield 
1: EE “eadkkidcesenneeauc- as Jan. 100 
Stuyvesant Insurance, New York 
. 99 (Finance Interests Buy Control) .June 104 
. oF 
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Sun Insurance, London 


(Home Office Changes) .......... Noy. 119 
Sun Insurance Group, New York 

(Middleton Retired)............... Jan. 101 

(HOW BOchetOEy) 6 5.6020066s0000.-0ear. 112 
Surety Fire Insurance, New York 

(See American Surety)............4 Aug. 79 

SEE bint ene ndesendcenso00d Oct. 100 
Transit Casualty, St. Louis 

(New Incorporation) irene venee June 104 

CEE siaheseunceabenctaawnea July 96 
Transport Insurance, Los Angeles 

oe Ul —ee rr eee July 96 

(Begine Business). ..0<cccssccesd Aug. 85 

(Attorney-in-Fact Correction) ..Sept. 114 
Travelers Group, wt ae 

(Chief Officers Elected)...........4 Aug. 85 

(Recent Promotions) ........... —— 115 

(Atomic Bomb Risk Safest) .Sept. 115 

ts ea ae Oct. 100 

(Premium Volume) .............. Feb. 109 
Tri-State Companies, Oklahoma City 


| ESE ry Mar. 112 
Underwriters Insurance, Chicago 

Sok: rr June 104 
Underwriters at Lloyd’s, Chicago 

(Adds Compensation)............. Aug. 86 


Union Automobile Indemnity, Bloomington 


———— Stock Co. Proposed) ..Aug. 87 
Union Casualty, New York 

(Change in Name) ...........2. June 104 
Union Mutual Fire, Providence 

(Dividend Reduction) absausheneees Aug. 87 

(Financial Position) ............ Nov. 119 

(Guaranty Fund Enlarged)...... Feb. 110 
United Casualty, Cedar Rapids 

(Newly Incorporated) .......... Feb. 110 


LO FPP PIPPI P_P_ PIPPI PPP PP PPP LPL PPP LPP PPP PPP PPP PPP AY 


FIRE - AUTOMOBILE - 
INLAND MARINE ALL RISKS 


COUNTRYWIDE BROKERAGE SERVICE 





NEW YORK 7, N. Y. 


Organized and Owned by the 


orthe Ph 





OF NEW YORK 


i 


( Ne w tec iproc al) 
United Medical Service, 
(Medical Care Extended) 
United Mutual Fire, 
(Tidal Water Damage ) 
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“The above discriminating list of clients recognize that an advertisement in BEST’S 
INSURANCE NEWS is a mark of distinction as only those companies which receive 
our recommendation are permitted to advertise in its columns.” 
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FIDELITY AND SURETY BONDS — BURGLARY, ROBBERY, FORGERY, GLASS AND OTHER NEEDED FORMS OF INSURANCE 


FIDELITY AND DEPOSIT 
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Founded 1890 — Baltimore, Md. 


w WITH WHICH IS AFFILIATED THE AMERICAN BONDING COMPANY OF BALTIMORE 
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Financial Statement as of December 31, 1945 


ASSETS LIABILITIES 


Bonds $14,385, 136.38 Workmen's Compensation, Liability 
U. S. Government.... $13,788,999.02 Legal) and Other Loss Reserves .. $6,537,844.62 


Municipal 596,137.36 Unearned Premium Reserve 2,355,705.79 
Stocks 7,891,100.00 Commissions Payable 129,600.96 


Reserves for Taxes, Reinsurance, etc... 2,121,649.34 
(Valuations on N. Y. Insurance Dept. Basis) _ a 
$22,276,236.38 at ates : oe ie 
Liabilities Except Capital $11,144,800.71 
a (In — and oe eae 1,639,485.30 Capital $4,000,000.00 
Mortgage Loans (N. ° ity ea ' - 
Estate 95,010.77 : 8,598,916.48 


Premiums Not Over 90 Days Due .... 434,906.40 Voluntary Contingency am 
Accrued Interest 46,748.27 Reserve 750,000.00 


Salvage Receivable 1,330.07 . , 
ee a ‘ Surplus to Policyholders 13,348,916.48 


Total Admitted Assets $24,493,717.19 Total Liabilities $24.493.717.19 


NOTES: 
Securities carried at $550,000.00 in the above statement are de posited as required by law. The sum 
of $2! 58,529.91 held in trust for the payment of certain Losses is included in “Cash” and reflected 
in “Reserves for Taxes, Reinsurance, ete.” 
On basis of Becember 31, 1945 Market Quotations for all Bonds and Stocks owned, the Company's 
Total Admitted Assets and Surplus would be increased $582,171.13 


CASUALTY-FIDELITY-SURETY 
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